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Closer Supervision 
Of Distillery Risks 
Probable In Future 


Peoria $2,000,000 Fire Renders 
Loss Ratio on Such Risks Still 
More Unsatisfactory 


ADJUSTERS EXAMINE LOSS 


Statement Expected Shortly With 
Reference to Assured’s View on 
Collapse of Building 





Fire insurance companies interested in 
the $2,000,000 loss on the Hiram Walker 
distillery at Peoria, Ill, on July 22 are 
expecting some sort of decision on ad- 
justment problems before another week 
passes. Adjusters for both the companies 
and the assured have concluded an in- 
vestigation of the loss and studied test- 
imony from witnesses the 
question whether the fire started before 
the warehouse collapsed or afterwards. 
While the policies this risk 
carried the falling building clause the 
view is widely held that there will not 
be any general denial of liability by the 
companies. The question which came 
first, the fire or the collapse of the build- 
ing, may never be determined with full 
satisfaction. settlement 


relative to 


covering 


A compromise 
is expected by many. 

Large Losses Cause Concern 
Meanwhile the subject of whiskey risks 
i general is being discussed at length in 
fire insurance circles, due to the fact 
that several large losses have occurred in 
the last couple of years, and in connec- 
tion with none of these has there been 
any question of moral hazard. Under- 
Writers are somewhat fearful however, 
that moral hazard may become a trouble- 
some facior with liquor risks, especially 
In connection with many of the new 
and smaller concerns which entered the 
business with the passing of prohibition. 
Fire insurance men say that there is a 
tremendous overproduction of whiskey 
and keen competition for the sale of the 
liquor will sooner or later put some pro- 
ducers and distributors in financial diffi- 
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culties. Higher fire rates on liquor in- 
‘trance are considered probable. 

Experience to date in underwriting 
Whiskey in distillers’ bonded warehouses 
has been far from satisfactory. An offi- 
Cal of a company in New York recently 
temarked that if the companies paid off 
on the Hiram Walker loss at Peoria, 
i, it would mean that they had re- 
ceived approximately a $400,000 return 
(Continued on Page 17) 
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The Sign Of 
GOOD CASUALTY INSURANCE 


U. S. Branch 
1892 


Established 
1869 





LONDON 
Guarantee & Accident Co., Ltd. 


Head Office: 55 Fifth Ave. 
NEW YORK 


+ 
J. M. Haines, United States Manager 
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WRITES 
Automobile, Boiler, Burglary, Credit, Elevator, Engine, Flywheel, Liability, 
Plate Glass, Compensation and Personal Accident and Health 
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Des Moines 


To the Companies in Des Mo:nes and the Great Mid-West 
Region, the Penn Mutual tenders its warm congratulations on 
the selection of that splendid city for this year’s holding‘of the 
Annual Convention of the National Association of Life Un- 
derwriters. September 16 to 20 will be the period. 

Year by year the programs of these great conventions,— 
held jointly by the American and Canadian Associations,— 
accord with the current life insurance needs of the public. Life 
Insurance for safe investment of savings, secure protection for 
families, and maintenance for old age, is the supreme present 
need of the average citizen. 


The National Association, through this Convention, will 
redisplay the ideals and the varied service of the institution 
of life insurance, supplying the power of freshened inspiration 
and stimulating instruction to the entire life underwriting 
fraternity. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM A. LAW, President 


Independence Square PHILADELPHIA 
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Tax Critics See 
Estate Menace By 
Asset Dissipation 


Problem of Raising Cash Pointed 
Out by Chase National Bank 
Economist 


WOMEN INVESTORS’ VIEWS 


Cathrine Curtis Tells Ways and 
Means Committee Insurance 
Estates Must Be Protected 











How the Government could collect the 
high bracket estate and inheritance lev- 
the administration’s tax bill 
was one of the chief questions at hear- 
ings before the Ways and Means Com- 


ies under 


mittee when even members of the com- 
mittee seemed skeptical of turning into 
cash 
property. 


large estates composed mainly of 

In a public statement on this phase 
of the tax bill Dr. Benjamin M. Ander- 
son, Jr., economist, Chase National Bank 
of New York, that 
menace to American economic life. Cath- 
Women Investors in 


says it contains a 
Curtis, of 
America, Inc., New York City, who ap- 
peared before the committee, impressed 
the with a statement of the 
significance of the “death-duty” levies on 
life 
Her suggestion that insurance be exempt 


rine 


members 


insurance to women and _ families 
was carefully listened to and drew fav- 
orable 
committee 


comment from members of th« 


It will result in introduction 


of an amendment giving some of the 
protection she asked for women. 
The forced bankruptcy of great es- 


tates, said Dr. Anderson, or the disinte- 
gration and liquidation at forced sale of 
property is not a question of misfortune 
for a few individuals; it is a matter of 


danger for the general economic situa- 


tion. 
Economic Consequences Serious 

“The legislation will precipitate situa- 
tions in which control of 
great industries will come at unexpected 
times, with undesirable changes in per- 
sonnel and policy,” said Dr. Anderson 
“We must reckon with the combination 
of the existing high Federal estate taxes, 
the existing State inheritance taxes, th« 
proposed new Federal inheritance taxes, 
the existing State income taxes and the 
proposed increases in the already ver) 
high Federal income taxes in the higher 
brackets. This combination creates a 
total of exactions which are not merely, 
as the rates themselves would indicate, 
an approach to complete confiscation 
but which would produce, in practice, 
(when allowance is made for the expen- 
ses of administering the estate and for 
the shrinkage through liquidation),: ab- 
solutely and definitely 100% dissipation 


changes in 


(Continued on Page 12) 
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LIFE AGENTS’ WEEK 
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Illinois Legal Reserve Life Insurance 
Laws Discussed by Abels 


Calling the legal reserve life insurance laws of Illinois “as good as the 
best—and maybe a little better than those of any other state’—-Henry Abels, 
vice-president, Franklin Life, Springfield, Ill., in a talk recently made before 
agents of the Franklin Life, discussed these laws in some detail. He also 
commented on the code of Commissioner Palmer which was defeated in 
the last legislature. Under the headline, “Cease Firing,” Mr. Abels’ talk 
is being printed in full in the company’s agency publication, “Franklin 


Field.” It is reproduced herewith: 


The insurance laws of Illinois have 
been “under fire” for about three years. 
Commentators have projected their views 
rather freely, though not always with 
due consideration for the innocent by- 
stander, and the public seems to have 
absorbed the general idea that the in- 
surance laws of Illinois must be pretty 
bad. 

Such a conclusion is no nearer the 
truth than would be the belief that all 
citizens of Illinois must be gangsters; 
but the public can hardly be expected 
-to get a true idea of the Illinois insur- 
ance laws when practically all of its in- 
formation is gained from comments 
which have not always made a clear dis- 
tinction between insurance laws as a 
whole and the particular law or laws 
held to be deficient or defective. The 
insurance laws of Illinois are no more 
to be regarded as “all bad” than are the 


citizens of Illinois to be regarded as “all 
gangsters.” 


Treat Variety of Insurance 
Organizations 


Furthermore, there are a good many 
kinds of insurance organizations oper- 
ating in Illinois, (domestic, foreign and 
alien) all of which are governed by the 
“insurance laws” of the state. There are, 
for example, legal reserve life insurance 
companies, assessment life associations, 
and fraternal beneficiary societies. There 
are mutual benefit associations and burial 
societies; stock fire and stock casualty 
companies; mutual fire and mutual casu- 
alty companies; bonding companies; 
workmen’s compensation, burglary, auto- 
mobile and many other forms of insur- 
ance coverage. 

Each form of insurance is governed by 
laws Separate and distinct from laws 
governing the various other forms of 
isurance. For instance, laws governing 
fire insurance have no application what- 
ever to life insurance; and conversely 
life insurance laws do not apply in any 
Manner to fire insurance, and so on. 


A Confusing Designation 


Obviously, any discussion of laws gov- 
erning one kind of insurance is almost 
certain to be construed by the public as 
applying to all kinds of insurance alike 
unless the greatest of care is taken to 
identify the particular branch of insur- 
ance involved and the law or laws ap- 
plicable to it. The use of such an all- 
Inclusive term as “Illinois Insurance 
Laws” has been confusing. 

_ Illinois insurance laws came to the pub- 
lie’s attention by way of the investment 
act governing legal reserve life compa- 
mies. That act was changed in 1933, 
however, and it now seems proper to 
review the legal reserve investment laws 
of this state as they appear on the stat- 
ute books today. 
tk hen two companies of Illinois, the 
llinois Life and the National Life of 


U. S. A., were in financial difficulties 
several years ago there was much talk 
about the inadequacy of the insurance 
laws of Illinois to protect the interest 
of policyholders. 

The troubles which overtook these two 
companies were due mainly to unwise 
investments in certain types of securities 
then technically permitted by the law. 


Investment Requirement Law of 


July, 1933 


The receivership proceedings in con- 
nection with these companies, growing 
out of the unwise investments referred 
to, prompted Mr. Palmer, Director of 
Insurance, to prepare .a bill embodying 
new investment requirements for legal 
reserve life insurance companies for in- 
troduction in the Illinois legislature. 

That bill was presented to the Illinois 
general assembly two years ago, was 
passed by both houses, was approved by 
Governor Horner and became a law July 
7, 1933. This act is the most compre- 
hensive life insurance investment statute 
in the United States, and is more strict 
in its requirements than the investment 
law of any other state in the Union. 


Codification Commission and Hearings 


At the same session of the legislature 
—two years ago—a commission of five 
persons—two senators and three mem- 
bers of the house—was appointed to 
codify all of the insurance laws of IIli- 
nois and to present to the next succeed- 
ing legislature (this year) a complete 
code covering life, fire, casualty and all 
other kinds and classes of insurance. 

The commission, in cooperation with 
the Director of Insurance, devoted much 
time to investigation and study of the 
subject, and finally prepared and pub- 
lished a preliminary code embodying a 
comprehensive rearrangement of existing 
laws, and containing also a number of 
new provisions. 

The commission held a series of public 
hearings at which representatives of the 
various types of insurance discussed the 
provisions of the code. Numerous changes 
were suggested and many of them were 
adopted by the commission and were in- 
cluded in bills presented to both houses 
of the Illinois legislature about the first 
of March of this year. The code was 
passed by the house, but in the senate 
it did not receive the number of votes 
required to pass that body, and so the 
code did not become a law. It will prob- 
ably be again presented for enactment 
at a special or regular session of the leg- 
islature in the near future. 

In its provisions covering legal reserve 
life insurance the code did not differ ma- 
terially from already existing laws, but 
it did embody important new regulatory 
provisions for the government of some 
other branches of insurance. 

Our interest, of course, is primarily in 
laws governing legal reserve life insur- 
ance. As I have stated, the code pro- 
visions applicable to our branch of the 
insurance business—legal -reserve life 
companies—were very much the same as 
the laws then and now in existence.. Such 





HENRY ABELS 


laws, now in effect, including the Invest- 
ment Act of 1933 referred to, are as a 
whole the equal of and I may say su- 
perior to, the legal reserve life laws of 
any other state in the Union. 

Cause of Criticism Cured by Enactment 

The only just criticism that could be 
made of our legal reserve life insurance 
iaws at the time of the difficulties ex- 
perienced by the Illinois Life and the 
National Life of U. S. A. was the in- 
vestment provision, and that, as stated, 
was cured by the enactment of the new 
investment law in 1933. 

The ability of a life insurance com- 
pany to meet its future obligations de- 
pends largely upon the investment of its 
policy reserves in securities that are safe 
and that yield a reasonable interest in- 
come. Interest additions at a net rate 
not lower than 344% on the aggregate 
policy reserves is required to maintain 
such reserves. 

It will be seen, therefore, that the 
investment of the assets of a life insur- 
ance company is one of the manage- 
ment’s major functions, and that is why 
so much attention has been given to this 
particular branch of the business during 
the depression years when so many types 
of investments went haywire. 

Franklin Life’s “Safety First” 
Requirement 

The management of the Franklin has 
always realized the exceeding importance 
of investing company funds in securities 
of the highest types, and while it has 
regarded the rate of interest on invest- 
ments as an important element also, its 
primary concern was in the soundness 
of the securities purchased. The element 
of “Safety First” has always been the 
essential feature required by our invest- 
ment committee. 

That was our established rule long be- 
fore the Investment Law of 1933 was en- 
acted. We heartily welcomed that act, 
however, because careless or incompetent 
investment practices of some companies 
indirectly injured companies that ad- 
hered to sound investment principles. 
The new law is so definite and so strict 
that the danger of unwise investments 
by a company, even with a careless in- 
vestment policy, is great!y minimized. 

Basic Principles of Investment Under 

Illinois Act 

The Illinois Investment Act has two 
basic. principles: first, it limits invest- 
ments to certain designated types of se- 
curities that have withstood the test of 


time, and second, it requires diversifi- 
cation. 

You may be interested in knowing what 
kinds of securities this Investment Act, 
which became law in 1933, permits legal 
reserve life company funds to be in- 
vested in and so I will enumerate the 
important ones. 

(a) Bonds issued by the United States 
Government. No limit as to amount. 

(b) Bonds issued by the various states 
of the Union. No limit as to amount, 
but such bonds are not eligible if there 
has been default in payment of princi- 
pal or interest within a period of two 
years prior to date of investment. 

(c) Bonds issued by counties, cities 
and other political sub-divisions. No lim- 
it as to amount, but 


(1) They must be payable from ad valorem 
taxes on all taxable property in the municipal 
ity. 

(2) The bonded indebtedness of the munici- 
pality must not exceed 5% of the actual valve 
of all taxable property therein, except in cities 
of 250,000 population or over, where the limif 
is 10%. 

(3) Such bonds are not eligible if the mu- 
nicipality has been in default more than ninety 
days in the payment of principal or interest 
on its general obligation bonds within a period 
of two years prior to date of investment. 

Special assessment bonds are not elig- 
ible at all. 


Real Estate Mortgages 


(d) Entire first mortgages on im- 
proved unencumbered real estate located 
within any state of the United States 
or the District of Columbia. The prop- 
erty loaned on must be worth at least 
double the sum invested. 

The amount which may be loaned on 
an individual piece of property is lim- 
ited to 2% of the company’s admitted 
assets. 

The aggregate amount of mortgage 
loans of a company may not exceed 40% 
of its admitted assets. 

Junior mortgages are prohibited. 

A loan may not be made on property 
in which an officer or director of the 
company has any financial interest. 


Railroad Bonds 


(e) Bonds of railroad 
subject to the following: 


ce wrporatic ns, 


(1) Such investment may not be in excess 
of 10% of any one issue of bonds. 


(2) Nor more than 2% of the company’s 
admitted assets in any one such issue. 
(3) The aggregate railroad bonds may not 


exceed 25% of the company’s admitted assets 


Other Bonds 


(f) Public utility corporation bonds; 
the same rules apply to such bonds as 
govern the purchase of railroad bonds 

(z) Bonds of corporations generally 
The same limitations apply to such bonds 
as are imposed on railroad and public 
utility bonds with the additional pro- 
vision that they are prohibited entirely 
unless the prescribed interest shall have 
been paid on such bonds during each 
of the five years next preceding the date 
of purchase. 

(h) Preferred or guaranteed stocks 
of solvent corporations, except the stock 
of other life insurance companies. They 
are subject to the same limitations im- 
posed on bonds of railroads and public 
utility corporations, and with the addi- 
tional provision that they are prohibited 
unless the stocks proposed to be pur- 
chased shall have paid regular dividends 


(Continued on Page 12) 
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Manhattan Life Holds 
85th Anniversary Dinner 


AFFAIR AT WALDORF-ASTORIA 





President T. E. Lovejoy and Other Of- 
ficers Meet With Leading Agents; 
Gartlir Agency Gets Cup 





The Manhattan Life, whose nickname 
“The Old Reliable” is a result of inci- 
dents following the Civil War, passed its 





THOMAS E. LOVEJOY 


eighty-fifth anniversary on August 1 and 
celebrated the with a dinner 
on the Starlight Roof of the Waldorf- 
Astoria, attended by President Thomas 
R. Lovejoy, officers and employes of the 


occasion 


company, and a group of leading agents 
who had qualified by their production 
during the previous sixty days. 

The Halsey Cup was presented by As- 
sistant Secretary Harvey R. Halsey to 
the Louis Gartlir agency of New York 
for the best record in paid-for business 
during the contest. 
won by the E. L. 
San Francisco. 

After the dinner the Manhattan Life 
group attended a performance at the 
Radio City Music Hall. 

_Among the field men attending the 
birthday party were John A. Campbell, 
home office general agent and Kenelm 
Winslow, field representative; Louis 
Gartlir, general agent, New York City 
and Harold L. Welt, John Bufferd and 
William H. Heller, field representatives ; 
Neville E. Woodruff, son of General 
Agent Dr. E. L. Woodruff of San Fran- 
cisco; John A. Culbreath, general agent, 
Denver, Colorado; W. H. Dickieson, 
branch manager, Winston Salem, North 
Carolina and Ernie Shore, (formerly of 
the Boston Red Sox) field representa- 
tive; Aubrey E. Green, general agent, 
Westwood, New Jersey and Emanuel 
Shavitz, field representative. 

The company reports that the business 
during July exceeded any previous July 
since 1932. 


How “Old Reliable” Name Was Given 


During the celebration the origin of 
the “Old Reliable” name was recalled. 
At the time of the Civil War it was 
impossible to send money across the line 
from the South to the North. According 
to the strict wording of the ‘company 
contracts then in force the Manhattan 
Life was not obligated to pay claims on 
lives of policyholders except where the 
policies were paid up or had paid-up 
values. When the war was over the 
Manhattan took up the task of locating 
all these policyholders. Those who were 
living were given the opportunity to re- 
instate their policies without examina- 
tion, for the company felt that circum- 


Second place was 
Woodruff agency of 


stances and not the policyholders had 
been responsible for the non-payment of 
premiums. 

Where policyholders had died, the 
company paid all claims in the same 
manner as if all premiums had been paid. 
The only subtractions made were for 
premiums due from time of lapse to date 
of death, which, of course, was the only 
just way. This then seemed almost un- 
believable for a corporation to do. At 
first many people doubted the news, but 
as check after check came in to help 
restore the Southland, people began to 
call the Manhattan “The Old Reliable.” 


SUN LIFE’S CHILEAN BUSINESS 








Although No Longer Writing There, 
Canadian Company Had Premium 
Income of 9,752,000 Pesos 
That Sun Life of Canada made a net 
profit of 3,386,000 pesos on its Chilean 
life insurance business in the last year 
for which complete data was available 
(1933) is shown in a current issue of 

Commerce Report, Washington. 

Although writing no new business in 
this territory Sun Life received nearly 
one-third of the total income obtained 
by foreign companies to an amount of 
9,752,000 pesos. The thirty-one foreign 
companies doing business in the country 
in that year received a total revenue of 
29,310,000 pesos of which the bulk (ex- 
clusive of Sun Life) went to fire insur- 
ance institutions. Sun Life is the only 
foreign life insurance company which is 
a factor in Chilean business. 

Against its receipts, Sun Life paid 
losses and dividends totaling 15,214,000 
pesos while returns from investment and 
other items left a net profit for that 
year of 3,386,000 pesos. Out of a net 


profit of foreign companies of just over 
five million pesos, the bulk was, there- 
fore, realized by Sun Life. 

In addition to the thirty-one foreign 
companies, there are sixty-eight domestic 
companies writing insurance of various 
forms in Chile. 


WANTED 








perience, 


specific. 








94 Fulton Street 


Young man experienced in the office 
detail (except accounting) of a Life In- 
| surance General Agency. Ability to dic- 

tate clear and concise letters essential. 
| Applicants should state age, religion, ex- 


present position, etc. 


Box 1263 
The Eastern Underwriter 


Rob’t. E. Spaulding Dies; 
Long With Mutual Life 


AT HOME OFFICE TWO YEARS 





A Chicago Manager of Company Until 
First of This Year; A Helpful 


Personality 





One of the most lovable characters in 
the insurance business died on August 4 
in Chicago in the passing of Robert E. 
Spaulding, for many years with the Mu- 
tual Life. Mr. Spaulding started as an 
agent and in July, 1911, was made sup- 
erintendent of agents of the company in 
Chicago. In June, 1921, he was trans- 
ferred to the home office as assistant 
superintendent of agencies. On July 1, 
1923, he became manager of the Mutual 
Life at Omaha where he remained until 
December 31, 1925. The manager of the 
Mutual Life in Chicago at that time was 
Darby Day. When Mr. Day left the 
Mutual Life that company changed its 
Chicago representation by appointing 
four managers for four agencies. Mr. 
Spaulding became manager of one of the 
agencies. The others are the Heifetz, 
Hintzpeter and Coyner agencies. 


Estimate of His Personality 


On January 1, 1935, Mr. Spaulding re- 
tired. He was succeeded by John R. 
Hastie. At the time of his retirement, 
the Mutual Life, in announcing it, said 
among other things: “He has served with 
distinction and has done much to further 
the interest of the Mutual Life and add 
to its prestige.” 

Mr. Spaulding had an unusual grasp 
of the fundamentals of life insurance 
and a decided aptitude for field training. 
He helped many an agent along the road 
to success. 

He was 65 years old and left a widow 
and two children. 











Be 






New York 





ANOTHER SUNSTROKE CASE 





Wisconsin Court Holds It An Accident. 
Finds Previous Decisions Too Divided’ 
To Be Precedent 

Holding that sunstroke is “external 
and violently accidental,” Judge John ¢ 
Kleczka of the Milwaukee Circuit Coun 
has overruled the contention of the Old 
Line Life of America that it is a disease 
and ruled in favor of Mrs. Frances Hruzek 
of Cudahy, suburb of Milwaukee, award- 
ing her double indemnity under a $2599 
policy on the life of her late husband 
Anton. , 

The husband went swimming in a pub. 
lic pool in August, 1931, when the out- 
door temperature was around 97 degrees, 
He disappeared suddenly and when his 
body was recovered he could not be re- 
vived. Physicians agreed that he had 
died of heat prostration, or sunstroke 
and not from drowning. ; 

The company paid the principal but 
withheld payment of the double indem- 
nity pending a court decision on the 
question of law. The court pointed out 
that there was no precedent in the Wis- 
consin Supreme Court, and that other 
courts, including the United States Sy- 
preme Court, were divided in their opin- 
ions on the point. The case is deemed 
important as two more suits of a like 
nature will probably be filed by Mrs, 
Hruzck against two other companies for 
a total claim of $25,000. 





FERGUSON WINS FIRST PLACE 


Will O. Ferguson, associate general 
agent, Fred M. McMillan agency, Los 
Angeles, Penn Mutual Life, with a rec- 
crd of twenty-five applications totaling 


$520,727, won first place in the special, 


drive for personal production of new 
business in which the agency engaged 
July 22 to 31, inclusive, in honor of Vice- 
President William H. Kingsley, who ar- 
rived at Los Angeles August 1 on a brief 
visit to the southern California agency. 
Also, for the fourth consecutive month 
Mr. Ferguson has been president of the 
Western zone, this honor being awarded 
each month to the leader in volume of 
paid production of new business. 


HEADS OKLAHOMA MANAGERS 

A. B. Irwin, general agent for the 
Northwestern Mutual Life Insurance Co, 
was elected president of the Oklahoma 
City Managers and General Agents club, 
August 2, at a luncheon at the Okla- 
homa-University club. E. E. Dale, gen- 





eral agent of the Lincoln Life, was 
named vice-president; and Horace 
Combs, of the Massachusetts Mutual, 


secretary-treasurer. The speaker of the 
meeting was Dr. Verne Steward of the 
University of California, who presented 
lis views on the scientific selection of 
men for a general agency. 


WISCONSIN LIFE’S NEW HOME 

The Wisconsin Life of Madison has 
purchased the Steensland block adjacent 
to its home office both as an investment 
and to provide for further expansion. 
Necessity for additional home office space 
and the fact that the newly purchased 
property will yield a net income in ¢x- 
cess of what could be realized from pur 
chase of high grade bonds were impor 
tant factors in making the purchase, 
company officials said. 


PACIFIC MUTUAL GAINS 


An increase in all departments of ac 
cident and health insurance is reported 
by the Pacific Mutual Life for the first 
six months of 1935 as compared with the 
same period of last year. Non-cancel- 
able gained 137% while the increase 
commercial accident amounted to 18%. 
The gain in five-way accident and sick 
ness benefits was 14%, and railroad acc 
dent and sickness showed an_ increase 
of 13%. 


FIDELITY MUTUAL CONVENTION 

The Leaders’ Club of the Fidelity Mu- 
tual Life will mect in convention at Hat 
don Hall, Atlantic City, from September 
4 to 7. 
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Tax Protest Made by 
Mrs. Rogers of Congress 


WRITES ARTICLE FOR HEARST 





Massachusetts Representative Gives 
Viewpoint of Women in Protest 
of Some Tax Bill Hardships 





Writing for Universal Service, one of 
the Hearst synidicated features, Mrs. 
Edith Nourse Rogers, member of Con- 
oress from Massachusetts, says that the 
Administration’s tax bill contains a joker 
which, unless amended by the Senate, 
promises to bring great hardships to 


many people. 

She says that present estate taxes ex- 
empt all insurance amounting to less 
than $40,000 from any taxation. The in- 
heritance tax in the pending bill subjects 
ail insurance to taxation, regardless of 
the amount. 

“But the worst feature of the adminis- 
tration’s proposal is that the insurance 
company will not be able to pay any 
insurance to the beneficiary immediately 
upon death,” she says. “In many families 
insurance is carried in part to provide 
burial expenses, but even in such a case 
the insurance companies will be required 
to withohld payment, no matter how 
small the amount, until the amount of 
the tax due from the benefiiciary is de- 
termined, or else assume personal liabil- 
ity for the tax. 

“This means that thousands of widows 
and other dependents who have counted 
on insurance being available to them at 
death will have to wait many months. 

“This is but one example and one re- 
sult of the lack of careful and complete 
study which a bill for revenue must have 
in order to be just.” 





Lincoln National Reports 


Insurance in Force Gains 


Arthur F. Hall, president of the Lin- 
coln National Life of Ft. Wayne, Ind., 
in a report on the six months operations 
of the company revealed that the insur- 
ance in force at the end of the first half 
year of 1935 had gained more than 
$2,000,000 reversing the recent trend and 
making the total insurance in force 
$869,530,000. Gains in business in force 
have been made every month this year. 
The company’s first year lapse rate is 
the lowest in its history. Large increases 
in cash repayment of policy loans are 
also noted. 





MANUEL CAMPS’ PLUS SIGNS 





In Seventy-eight Months As General 
Agent He Has Shown Seventy-two 
Monthly Increases 


This month Manuel Camps, Jr., com- 
pletes his third year as general agent 
for the Penn Mutual Life in Boston. In 
the thirty-six mon‘hs of that period his 
agency has shown thirty-two monthly in- 
creases in business. August also marks 
the Mr. Camps’ seventy-eighth month as 
a general agent of the Penn Mutual suc- 
cessively in Providence, Atlanta and 
Boston and in those  seventy-eight 
months the agencies of which he has 
been the head have shown seventy-two 
plus signs of business increase. 





DETROIT LIFE PROPOSALS 

Seven plans have been submitted in 
connection with the Detroit Life receiv- 
ership, six of them in the form of man- 
agement contracts offered by other com- 
panies and one a mutualization proposal 
to utilize the old management. Commis- 
sioner John C. Ketcham, receiver of the 
company, would make no comment as to 
When a decision might be reached. 





LED PROVIDENT FIELD 
The Nathaniel Reese agency of De- 


troit, led all agencies of the Provident 
Mutual for July. 




















This Is Dour Concern 





In every community there are men 


who have failed to insure their lives. 


Unless something is done about it, many 
dependent women and children may be 


left destitute. 


The successful Life Insurance salesman ac- 
cepts the responsibility of persuading 
such family providers to do their duty. 


And he profits both 
Mentally and Financially. 


The Prudential 


Insurance Companp of America 


Epwarp D. Durrie.p, President 


Home Office, Newark, New Jersey 

















Tax Bill Brings Riehle 
And Hull To Washington 


ASK BENEFICIARIES’ PROTECTION 


Insurance Men See Need of Amend- 
ments; Widows and Orphans Will 
Suffer If Bill Goes Through 
Unchanged 








A number of insurance men have been 
in Washington the past few days in 
connection with the hearings on the Ad- 
ministration’s tax bill. Hearings have 
been held by the Senate finance commit- 
tee for some days. 

President Theodore M. Riehle of the 
National Association of Life Underwrit- 
ers and Managing Director Roger B. 
Hull of that association were in Wash- 
ington on Wednesday. Accompanying 
them was Forrest L. Morton, New York 
Life. Last week Franklin W. Ganse, 
Ganse-King Estate Service, Boston, spent 
four days in Washington and _ talked 
with a number of men on the finance 
committee. 


Would Facilitate Prompt Payment 

of Proceeds 

Efforts are being made to. secure 
amendments to the inheritance tax pro- 
visions, particularly in Section 210 (a) 
so as to permit life insurance companies 
to make prompt payment of life insur- 
ance proceeds. Under the bill as intro- 
Guced and passed by the House compa- 
nies paying proceeds to a_ beneficiary 
would be liable for a tax on such pro- 
ceeds. It being practically impossible 
for companies to compute the amount 
of the tax from the information at hand 
at the moment claim becomes due, the 
companies would necessarily have to de- 
lay payments of the claims until th 
estate or the executor had computed the 
tax and notified them. This would ob- 
viously cause great hardship among ben- 
eficiaries of policies. 

The suggestion is made to amend the 
section so as to permit companies to 
pay all claims promptly upon sending a 
notice of such payment to the proper 
tax officials. 

Suggestions are also being made to 
modify paragraph 7, subsection (a) of 
Section 203 of the inheritance tax. Onc 
suggestion is to make subsection (a) 
contorm with similar provisions of the 
estate tax and decisions thereunder 
whereby policies under which the insured 
had divested himself of legal incidents 
of ownership would not be subject to 
the tax. 


Would Eliminate Paragraph 7 


Another suggestion would go even 
farther and cither eliminate paragraph 
7 of subsection (a), Section 203, or pro- 
vide specific exemption of life insurance 
proceeds in addition to general exemp- 
tion elsewhere in the bill of $50,000 to 
each relative and $10,000 to each stran- 
ger. Varying amounts have been sug- 
gested. 

An amendment offered on the floor of 
the House, which was rejected along 
with numerous other proposed amend- 
ments, would have provided a_ specific 
life insurance exemption of $100,000. 

At the nresent time under existing acts 
the estate tax exempts $40,000 of life 
insurance where made payable to named 
beneficiaries; and, through rulings of the 
Departments and the court decisions 
where an insured has given up all legal 
incidents of ownership, insurance is not 
subject to the estate tax, even though 
insured pays the premiums. 

Paragraph 7 of subscc‘ion (a) of Sec- 
tion 203 (inheritance tax) would tax all 
insurance even thouch insured had given 
up legal incidents of ownership with no 
exemptions and widows and orphans re- 
ceiving this insurance would have to pay 
the tax. The section now before the 
Senate finance committee fails to rec- 
ognize that life insurance is an indem- 
nity and not the same as other property. 
Life insurance indemnifies the family 
against the loss of the person supporting 
the familv, or who has contributed in- 
come to the family. 
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Names of Those Passing C. L. U. 
1935 Examinations In Northeast 


Many prominent managers, supervisors 
and producers are included in the list of 
185 candidates who passed the June ex- 
aminations of the American College of 
Life Underwriting. Of these 125 are en- 
titled to the C.L.U. designation. Others 
have not yet completed the necessary 
three years in the business, and are en- 
titled to the certificate of proficiency 
rather than the C.L.U. | 

Basil S. Collins, assistant vice-presi- 
dent of the Old Colony Trust Co., Bos- 
ton, is among those receiving the C.L.U. 
Managers and general agents in the 
northeastern section of the United States 
(New York City if not otherwise indi- 
cated) include: Lovell H. Cook, general 
agent, Massachusetts Mutual at Spring- 
field, Mass.; Israel Abrams, manager 
Colonial Life, Norristown, Pa.; Vernon 
E. Blagbrough, manager business insur- 
ance department, John Hancock Mutual, 
Boston; Lawrence Z. Braun, assistant 
manager, Travelers, Philadelphia; San- 
ford A. Carroll, manager group depart- 
ment, Aetna Life, Buffalo. 

C. Preston (Pep) Dawson, production 
manager and Roswell W. Corwin, educa- 
tional director, Beers agency, New Eng- 
land Mutual Life; Edward C. Hawes, 
general agent, Mutual Benefit Life, Ban- 
gor, Maine; Corydon K. Litchard, gen- 
eral agent, Massachusetts Mutual, 
Springfield; Terrence F. McGaughan, 
agency assistant, Mutual Life, New 
York; Howard M. Miller, assistant sup- 
erintendent, Prudential, Bronx. Edward 
S. Murphy, assistant agency manager, 
Equitable Society, Buffalo. 

Theodorick P. Rice, assistant superin- 
tendent of agencies, Connecticut Gener- 
al; Oliver F. Roddey, general agent, 
Penn Mutual, Charlotte, N. C.; R. Max- 
well Stevenson, general agent, National 
Life of Vermont, Pittsburgh; Dean H. 
Taylor, assistant agency manager, Equit- 
able Society, Rochester. 

Frank O. H. Williams, manager for the 
Connecticut General at New Haven and 
a famous former Yale athlete; Clarence 
W. Wyatt, associate general agent, John 
Hancock. 

Miss Alice E. Roché, manager sales 
promotion department, Paret Agency, 
Provident Mutual, Philadelphia. 


Producers Who Get C.L.U. 


Among producers in the northeastern 
United States who passed are: (New 
York City unless otherwise indicated). 

Ralph D. Bickford, Berkshire, Roch- 
ester, N. Y.; Lawrence J. K. Blades, 
Northwestern Mutual; Arda C. Bowser, 
Penn Mutual, Pittsburgh; David G. 
Cades, Massachusetts Indemnity. 

Charles W. Cammack, Jr., John Han- 
cock Mutual, Huntington, West Va.; 
Paul H. Conway, Massachusetts Mutual, 
Albany, N. Y.; James W. Daniels, Trav- 
elers, Boston; Robert Diament, New 
England Mutual. 

Malcolm G. Drane, Northwestern Mu- 
tual; David B. Fluegelman, Northwest- 
ern Mutual; Charles Johnston, Penn 
Mutual, Philadelphia; Robert C. Jones, 
Connecticut Mutual; Dean L. Kelsey, 
Mutual Benefit; Martin E. Kohn, Equit- 
able Society, Philadelphia. 

Herbert J. Krauskopf, Union Central 
Life; Alfred C. Lechler, Travelers, Phil- 
adelphia; Lester H. Libby, Massachusetts 
Mutual, Springfield; Robert E. New- 
comb, Penn Mutual, Philadelphia; J. 
Mitchell Owens, John Hancock, Wash- 
ington, D. C.; Harvey W. Redington, 
Fidelity Mutual, Philadelphia; John H. 
Ringe, 3rd, Philadelphia; Harold J. 
Shackelton, Connecticut General, Utica; 

Jacob H. Shreiner, Towers, Perrin, 
Forster & Crosby, Inc., Philadelphia; 
Charles H. Simon, Penn Mutual; E. Tiel 
Smith, Travelers, Philadelphia; Thomas 
Stanion, New England Mutual; 

Miss Grace R. Colton, Massachusetts 
Mutual, Springfield. 


People who pass all examinations but 
have not the three years of experience 
are given certificates of proficiency. Five 
were awarded this year, to Oliver M. 
Thurman, Jr., assistant cashier, Mutual 
Benefit, Pittsburgh; John H. Rick and 
Charlton M. Gaines, Acacia Mutual, 
Washington, D. C.; Francis B. Foley, 
Prudential, Newark; and William A. 
Carrodus, Provident Mutual, Philadel- 
phia. Most are connected with home 
offices. 


Insufficient Data Holds Up 
Some Names 

The American College has issued a list 
of candidates who passed all examina- 
tions but who have not yet presented 
sufficient data as to their having the 
necessary three years of experience. 
Many of these will probably receive dip- 
lomas when they are conferred in Sep- 
tember. Among the northeastern man- 
agers and supervisors are the following: 

Frederick A. Becker, assistant cashier, 
John Hancock; Hal D. Crawford, agency 
instructor, Equitable Society Syracuse; 
Lambert M. Huppeler, district manager, 
Equitable Society, Newburgh, N. Y. 

Owen P. Jacobsen, supervisor, New 
England Mutual; Halsey D. Josephson, 
supervisor, Northwestern Mutual; Wal- 
ter J. Mosenthal, president, H. Mosen- 
thal & Son, Inc.; Emmet J. Murphy, 
manager, Equitable Society, Philadel- 
phia; William C. Smerling, assistant gen- 
eral agent, Berkshire Life. 

Agents Who Lack Data 


Agents in the northeastern district; 

Norman L. Beers, Maplewood, N. J.; 
Herman J. Feldman, New York Life, 
Philadelphia; Leo Fish, Guardian; Al- 
bert V. Gartner, Northwestern Mutual; 
Spencer E. Hickman, Aetna Life, Buf- 


falo; William J. Holding, Albany; if 
Brooke Johnston, Equitable Society; 
Leonard P. Levy, Sun Life of Canada, 
Philadelphia; Harold A. Lowenheim, 
Continental-American; Charles P. Logg, 
Prudential, Philadelphia; Leo P. Mirsky, 
Equitable Society; Clifford L. Morse, 
Phoenix Mutual Life, Hartford; Ray- 
mond D. Rosen, Brooklyn; Pemberton 
B. West, Berkshire Life, Pittsburgh; 
Sidney L. Wolkenberg, Union Central. 


Eight Pass Managers’ Test 


Eight persons, having previously won 
the C.L.U. designation, passed the agency 
management tests this year and are en- 
titled to the management certificate. 
Easterners were Harry Krueger, field 
supervisor, Northwestern Mutual; Fred- 
erick W. Floyd, associate manager, 
Berkshire Life; and Warren S. Stone, 
New York Life, Washington, D. C. 





THEY SAID IT WITH APPS 

Julius M. Eisendrath, head of the Eis- 
endrath agency of the Guardian Life in 
the Empire State Building, New York, 
had his fiftieth birthday last week. Mem- 
bers of the agency headed by George L. 
Bobbe, production manager, set out to 
write fifty applications in celebration and 
Monday morning they presented Mr. 
Eisendrath with fifty-one applications 
for a total of a little short of a quarte1 
of a million dollars of business turned 
in by twenty-three agents. 





AETNA EXECUTIVES ON COAST 

S. T. Whatley, vice-president and su- 
perintendent of agencies for the Aetna 
Life; R. B. Coolidge and M. N. Denezzo, 
assistant superintendents of agencies, 
and W. H. Dallas, underwriter, are 
scheduled to arrive at San Francisco Au- 
gust 10. After a visit with the agency 
in that city, the group will leave for Cor- 
onado, where the West Coast conven- 
tion of the company for executives, man- 
agers, general agents and agents will be 
held August 19 to 21. 
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R. M. Buckmaster Dead; 
21 Years App-A-Week 


WAS WITH NEW ENGLAND mut 





Friends Came to Him in Hospital 
Keep Record Unbroken; Territory 
Was Waterbury, Conn. 





Robert M. Buckmaster, New England 

Mutual producer who died last week, 
kad a twenty-one years and eight month; 
record for unbroken weekly production 
or 1,124 weeks. During this time he ay. 
eraged two and a half applications g 
week, or an application almost eyery 
other day for the twenty-one years, Hi 
territory was Waterbury, Conn. He was 
51 years old. 
_ Mr. Buckmaster was not exempt from 
interruptions and illnesses. He lost his 
first wife, who had been cashier of the 
New England Mutual office and had 
brought him into the business of insyr. 
ance. Then he married his second wife 
who with their daughter survive him 
He had illnesses from time to time, some 
quite severe, including a bad nervoys 
breakdown. 

Once, when he was in the hospital 
friends came to his rescue and voluntar. 
ily applied for insurance to keep his rec. 
ord intact. The company honor roll js. 
sued August 1 carries his name, thereby 
showing that up to the date of his death 
he had maintained his unbroken score. 


Glover Hastings Was First General 
Agent 


Mr. Buckmaster’s first contract with 
the New England Mutual’s Hartford of. 
fice was dated 1908, under Glover S. Has- 
tings, then general agent. Subsequently 
he served under general agents Robens, 
Hunt and House. Working almost ex- 
clusively in his home city, Waterbury, 
he established a clientele of approx: 
mately 2,500 policyholders, which repre- 
sents more than 10% of the insurable 
population. 

Not only did he lead the agency in 
number of applications almost every year 
since he came into the business, but he 
was also a leader in volume. During 
his service he qualified for every agency 
convention, won numerous cups and 
prizes, maintained an exceptional record 
for the persistency of his business and 
won the cordial recognition of the heads 
of the numerous industries in his com- 
munity. His total business in force is 
approximately $5,000,000. 


NOVELIST’S INSURANCE 


Faith Baldwin Tells Nylic Review How 
Her Program Is Arranged; Made 
Agent a Hero of a Book 
Faith Baldwin, author of many novels 
and whose latest is “The Puritan Strain,” 
has a life insurance program which has 
been arranged by Fred G. Danner of the 
New York Life Knickerbocker branch 
in New York City. She has given a 
statement to Mr. Danner, printed in the 
Nylic Review’s August issue, in which 

she says in part: 

“I am so completely sold on life insur- 
ance that I made the hero of one of my 
novels an agent. And, as you know, most 
people are not likely to regard life m- 
surance agents as heroes. 

“I bought my first insurance some 
seven years ago and since that time! 
have been steadily adding to it. I now 
own a good deal of insurance to provide 
for my children should I die while they 
are still young, and which in any cast 
will later assure them of funds for @ 
college education. There are also pol 
cies to take care of debts and to furnish 
ready cash in order that none of my 
investments need be sacrificed at, per 
haps, the wrong time. And _ certainly 
any time of late years has been the 
wrong time!” 


LETOURNEAU RETIRES 
Cleophas Letourneau of Tecumseh, 
Ont., has announced his retirement as 4 
representative of the Prudential of Amer 
ica after twenty-five years’ service. 
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Boston Committee Asks 
Support For Convention 


wANTS NAT'L ASS’N IN 1936 





Jumbo Telegrams to Groups 
ie eet Country; Paul Clark 
Heads New England Committee 





As a demonstration that it means busi- 
ness in trying to get the National Asso- 
ciation of Life Underwriters’ Convention 
to Boston in 1936, the convention com- 
mittee formed by the Life Underwriters’ 
\ssociations of the six New England 
sates has raised a fund for the con- 
vention and arranged a tentative pro- 
cram of entertainment. Last week the 
committee sent jumbo telegrams to of- 
fcers of all local ass« ciations throughout 
the United States asking their support. 
The place of the convention will be de- 
termined at the Des Moines annual mect- 
ing this fall. 

Texas also is making an effort to get 
the convention to Houston. 

The arguments set forth by the New 
England Associations for Boston as the 
place for the 1936 convention are that 
that year will mark the 300th anniver- 
ary of the founding of Harvard College 
and the beginning of higher education in 
the United States, that the association 
had its inception in this city, that the 
convention has been held in the East only 
once in many years and not in New 
England since 1920; finally that Boston 
and New England afford unexcelled fa- 
cilities and opportunities for conventions. 
In anticipation of securing the conven- 
tion for this city, the committee has al- 
ready raised approximately $10,000 among 
New England insurance men to assist in 
providing fitting entertainment for the 
delegates and their guests. 

Paul Clark Heads Committee 

The New England convention commit- 
tee has already arranged a tentative pro- 
gram of entertainment including a moon- 
light sail along the coast, automobile 
sightseeing trips to the innumerable his- 
toric places of Greater Boston, such as 
Concord, Lexington, Bunker Hill,Faneuil 
Hall,Old State House, Old North Church, 
Boston Public Library, Boston Fine Arts 
Museum, Harvard College, Massachu- 
setts Institute of Technology and the 
many other seats of higher learning and 
points of interest. 

The committee plans if it securés the 
convention to arrange for golf facilities 
at the score or more clubs in Greater 
Boston, an unusual banquet and several 
special events for the visiting ladies in- 
cluding teas, luncheons, musicals, dinners 
and dances. 

The committee in charge consists of: 
Paul F. Clark, chairman; Charles C. Gil- 
man, treasurer; Paul S. Burns, Robert 
W. Moore, Jr., Fitzhugh Traylor and 
Alex §. Browne, and the presidents of 
twenty-one New England Associations. 





JULY BUSINESS WELL AHEAD 





Northwestern National Ordinary Sales 


Are $5,352,381; Group Insurance 
Makes Total $5,794,956 

Sales of Ordinary life insurance by 
the Northwestern National Life in July 
totaled $5,352,381, exceeding any previ- 
ous July and topping even the 1929 July 
figure of $5,220,212. The figure for the 
corresponding month last year was $,- 
a or approximately 20% under July, 
5. 


Total new business including group in- 
surance was $5,794,956 for July, 1935, com- 
fared with $5,163,124 in the correspond- 
mg month of last year, and exceeded 
only by the July, 1929, total of $6,003,887. 





J. HAMILTON BURNS DEAD 
_J. Hamilton Burns, formerly manager 
mM toronto of the Standard Life Assur- 
ance Co. of Edinburgh, died during July 
®@ Toronto following injuries sustained 
man automobile accident. 


New Kansas City General 
Agent For Mutual Benefit 





GEORGE HARSH 


The Mutual Benefit has appointed 
George Harsh, well-known representa- 
tive of the company in St. Louis, as gen- 
eral agent in Kansas City, Mo. The 
agency territory includes the thirty-five 
counties of western Missouri. It was 
established in 1899 and for the past six 
months has been under the leadership 
of Virgil W. Samms, assistant superin- 
tendent of agencies for the company. 

Mr. Harsh is a native of Tennessee 
where he lived as a boy. He was edu- 
cated in the Nashville schools, and at the 
Jennings Business College. Before join- 
ing the Mutual Benefit in 1927 he was 
in the wholesale grain business. 





and train Agents. 
strict confidence. 
detailed experience. 





OPENING 


LIFE INSURANCE AGENCY INSTRUCTOR 


Old Established Accident and Health Insurance Company now entering 
Life field has opening for successful Life Insurance producer to travel 
Salary and expenses. 
Write Box 1264, The Eastern Underwriter, giving 


Replies will be treated in 








P. F. HUFF APPOINTMENTS 





Harry R. Fenstamaker Superintendent 
of Production; Mrs. E. M. Hilton Heads 
Women’s Dep’t, Bankers National, 
Pacific Coast 
Perez F. Huff, resident vice-president 
at Los Angeles, in charge of Pacific 
Coast territory for Bankers National 
Life, has announced the appointment of 
Harry R. Fenstamaker as superintendent 
ef the production department of the 
agency. Mr. Fenstamaker was formerly 
general agent for the Midland Mutual, 
prior to which he was with the Ameri- 
can Medical Life at its home office in 

Spokane. 

Mrs. E. M. Hilton has been made su- 
perintendent of the agency’s women’s de- 
partment. She has been in life insurance 
eighteen years, mainly in southern Cali- 
fornia, representing the Kansas City Life 
and other companies. 


FRASER AGENCY UP FOR YEAR 

During July the John M. Fraser agen- 
cy, Connecticut Mutual, New York City, 
paid for $749,817 new business as com- 
pared with $952,936 during July, 1934. 
For the year so far the agency has paid 
for $8,770,091 compared with $7,504,769 


for the same period last year. 
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New National Advertising and 
Merchandising Program Is 
Helping Guardian Life Field! 














Merchandise the Advertising. 


Times Magazine. 


Merchandising effort. 








At the start of 1935, The Guardian Life Insurance Company of America 
announced that plans for National Advertising had been formulated and 
approved. Based upon the belief that Advertising was only 50% effective 
unless it was really used by the field force, plans were also formulated to 


Then, “testing” of a number of advertising themes began in The New York 
Those which proved most successful were adapted for use 
in The Saturday Evening Post, Collier’s, Time, and Parents’ Magazine. And 
| working hand in hand with the Advertising was the Field’s wholehearted 


Tangible results—so far attained—indicate that this new National Adver- 
tising and Merchandising Program is helping Guardian underwriters to sell 


more policies for the “Guardian of American Families for 75 years!” 


THE GUARDIAN LIFE 


INSURANCE .COMPANY OF AMERICA 


Established 1860 


50 UNION SQUARE 


Guardian of American Families for 75 Years! 





NEW YORK CITY 











THREE PHILA. LIFE LEADERS 





All from St. Paul Agency; Company 
Convention Sails on Kungsholm 
for Bermuda Tomorrow 
Some eighty members of the official 
family and field force of the Philadelphia 
Life will sail from New York Saturday 
morning on the annua! convention of the 
company aboard the Swedish steamer 

Kungsholm for Bermuda and Halifax. 
Among those from the home ' office 
who will make the trip are Clifton Ma- 
loney, president of the company; Jack- 
son Maloney, vice-president; T. C. 
Knapp, assistant secretary and treasurer; 
E. R. Hurst, director of agencies, and 
Robert E. Long, agency secretary. 
Completion of figures of business writ- 
ten in June during President’s. Month 
shows that the Finkelstein Agency, of 
St. Paul, not only exceeded its agency 
quota by the largest percentage, but that 
three members of the agency finished 
first, second and third in the company’s 
June honor roll. M. H. Ravits was first 
followed by A. Finkelstein, general 
agent, and his brother, L. Finkelstein. 





HOW INSURANCE HELD UP 





Virginia Commissioner Bowles Com- 
ments on Soundness of Companies 
During Depression Years 
_George A. Bowles, Virginia commis- 
sioner, reports that among the twenty- 
eight life companies holding Virginia 
charters during the depression only one 
failed and only 1% of the life insurance 
in force was involved in insolvencies. 
The Security Life with home office in 
Chicago was the Virginia corporation 
that failed. It had only a small volume 
of business in the state. In commenting 
upon the fine showing made by the com- 
panies throughout the country during the 
depression Mr. Bowles said: “There was 
$114,596,729,723 of life insurance in force 
as of December 31, 1931. The companies 
that failed, at the time of their collapse, 
had approximately $1,856,000,000 in force. 
However, the loss to policyholders did 
not represent anything like the full 
amount of the reserve. I think it may 
be said without undue complacency that 
much credit is due the insurance frater- 
nity and the state supervisory authorities 

for this excellent showing.” 





NEW NORTH AMERICAN POLICY 


The North American Life announced 
last week at its annual convention of 
leading producers that the company will 
issue a new participating policy to take 
the place of two former ones. The new 
policy is called Nalaco 55 (the company 
celebrates its fifty-fifth anniversary next 
year) and is calculated. on the American 
Men’s tabie at 3% interest. Rates are 
slightly higher and cash values quite a 
bit higher than on the present Nalaco 
50, which was introduced at the time 
of the company’s fiftieth anniversary 
The Nalaco 50 was a low-priced policy 
on which the bulk of the company’s 
business has been sold for some years 
It also was based on the American Men’s 
table but a similar table with higher ini- 
tial premium was on the British offices 
OM table. These two later policies are 
being superseded by the new contract 
A more complete set of non-participating 
rates will also be issued. 





Page 8 


—_ 








UNDER 


vV —~ 


THE EASTERN 
WRITER as 








i "e——_- yp 












+—L 


iy 


August 9, 1935 








Questions On Running Life Agency 
Asked In Examination for Managers 


In addition to its regular C.L.U. ex- 
aminations for life insurance producers 
the American College of Life Under- 
writers gives examinations in agency 
management. The questions are in two 
series, business administration and sales 
administration. Some of the questions 
from this year’s examination on business 
administration are reproduced below: 

1. (a) What are the general charac- 
teristics of the various wage incentive 
systems as employed in industrial man- 
agement ? 

(b)To what extent do you believe these 
principles may be employed successfully 
in an agency office? Discuss. 

2. Your home office has just enlarged 
your territory as a general agent. This 
requires that you open a branch office 
Oe Se a city of 50,000, which is 
20 miles from your office. Indicate: 

(a) Your steps to accomplish the 
physical arrangement. 

(b) A budget of your first year ex- 
penses. 

(c) What you would expect to ac- 
complish in your first year. 

(d) Your program for accomplishing 
these results. 

3. A once prosperous branch office of 
a life insurance company in a city of 
approximately one-half million popula- 
tion has been for the past year in charge 
of an incompetent manager with an un- 
trained office force. As a result, although 
the office still has 10,000 policies for 
nearly twenty-five millions of insurance 
in force with an average premium of 
$28 per thousand, the underwriters in the 
field, numbering twenty in all, of whom 
twelve are established agents with a 
good production record, are very rest- 
less. Some are planning to give up their 
contracts, a few are placing business 
through other agencies, and all have 
slumped in their production, primarily 
because of the inefficiency with which 
the affairs of the branch office have been 
administered. 

You have been appointed manager 
with instructions to reorganize the office 
staff and operations along constructive 
lines. Explain briefly (a) all the im- 
portant functions which the new office 
organization should perform, (b) the var- 
ious types of employes you would need 
and the principal qualifications which you 


Court Denies J. P. Sullivan 
Rehearing of Libel Suit 


The Missouri Supreme Court has de- 
nied the application of James P. Sulli- 
van for a rehearing of his $100,000 libel 
suit against Stratford Lee Morton, gen- 
eral agent in St. Louis for the Connecti- 
cut Mutual Life. Recently the high 
court reversed a $20,000 judgment against 
Morton granted by the Circuit Court of 
St. Louis County at Clayton, Mo. It 
held that the trial court had erred in 
not sustaining a demurrer to Sullivan’s 
evidence presented on behalf of Morton. 

Mr. Sullivan, who formerly was gen- 
eral agent in St. Louis for the Lincoln 
National Life, based his suit against 
Morton on a letter written to an official 
of the Lincoln National Life complain- 
ing against Sullivan’s methods of sell- 
ing low cost policies in competition with 
other companies. The legal action swung 
on a definition of the word “twisting,” 
which was used in Morton’s letter. 

At the time he wrote the letter Mor- 
ton was chairman of a special committee 
of the Life Underwriters’ Association of 
St. Louis and the Life General Agents 
& Managers Association of St. Louis. 
Originally the Connecticut Mutual Life 
was named as a defendant but the trial 
judge sustained a demurrer eliminating 
the company and the case went to the 
jury as to Morton only. 


think each should have, and (c) the man- 
ner in which responsibility for perform- 
ance of these functions is to be distri- 
buted among such employes. Your sug- 
gestions should be made with reference 
to the necessity of having all relations 
with agents and policyholders conducted 
courteously, efficiently, and expeditiously, 
but keeping a fair proportion of your 
time free for promotional activities. 

4. Distinguish between (a) a balance 
sheet and (b) a profit and loss statement, 
indicating for each the principal items 
which are originally found in such state- 
ments for an industrial company. Pre- 
sent these items in the order you would 
expect them to appear in the company’s 
annual report. 

5. (a) What is meant by the “ratio 
method” of financial analysis? Illustrate 
its use with at least three significant 
ratios ascertainable from a balance sheet. 
Be specific. 

(b) Explain briefly the significance of 
each of the following in the interpre- 
tation of a company’s financial state- 
ment: (1) working capital, (2) contin- 
gency reserves, and (3) funded debt. 

7. Using the following data, determine 
how much may be spent in the acquisi- 
tion of a million dollars of new insur- 
ance, and indicate what you consider to 
be a reasonable cost. (Discount table 
required.) 

Average premium, $25 per $1,000. 

Average policy, $2,500. 

Ist year overriding commission, 5%. 

Ist year expense allowance, 10%. 

2nd-10th year overriding commission, 
1YA%. 

Collection allowance and collection 
expense offset each other. 

15% of the policies fail to renew in 
the 2nd year, and 5% fail to renew 
each year thereafter. 


(When G. Harry Jackson of the Goul- 
den, Woodward, Cook & Gudeon agency 
qualified for the Connecticut General’s 
Miami convention in five weeks, filling a 
production quota intended to cover a 
whole year, the Connecticut General Bul- 
letin asked him to explain how. His an- 
swer revealed an unusual viewpoint and 
may be summed up as “There ts no argu- 
ment against life insurance.”) 








I have had thirty-five years’ experience 
in the insurance business, during which 
time I have made many contacts, some 
of which were bound to develop into im- 
portant and valuable connections. 


In the field of brokerage one may 
wisely break up his work into a program 
of seasonable selling. For example, 
automobile insurance should be solicited 
most intensively in the spring; burglary 
coverage in the summer (when homes 
are left unoccupied); windstorm insur- 
ance in the fall; policies on furs in the 
winter, and so on. 

One of the difficulties encountered in 
selling these and other forms of insur- 
ance is the necessity for breaking down 
a feeling in the mind of the prospect 
that he doesn’t need the policy. The 
client may well say: “I’m careful, there 
will be no accident with me,” or, “I’ve 
gone without this or that insurance for 
years and guess I won’t need it at this 
late date.” 

The point I wish to stress is that if a 
salesman is able to break down such ob- 
jections and sell his man, how simple it 
should be to convince the client as to 
the wisdom of buying life insurance. 








A Field Man's Company 


Founded by a “Field Man”, agency considerations have 
always been a motivating force in The Great-West Life 


Assurance Company. 


This appreciation of the problems 


of its field men, and the continual furnishing of new 
and adequate support to meet changing conditions, have 
built up a continent-wide sales organization with an 


outstanding record of progress. 


In the short period of 


43 years since its inception, The Great-West Life has 
achieved business-in-force of nearly $600,000,000, pro- 
tecting 250,000 policyholders. 


Life Underwriters’ Convention, Des Moines, Iowa. 
Week of September 16th. 


™GREAT-WEST LIFE 


ASSURANCE 


COMPANY 


HEAD OFFICE...WINNIPEG,CANADA 





There Is No Argument 


Against Life Insurance 


By G. Harry Jackson 
Connecticut General, New York City 


Here we have a contract under which 
the benefit will surely be paid, if not as 
a death claim, then by maturity or cash 
value payments. ; 
“Season” for Life Insurance 

Because death knows no season, the 
sale of life insurance is always appro- 
priate, but when the announcement of 
the change in rates was made, I decided 
that we'd intensify our efforts on the 
sale of life policies. That would be our 
life insurance “season,” so to speak, 

Accordingly we called on the fellow 
who was “careful” and “couldn’t have 
an accident” and had the Connecticyt 
General issue a policy on his life. He 
couldn’t say he wouldn’t some day die 
so there was no resistance and the sale 
was easy. Or if he should say, “Oh, I’ve 
been to St. Augustine and drunk of 
Ponce de Leon’s fountain of youth—]’m 
a Methuselah, I'll live for ever,” we 
would thereupon come up on him yia 
the endowment or annuity route. 





Revaluation of Policies 
As Done in Germany 


The Eastern Underwriter has received 

letters asking about revaluation of pol- 
icies in Germany after the great financial 
debacle there when the mark went on 
the toboggan. 
; From the actuary of one of the life 
insurance companies which keeps in 
close touch with German affairs the fol- 
lowing letter has been received by The 
Eastern Underwriter in response to an 
inquiry: 

“The rate at which life insurance and 
annuity policies were revalued in Ger- 
many in terms of the new Reichsmarks, 
such policies having been issued in pre- 
War mark currency, depended upon the 
rate at which the assets of the various 
companies were revalued. In the case 
of one company it liquidated all of its 
policies on the basis of a 15% revalua- 
tion which included a liberal sum from 
its surplus funds, while for other com- 
panies the rate ran anywhere from 10% 
to 25%. 

“The insurance companies’ assets were 
revalued according to the class of securi- 
ties and the highest class, such as the 
German Imperial Government loans 
which constituted the bulk of our Ger- 
man reserves, received the lowest revalu- 
ation rate of about 21%4%. I understand 
that for mortgages the rate was gen- 
erally about 25% while for bonds of the 
German states and of German cities the 
rate ran from about 121%4% to 24%. We 
have no information as to stocks and 
real estate. Those would not depend 
upon the revaluation law but would have 
a real value in terms of their real worth. 





Sue Central Life of Iowa 
On Stock Sale Accounting 


Suit against the Central Life of lowa 
for judgment of $1,210,744 in connection 
with the sale of the stock of the Cem 
tral Life before it was mutualized was 
entered in Des Moines this week by 
George A. Peak, Mrs. Vesta Peak Max- 
well, son and daughter of George 
Peak, founder of the Central Life, am 
the independent school district of Des 
Moines. George N. Ayres is now pres 
dent of the Central Life. 

It is claimed that the company pur 
chased ‘in 1919 the stock of the old com 
pany under an agreement to pay 4m) 
carnings on non-participating business for 
twenty-two years and that no distribu- 
tion was made after 1931. George 
Peak is the owner of 610 shares, Mrs 
Maxwell 552 shares and the school dis 
trict as assignee 340. 
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Hunch Changed $10,000 
Policy To $185,000 One 


UNDERESTIMATED PROSPECT 





Chance Remark About $900 “Slight” 
Hail Storm Loss Led Agent to Write 
Big Business Coverage Case 


By Edwin D. Lonie, 
Mutual Benefit, Albany 


(This unusual story of how a hunch 
old Mr. Lonie that a man who seemed 
a prospect for $10,000 was in need of far 
greater coverage, which was sold him, 
‘was written for the Pelican, the Mutual 
Benefit’s agency bulletin.) 

I had my man pretty well sized up. 
His brother-in-law had told me just the 
other day that he would be a good pros- 
pect. He was twenty-nine—young to be 
head of even a small woolen company 
in which he held about one-third of the 
stock. Of course, his father before him 
had owned and operated the company, 
but he was in the business on a sound 
basis. He was drawing only $60 a week 
fom a paying business—an indication 
of thoroughly good sense. 

He looked good for at least $5,000 on 
a quick sale or even $10,000 if the inter- 
view was to go smoothly. The brother-in- 
law agreed with that estimate, or pos- 
sibly he suggested it—I don’t remember. 
That was the background I had and on 
that estimate I made up a proposal for 
$10,000 and went down to the mill. 
When I met the prospect my good im- 
pression of him was confirmed. He was 
afine young man. We talked for a few 
minutes about nothing extraordinary — 
small talk about the weather—about that 
hail storm last week which, it turned 
out, had broken about three hundred 
windows at the mill. It would cost him 
$3 to replace each of those windows but 
that was a thing you had to expect, what 
with so many windows around. I asked 
if he had insurance. He said he had 
none. 


Hail Storm Comment Clicked 


Something clicked! Here was a man 
nonchalantly talking about a cash loss of 
$90 and here was I trying to start a 
discussion on saving $200 with a man 
who had calmly lost well over four times 
that much in one night. 

I made an appointment to see him 
again later in the week, put on my hat 
and left without even mentioning life in- 
surance. 

When I returned it was with a pro- 





| posal for $50,000 of ordinary life. He 


had told me that he had already $15,000 
in about four companies. The last policy 
had been bought only a short time ago. 
A few days later, though, he bought the 
$50,000. When I received the check in 
payment of the annual premium, I pro- 
posed $100,000 additional to be placed as 
business insurance. The following week 
the board of directors adopted the sug- 
gestion. 

Again, on the succeeding week, $35,- 

of single premium ten year endow- 

ment was placed. Here two ideas con- 
verged: the additional endowment 
brought his personal insurance to $100,- 
“0; then, at the end of ten years the 
mterest on the matured endowment 
pe just about pay the net premium on 
ie remaining $65,000 of personal insur- 
ance. So he would have $100,000 paid 
Up in ten years. 

we the important part is that I might 
-_ had a $10,000 case if I had accepted 
Y own and my informant’s first esti- 
mate of a prospect’s worth. 





ACTUARIAL SOCIETY DATE 


“a fall meeting of the Actuarial So- 
y of America will be held on October 


3 and 4 at 
Tonto, Sella Royal York Hotel, To- 








AN OFFICE. . . 
or an Agency? 


If it provides inspiring leader- 


ae 


If it instills in its men a pride in 


their business... . 


If it has that rare ability to call 
forth the best in each of its 
men—qualities that lie dormant 


inside .... 


THEN IT’S AN AGENCY! 


The 
Northwester 


Mutual 











The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion doltars—a great estate administered for the mutual welfare and protection 
: of more than 600,000 policybolders. 




















J. Roger Hull to be 
Nashville Manager 


MUTUAL LIFE APPOINTMENT 
































Son of Late President of Mississippi 
State College Will Succeed Veteran 
J. D. Torrey : 


i 


There are two Roger Hulls in life in- 
surance. One is managing director of the 
National Association of Life Underwrit- 
ers. The other, J. Roger Hull, is to be 
the new manager at Nashville, Tenn., 
for the Mutual Life of New York, 
appointment effective September 1. J. 
Roger Hull succeeds the veteran J. D. 
Torrey who has reached the company’s j 
customary retirement age, and who_has 
been manager in Nashville since 19097 | 

Son of the late David C. Hull, for 
many years president of Mississippi 
State College, J. Roger Hull is a gradu- 
ate of Kentucky Wesleyan University 
and has been with the Mutual Life since 
1928, having been district manager at 
Meridian, Miss. 

Mr. Hull has been a member of the 
Mutual Life’s $250,000 Field Club and is 
a C.L.U. He has been president of the 
Mississippi State Junior Chamber of 
Commerce, director of the Meridian 
Junior Chamber of Commerce, vice- 
president of the Kiwanis Club and is a 
member of the Northern and Southern 
Clubs of Meridian. 





















































TEXAS MEETING IN 1935 
During August, 1936, the next agency 
convention of the Lamar Life will be 
held in Dallas, Texas., in conjunction 
with Texas’ Centennial Celebration. The 
Convention will be followed by a tour of 
the A 1 Star Club members of the com- 
pany which will include San Antonio, 
Texas, and Monte Rey, Mexico. This 
announcement was issued by P. K. Lut- 
kin, the company’s executive vice-presi- 
dent, at the recent agency convention of 

the company held in Biloxi, Miss 


PLAN REUNION AT DES MOINES 

Alumni of the Managers’ Schools 
which have been held during the past 
six years under the direction of the Life 
Insurance Sales Research Bureau will 
hold a reunion banquet on September 16 
during the convention of the National 
Association of Life Underwriters in Des 
Moines. H. G. Kenagy, director of the 
bureau schools, of the ar- 
rangements. 


is in charge 


KNIGHT AGENCY JULY BUSINESS 

The Charles B. Knight agency of the 
Union Central Life in New York City 
paid for $1,400,105 during July. The total 
paid-for business for the first seven 
months of 1935 is $18,303,281 as compared 
with $19,441,010 for the first seven months 
of 1934. 


GREAT-WEST LIFE LEADER 

W. Preston Gilbride has led his Lon 
don agency to first position in percentagt 
increase of written, placed and paid-for 
business among all branches of the 
Great-West Life in the first six months 
of 1935. 





WINS EFFICIENCY TROPHY 

J. G. Graham, manager of southern 
Alberta, was winner of the efficiency 
trophy and G. W. Little, London, was 
leading supervisor and personal producer 
in the June campaign of the London Life 








ON RACKETEERING JURY 
Walter Sullivan, purchasing agent 
the Mutual Life and with that company 
for many years, is a member of the New 
York County Grand Jury investigating 

racketeering. 


MANAGES MONTREAL AGENCY 
George F. French, C.L.U., has been 
appointed manager of the Montreal cen- 
ter agency of the Montreal Life. Mr 
French is president of the Life Under- 
writers’ Association of Montreal. 
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| Lamar Life Biloxi Convention Snapshots 








President Jesse Bounds is at the extreme right, top. Others are, left to right, 
T. H. Cutrer, Baton Rouge; C. A. Knott, Mobile; and J. Y. Webb, manager, Dallas. 
Below, left to right, J. W. Knight, F. J. Dreher and E. T. Chambless of Montgomery, 
Ala.; W. H. Turner, Supervisor Frank Phillips, Mrs. J. S. Turner and W. B. Hunter, 


Tennessee. 





LEADS NORTHWESTERN NAT’L 





Crary Agency, North Dakota, July Busi- 
ness Outscores White & Odell, 


Perennial Leaders 
The A. V. Crary agency of 
N. D., state agents for the Northwestern 
National of Minneapolis last month pro- 
duced more new business than any other 


Fargo, 


of the company’s agencies deplacing the 
White & Odell agency, state agents for 
Minnesota, looked upon as_ perennial 
leaders. Only five times in the last sev- 
enteen years has the home state agency 
been outscored and this is the first time 
since 1918 that the Crary agency: has 
been the one to do it. 

Making capital of the excellent crop 
prospects for this fall, the North Dakota 
agency, numbering twenty-one full-time 
men, wrote 413 applications amounting to 
$878,722 in July, giving it the best July it 
has had in twenty-eight years of opera- 
tion and an increase of 174% over the 
business written in the corresponding 
month of last year. 

During the past four months new busi- 
ness written by the Crary agency has 
averaged $590,000 a month against $315,- 
000 a month over the same period of 
1934. White & Odell’s production in July 
was $834,521. 





PAN-AMERICAN 150% INCREASE 

In July the Pan-American Life had a 
gain in applied-for business of 150% over 
July, 1934. For the seven months’ period 
the increase is more than 25% 
year. 


over last 
In addition to the increase in new 
business the company has had a con- 
sistent increase in insurance in force for 
the period. The leading agencies in the 
big July production were New Orleans, 
Kansas City, Minneapolis and Pitts- 
burgh. 


NASHVILLE GENERAL AGENT 

The Atlantic Life announces the ap- 
pointment of Richard Estes as general 
agent at Nashville, his territory to in- 
clude middle and western Tennessee with 


the exception of Memphis. Mr. Estes 
was formerly with the Equitable Life 
of Iowa. He succeeds A. R. Sams, re- 
signed. 





Insurance Men Oppose Mo. 
Pac. Reorganization Plan 


The protective bondholders committee 
for Missouri Pacific first and refunding 
5s cn which are the investment officers 
of several life insurance companies, has 
protested against the terms of the reor- 
ganization plan filed with the Interstate 
Commerce Commission. The insurance 
men on the committee are John W. Sted- 
man, vice-president Prudential, chair- 
man; Frederic W. Ecker, treasurer Met- 
ropolitan; Fred P. Hayward, second vice- 
president and treasurer John Hancock; 
Sterling Pierson, general solicitor Equit- 
able Society; Alfred H. Myers, treasurer 


New York Life; and Frederick W. 
Walker, vice-president Northwestern 
Mutual. 


MINNESOTA CONVENTION 





Kansas City Life Holds First Annual 
State Meeting; W. T. Koop Presides; 
Home Office Speakers 
The first annual Minnesota state con- 
vention of the Kansas City Life was held 
at Crescent Beach Inn, Spicer, Minn., for 
three days at the end of July. W. T. 
Koop, Minnesota manager for the com- 
pany, presided at the business meetings 
which were purposely kept short to al- 

low convention delegates free time. 

Home office speakers included C. P. 
Carroll, vice-president; C. N. Sears, sec- 
retary; Walter Cluff, educational direc- 
tor; J. A. Budinger, actuary; Dr. J. E. 
see, assistant medical director, and 
Joseph B. Thompson, region supervisor. 
Mr. Thompson spoke on the _ topic, 
“Viewpoint of a life insurance company 
from a former State Insurance Commis- 
sioner.” 

Fieldmen who spoke were Thomas A. 
Hogan, manager, Minneapolis, on pros- 
pecting and George T. Hamery of 
Crookston on writing the larger applica- 
tions. 


HOLD DIGBY CONVENTION 


The Manufacturers Life has just com- 
pleted a convention comprising members 
of the One Hundred Thousand and Two 
Hundred Thousand Clubs at Digby, N. S. 


HEARD 


on 


the WAY 





Elsie Muma, who despite her youth 
has written an unusually large volume of 


business, and who attended the Million 
Dollar Round Table at the Pittsburgh 
convention of the National Association 
of Life Underwriters, is off on a trip 
around the world. Her first stop will be 
the Pacific Coast from where she will 
take a boat for Alaska. Returning to 
California she will sail for Honolulu; 
then for the Philippines and China. 

It will be a combination business and 
social jaunt as Miss Muma is armed 
with a grip full of letters of introduc- 
tion to people in the Orient and to Army 
and Navy officers. She will place her 
business in one of the companies which 
writes insurance in all parts of the world. 

Miss Muma was the only girl attend- 
ing a college in Pennsylvania. Coming 
to New York she went with Johnston & 
Collins of the Travelers where she had 
her $1,000,000 year. More recently, she 
had an office in the Allen & Schmidt 
agency, New England Mutual Life. She 
owns a large farm near Hershey, Pa., 
where among other things she raises 
chickens. 





Out of town insurance men who pay a 
visit to the offices of the Life Insurance 
Sales Research Bureau in Hartford are 
struck almost dumb by the size and at- 
tractiveness of the quarters. There are 
two stories of the building used by the 
bureau, and the paneled private office of 
John Marshall Holcombe, manager of 
the bureau, is large enough to hold a 
convention in it, while tucked away are a 
kitchen and many other conveniences. 

The explanation is that the floors were 
occupied by a dealer in investment se- 
curities in the speculative era days. He 
had his clients come up to his palatial 
offices where he did heavy entertaining. 
Finally, after the crash he landed in 
Weathersfield, Conn., where his liberty 
was denied him for sometime. As a 
result the bureau got these elaborate 
quarters “for a song.” 





M. Jay Ream, general agent Mutual 
Benefit, Pittsburgh, and formerly with 
the head office of that company, is living 
some miles from Pittsburgh’s business 
center on the estate which was formerly 
occupied by Fay Templeton, the musical 
comedy actress, and her husband. It is 
a very large house with a superb view. 
Mr. and Mrs. Ream have three young 
children. 

Fay Templeton was the pet of the 
Johnnies of New York in the old Weber 
and Fields Music Hall days. A chubby 
little woman, she wore a top hat in some 
of her shows, a monocle and sang in the 
voice of a boiler maker, being a heavy 
contralto. The combination of Fay and 
her contralto was irresistible. She mar- 
ried a Pittsburgher named Patterson, 
then wealthy, and retired from the stage. 
In the meantime, she started taking on 
weight and took on a lot of it, but lost 
none of her charm. Periodically, and 
upon the occasion of Pinafore revivals, 
she made a come-back, doing Little But- 
tercup. Always she stopped the show 
although she walked with difficulty be- 
cause of her weight. In the great run of 
“Roberta” at the New Amsterdam The- 
atre in New York last year Fay was one 
of the biggest hits. During all these 
years she has kept her admirers. 





While in Pittsburgh I had the pleas- 
ure of a visit to the home of Henry W. 
Abbott, general agent, Massachusetts 
Mutual Life. and saw his collection of 
paintings. They cover a wide variety 
of subjects, some of them being painted 
in Pittsburgh and environ by an un- 
usually clever local artist. 





Haight, Davis & Haight, Inc., consult- 
ing actuaries and insurance accountants 
of Indianapolis and Omaha, have been 
in the business for twenty-five years. 
The firm was established in Indianapolis 


| 





ELSIE MUMA 


a quarter of a century ago by Frank] 
Haight, president. Before that he haj 
been with several insurance companie: 
including the American Central. He j 
a C.P.A., a fellow of the American In. 
stitute of Actuaries and a member oj 
the Fraternal Actuarial Society. 
Frank H. Davis was a Professor Jame: 
W. Glover student at the University oj 
Michigan. For eight years he was actv- 
ary and manager of the Ordinary de. 
partment of the American National of 
Galveston and then was actuary and sec. 
retary of the Merchants Life of Des 
Moines. His daughter, Miss Agne 
Davis, is one of the few women actuar- 
ies. 
Arthur M. Haight, brother of Frank 
J., is manager of the firm’s western de- 
partment in Omaha. He also is a James 
W. Glover alumnus and was actuary of 
the Iowa Insurance Department. An- 
other vice-president is Thomas M. Mott 
who has been with the Bankers Life oi 
Iowa. The assistant secretary of the 
organization is Donald B. Dahn who was 
in the actuarial department of the Met: 
ropolitan Life before joining the firm. 
Uncle Francis 





PHILA. ASS’N PLANS 





Moves Into New Quarters; Committe} 
Heads Named by Tisdale; Will 
Hold Fun Day in September 
The Philadelphia Association of Litt 
Underwriters is now located in new 0! 
fices on the fifth floor of 1616 Walnu! 
Street. 
Alex. V. Tisdale, president of the As 
sociation, has appointed his committe 
chairmen for the year. Among them ar 
Vaughan C. Chambers, law and comity 
R. U. Hergesheimer, programs and mett- 
ings; Alfred B. Levy, managers; Henny 
H. McBratney, supervisors; Millard k 
Orr, educational; Jackson Maloney, I 
duciaries; Frederick W. Floyd, charterté 
life underwriters; Clifford H. Orr, met 
bership extension and conservation; * 
Howard Orpen, agents; Sophia W 
Bliven, civic relations; Irvin Bendinet 
legislative; E. Jack Berlet, publicity; # 
G. Remington and M. M. Sobel, recré 
tional; Emlen H. Jones, publicatiot 
Newton B. Misell, house. ‘ 
A “Play Day” will be held Fri 
September 13, at Llanerch Country Cw 





MAKE SAGUENAY TRIP . 
Members of the Ontario Equitable b" 
production club have returned from * 
three-day trip from Montreal to th 








Saguenay. A stopover was made © 
the return trip. 
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Bankers National Host to Notables 
of Montclair, N. J. at Housewarming 





Bankers National Life Home Office in 
Montclair, as Refinished for the Company. 


The officers and directors of the Bank- 
ers National Life of New Jersey were 
hosts on Wednesday at a housewarming 
in the new home office at Montclair, N. 
J., which was attended by officials of the 
city and prominent business and finan- 
cial people there. Buffet refreshments 
were served and the affair gave the city’s 
notables an opportunity to see “how the 
wheels go round” in a life insurance 
home office. Another reception comes 
August 14 when agents and insurance 
friends will be the company’s guests. 

The Bankers National is now in the 
midst of a production drive known as 
the “Million Dollars for Montclair” cam- 


paign. Paid-for business for the year 
to date is 10% ahead of the same period 
for 1934. 





Watkins, Agent 45 Years, 
Honored by Camps Agency 


George A. Watkins, forty-five years 
. member of the Penn Mutual Life agen- 
cy in Boston of which Manuel Camps, 
Ir, is now general agent, was the honor 
figure for the production force during 
the month of July. His anniversary fell 
on July 23 and the day was marked with 
many telegrams and letters. The agency 
set a goal of $450,000 examined business 
for the month, or $10,000 for each of 
Mr. Watkins’ years of service. The goal 
was attained. 

Mr. Watkins started in the agency in 
1890 as a clerk and worked up to the 
position of cashier. In 1916 he decided 
to go out into the field and from that 
time until now he has placed over $6,000,- 
000 of life insurance business on the 
books of the agency. He has averaged 
about $300,000 a vear, and last year— 
1934—he led the Boston agency for the 
year in paid business. 

During the month the agency bulletins 
ran a series of “Historical Data” com- 
paring the life insurance situation both 
in the company and generally, now and 
in 1890, and also mentioning various 
events of local and national interest as 
compared with now and 1890. A large 
board in the agency room contained the 
name of every agent, and every agent’s 
nrogress toward the attainment of his 
individual quota was depicted by a small 
cardboard Yankee Clipper which is the 
symbol of the agency. 





STATE MUTUAL CAMPAIGN 





Effort Made to See Policyholders Dur- 
ing August: Message From Bullock 
Preceded Drive 
The State Mutual Life has contacted 
all policyholders of the company in a 
drive for increased business during Au- 
cust. Salesmen of the company in mak- 
Ing follow-up calls are putting the em- 
phasis on the sale of additional insurance 

rather than on service work. 

Prior to the first of the month a four- 
Page folder was mailed from the home 
office to all those on the company’s 
books. The folder contained an intro- 
ductory letter from Chandler Bullock, 
company president, followed by a mes- 
Sage outlinine trends in present day un- 
derwriting, with emphasis on the liberal- 
‘ing of policv forms to permit the fam- 
ily income rider to be used on any per- 
manent form of insurance. Included was 
a reply card. 

d 50% INCREASE 

The Atlantic Life reports that its sub- 
mitted business for July was 50% in ex- 
cess of that in the corresponding month 
ast vear, 


IS THE DOCTOR INSURED? 





Many a Life Insurance Examiner Is 
Never Asked About His Coverage; 
He Ought To Be 

Many a life insurance man passes up 
prospects with whom he works every 
day on insurance cases, according to 
John H. Kull, associate manager of the 
Davis agency, Phoenix Mutual Life in 
New York City. Few agents inquire 
about the life insurance carried by medi- 
cal examiners; those who do inquire 
often find the doctor with insufficient 
coverage and ready to take out more, 
just waiting to be asked. The same is 
true of trust officers, who set up many 
insurance trusts but often fail to make 
sufficient insurance provision themselves 
because no agent makes the suggestion. 
Sometimes insurance newspaper men are 
found to be in the same position. Agents 
often assume that these people, working 
close to insurance, mugt be well covered. 
The assumption is often wrong. 


NEW WISCONSIN MORATORIUM 
After being deadlocked since February, 
the Wisconsin Legislature has passed 
and the governor has approved a new 
mortgage moratorium extension law 


which replaces the temporary act of 1933 
that expired March 1 of this year. It 
allows farm and city home owners to 
obtain extensions on foreclosures until 
March 1, 1938, and provides for compul- 
sory mediation in all actions started prior 
to April 1, 1937. The measure sets up 
the procedure for handling such applica- 
tions through the courts. Since the state 
moratorium law of 1933 expired March 1 
and the Frazier-Lemke federal act was 
declared unconstitutional, many farm 
foreclosures were started in Wisconsin, 
and while considering an extension law, 
the legislature by resolution requested all 
courts in the state to stay all foreclosures 
until September 1, pending its enact- 
ment. 


PRINT L.O.M.A. PROCEEDINGS 

The Proceedings of the Midwest Spe- 
cial Conference of the Life Office Man- 
agement Association held in Kansas City, 
Mo., May 20-22, are now being distrib- 
uted to member companies. This meeting 
was devoted to: “New Business and 
Home Office Underwriting Activities of 
the Small and Medium-Sized Company” 
and “Collection and Conservation Efforts 
and the Maintenance of .Records Inci- 
dental to Handling Reinstatements, Pay- 
ing Commissions on Reinstated Busi- 
ness, etc.” The Proceedings are in 
bound form and contain numerous charts 
and reports. They are being issued from 
the Association headquarters at 110 East 
42nd Street, New York City. 
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CANDLE DIPPING 


"Candle Dip Day’ no longer appears on the calendar. But in the 
early 1800's, it was a day set aside when each thrifty Vermont house- 
hold made up the entire year's supply of tallow dips and candles. 


Candle dipping was still in vogue when the 
National Life Insurance Company began business in 
1850. The custom, of course, has long since been 
abandoned, but Vermont still holds to many other- 
wise economies and thrifty traditions. 


In such environment the National was born. Since 
then it has paid to policyholders or their beneficiaries 
the sum of $315,000,000 which, with assets to their 
credit, exceeds the premiums received by over 


$48,000,000. 


The company's present surplus and contingency 
reserve—bearing a notably high ratio to insurance in 
force—is the largest in the history of the company. 


Send for free 48-page booklet containing annual 
statement, letter of President to policyholders, invest- 


ment record, and other figures. 


NATIONAL LIFE 


INSURANCE COMPANY 


Home Office VERMONT 


Montpelier 
PURELY MUTUAL ESTABLISHED 
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Managers Will Discuss 
Part-Timer Principles 


AT NATIONAL ASS’N MEETING 





Frank L. Jones and T. M. Riehle, Also 
Six General Agents, Will Re- 


view Declaration 





The Declaration of Guiding Principles, 
document of agreement in regard to 
part-time agents, will be discussed dur- 
ing the entire afternon session of the 
managers’ section meeting, National As- 
sociation of Life Underwriters conven- 
tion in Des Moines, September 17. 
“Will We Interpret In Spirit and Action 
the Declaration of Guiding Principles?” 
is the question to be answered by six 
outstanding general agents to be selected 
largely from the committee of the as- 
sociation which dealt with the matter 
and from signatory companies. 

Frank H. Davis, vice-president of the 
Penn Mutual Life and chairman of the 
special committee of the Life Agency 
Officers which drew up the declaration, 
will give an interpretation of it, as will 
Theodore M. Riehle, president of the 
National Association of Life Underwrit- 
ers and head of the committee which 
conferred with the Life Agency Officers. 
George E. Lackey, chairman of the pro- 
gram committee for the Managers’ Sec- 
tion, will preside at the session. 


Whatley, Clark, Zimmerman, Broaddus 
and Hedges at Morning Session 


The program for the morning session, 
presided over by Holgar J. Johnson, 
general chairman, will be as follows: 

Plans for Life Insurance Week in 1936 


—S. T. Whatley, vice-president, Aetna 
Life. 1936 Chairman, Life Insurance 
Week. 

“The C. L. U. From the General 
Agents’ Point of View’—Paul F. Clark, 


president, National Chapter C. L. U. gen- 
eral agent, John Hancock Mutual Life, 

3oston, N.Y: 

“Building Agency Prestige”—Charles 
J. Zimmerman, general agent, Connecti- 
cut Mutual Life, Newark, N. J. 

“Merchandising Life Insurance Under 
Present Day Conditions’— Lynn S. 
sroaddus, Branch Manager, Acacia Mu- 
tual Life, Chicago, II. 

“What We Do To Keep Our Agents 
In Production” —Herbert A. Hedges, 
general agent, Equitable Life, Mo. 


Brennan Chicago Manager 


Fidelity; Scholl Retires 


James H. Brennan, co-manger for the 
Fidelity Mutual Life in Chicago, has 
been appointed manager, due to the res- 
ignation of C. A. Scholl who has re- 
quested to be relieved of managerial 
responsibilities after thirty-five years of 
service with the company. The firm of 
Scholl & Brennan has been dissolved, al- 
though Mr. Scholl will continue his as- 
sociation with the agency in order to 
service his personal clientele. 

Mr. Brennan has been eleven years 
with the Fidelity Mutual in Chicago. In 
1929 he was appointed assistant manager 
of the agency which he now heads, and 
in 1934 became co-manager with Mr. 
Scholl. He has been active in civic, club 
and fraternal circles and always has been 
rg the production leaders of the Fi- 
delity. 


LONDON, ONT., AGENCY LEADS 


H. A. Urquhart is manager of the Lon- 
don agency of the Excelsior Life which 
is leading all other agencies of the com- 
pany in paid-up business for the first 
half of 1935. The agency has held this 
position for the past eighteen months. 


WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries * 


90 John Street, New York 
Telephone Beekman 3-6799 











AD MANAGER RESIGNS 

Raleigh Crumbliss, former newspaper- 
man who for the past ten years has been 
advertising director of the Provident Life 
& Accident of Chattanooga, has returned 
to newspaper work as managing editor 
of the Chattanooga Times: Mr. Crumb- 
liss was formerly city editor and tele- 
graph editor of that paper. 


GREAT-WEST CONFERENCES 

The Great-West Life has recently held 
three regional conferences of agency 
managers. Ontario managers met the be- 
ginning of July at Niagara Falls, those 
from Quebec and the Martimes met at 
Quebec, and western managers met at 
Calgary. One hundred per cent attend- 
ance was secured at all conferences. 





Illinois Legal Reserve Life Laws 


(Continued from Page 3) 


for each of the five years next preceding 
the date of investment. 

(i) While the law permits investments 
totaling 25% of a company’s assets in 
eack of (1) railroad bonds, (2) utility 
bonds, (3) general corporation bonds and 
(4) preferred or guaranteed stocks there 
is a qualifying restriction providing that 
the aggregate investments by a company 
in these four types of securities may not 
exceed 50% of the company’s assets. 

(j) Collateral loans may be made only 
when the security for such loans con- 
sists of the type of securities which a 
company is permitted to purchase, and 
the collateral must be worth at least 
25% more than the amount loaned. 

(k) Tax anticipation warrants issued 
by the state or any municipality thereof 
are eligible. We have never bought any 
of them. 

Real Estate 


(1) Real Estate: A company may own 
real estate 

(1) Such as is required for home office pur- 
poses not exceeding 5% of its admitted assets. 

(2) Such as shall have been conveyed to it 
in satisfaction of debts previously contracted, or 
which may have been purchased at sales on 
judgments, decrees or mortgages obtained or 
made for such debts. 


(m) A company may not pay any 
commission or brokerage for purchase 
or sale of property in excess of that 
usual and customary at the time and in 


the locality where such purchases or 
sales are made. 
(n) No investment or loan, except 


policy loans, may be made unless the 
same shall first have been authorized by 
the board of directors or by a committee 
of supervising investments and loans. 

(o) All funds of a life insurance com- 
pany must be invested in accordance 
with the provisions of the Investment 
Act and not otherwise. 


The First Life Insurance Act Passed 
by Illinois in 1869 


The first life insurance act passed by 
the legislature of Illinois was in 1869. 
That act is still in effect although it has 
been amended a number of times to keep 
it up to date. It provides 


(a) For the organization of life insurance 
companies. 

(b) For amendments of the charter of such 
companies. 

(c) For the kinds of business a company 
may transact. 

(d) For a test of solvency. 

(e) For a statement to be filed in the In- 
surance Department annually showing a record 
of the company’s transactions during the pre- 
ceding calendar year. 

(f) For periodical examinations of compa- 
nies by the State Insurance Department. 


(g) For supervision by an officer of the 
state. Originally the auditor of public ac- 
counts was ex-officio superintendent of insur- 
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ance. Then a separate department was estab- 
lished with a superintendent in charge. Later 
the Department of Trade and Commerce was 
created with a director at the head. The In- 
surance Department was made a division of 
that department with a superintendent in charge. 
Two years ago the Department of Insurance 
was established as a separate state department 
with a director at its head. So we now have 
a Director of Insurance who has supervision 
ef all insurance activities. 


(h) It provides a basis for determining re- 
serves which the company must have for the 
various forms of outstanding. The 
original reserve basis was changed in 1907, and 
the reserve requirements then adopted by IIli- 
nois (the first state to do so) were later en- 
acted into law by practically all of the states 
of the Union. That particular provision was 
and is now generally referred to as the “Illinois 
Standard.” 


policies 


From time to time since the enact- 
ment of the Act of 1869 new laws have 
been added. I will not enumerate them 
but will say that they cover every angle 
of the business so that the legal reserve 
life insurance transacted by IIlinois com- 
panies is governed by comprehensive reg- 
ulatory statutes administered by the Di- 
rector of Insurance. 


Aftermath of Armstrong Investigation 


Perhaps few of you have any personal 
recollection of the Armstrong investiga- 
tion of life insurance, but I presume 
all of you have a historical knowledge 
of it. That investigation by a New York 
legislative committee took place in 1905. 
Interest in the investigation was nation- 
wide and was so pronounced that Presi- 
dent Theodore Roosevelt called a meet- 
ing of the governors, attorneys general 
and insurance commissioners of all of the 
states. That meeting was held in Chi- 
cago in February, 1906, and its purpose 
was to draft a model bill, to be presented 
to the legislatures of all of the states for 
enactment, that would correct some 
weakness in the insurance laws which 
had been developed by the investigation 
referred to. The Chicago conference ap- 
pointed a committee, since known as the 
“Committee of 15” to prepare such a 
model bill. The committee held a num- 
ber of public hearings and finally adopt- 
ed a bill which prescribed certain stand- 
ard provisions to be incorporated in all 
life insurance policies, and which prohib- 
ited the insertion in such policies of cer- 
tain other designated provisions. 

Again the legislature of Illinois was 
the first to act. and in 1907 it passed this 
model bill, and it was later adopted by 
the legislature of most of the other states 
of the Union. 

I have gone into more or less detail 
concerning the insurance laws of our 
state because I want to impress upon 
you the fact that the legal reserve life 
insurance laws of Illinois are as good 
as the best—and maybe a little better 
than those of any other state. 
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Tax Estate Menace 


(Continued from Page 1) 


of assets in the typical case of a very 
large estate. 

“If this new legislation passes, a man 
would be much better off inheriting as , 
single heir a $400,000 estate in Govern. 
ment bonds than he would be inheriting 
a $400,000,000 estate consisting of diver. 
sified assets, some liquid, some Partially 
liquid, some real estate. In the former 
case he would be able to emerge with 
something like $280,000 worth of Govern. 
ment bonds making no allowance tor 
administration expenditures. In the lat- 
ter case, he would go through several 
years of agonizing struggle in the effort 
to salvage something from the vast es- 
tate he had inherited, with the proba. 
bilities high that he would wind up with 
no assets, and with the possibility of g 
personal liability remaining to a bonding 
company for part of the inheritance tax 
to the Government. The rates would be 
so high even on a four million dollar 
estate that a man would do better to be 
the heir to $400,000 than to $4,000,000 in 
many cases, if the $4,000,000 represented 
primarily real estate received at a time 
when real estate had to be liquidated in 
a period of even moderately declining 
real estate values, or in a sluggish real 
estate market. 

“The economic consequences to the 
country of a situation of this sort can 
hardly be exaggerated. Crises and panics 
have more than once been touched off 
by the conspicuous bankruptcy of a size- 
able house. The effect upon New York 
real estate values of the forced liquida- 
tion of real estate held in any one of 
several large estates would be very grave. 
But, apart from spectacular disasters of 
this character, the paralyzing effect in 
the long run upon the growth of capital 
in the country, and upon the willingness 
of men of fortune to undertake specula- 
tive ventures of the kind that develop 
new resources or that develop new ideas 
and new types of industry, would be 
very grave.” 


Importance of Insurance 


In her statement before the committee 
Cathrine Curtis said, “It would seem in 
furtherance of thrift, in the interest of 
the government, and as a matter of fair- 
ness to women and children of the coun- 
try that some provision should be made 
to permit a husband, during his lifetime, 
to pay from income whatever premium 
charge may be necessary to buy insur- 
ance which will be sufficient to cover 
these heavy dues that will be charged 
against his estate. 

“By provision of such tax-free insur- 
ance, limited if you like for the purpose 
of death dues, an insurable man sacri- 
fices present income in order to make a 
plan of investment for his family before 
his departure. 

“Without it he cannot be assured by 
any form of will or bequest that taxes, 
shrinkage of value, general business con- 
ditions, and heavy administrative costs 
of his estate will not defeat his plan and 
make his loved ones dependent upon 
others and deny them adequate educa- 
tional opportunities.” 

Franklin W. Ganse of Boston, John 
Hancock, also appeared before the com- 
mittee. 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 
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Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 
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[.0.M.A. Institute Has 

42 Cum Laude Graduates 
ANNOUNCED FOR FIRST TIME 
Dorothy Goldsmith and William Smyth 


Win Exceptional Honors in Home 
Office Training Course 





When the Life Office Management As- 
sociation Institute announced examination 
results for this year, it also announced 
those who have won special honors dur- 
ing the three years in which examina- 
tions have been given. The Institute 
presents courses for non-technical home 
ofice employes. 

Two magna cum laude diplomas have 
been awarded by the Institute. The first 
was awarded to Miss Dorothy B. Gold- 
smith, personnel director of the Guard- 
ian Life of New York, for her high 
average in passing the 1933 examinations 
for certificate. This year William Smyth 
of the Mutual Life of New York also at- 
tained that honor. Magna cum laude is 
given for an average grade for the course 
of 95 with no single grade less than 90. 
Cum laude is given for an average grade 
of 90 with no single grade less than 85. 
Eighteen who passed this year’s examin- 
ations had that designation. 

In all the association institute this 
year added fifty-nine to its associate- 
ship rolls and granted 432 certificates. 
There were 1,750 students enrolled, tak- 
ing 4,528 examinations and representing 
ninety-seven life companies, an increase 
of 20% over last year. 1934 students 
numbered 1,460. 

Those who have won certificates cum 
laude during the three years of the In- 
stitute’s existence as listed in the Insti- 
tute 1935 Year Book, just printed, are: 

Cum Laude Graduates 


James R. Adams, Liberty National 
Life; James T. Allen, Northwestern Mu- 
tual Life; H. Frances Allshouse, Busi- 
ness Men’s Assur.; Agnes Austin, Ore- 
gon Mutual Life; George Balmer, Mu- 
tual Life; B. Franklin Blair, Provident 
Mutual Life; Lucian F. Bloodworth, Lib- 
erty National Life; L. Gwinner Boli, 
Business Men’s Assur.; James C. Brown, 
The Maccabees; Ruth C. Buckley, Frank- 
lin Life; Sophie I. Bulow, Guardian Life ; 
Ehney A. Camp, Jr., Liberty National 
Life; Wm. L. Camp, Connecticut Mutual ; 
Robert N. Chambers, Oregon Mutual 
Life; Harrison B. Clapp, Massachusetts 
Mutual Life; Charles R. Corcoran, Man- 
hattan Life; Leonard M. Crawford, Col- 
umbus Mutual Life; Arthur Cogswell 
Daniels, Fackler and Breiby; Norman 
C. Davis, Mutual Benefit Life; Harry A. 
Dietrich, Provident Mutual Life; Wil- 
liam George Doppmann, Massachusetts 
Mutual; Timothy W. Goodrich, 2nd., 
Aetna Life; Richard F. Gruen, Home 
Life ; James B. Guthrie, Life Ins Co. of 
Virginia; Russell G. Hatheway, Connect- 
icut General Life; Dirk Heezen, National 
Guardian Life; Malcolm F. Hood, Con- 
necticut General; William A. Knight, 
Life Ins. Co. of Virginia; Kenneth B. 
Kober, Oregon Mutual; R. Werner Led- 
errer, Mutual Life; Walter T. May, Mas- 
sachusetts Mutual; Edward J. Naiva, 
Connecticut General: Alfred C. Orr, 
Massachusetts Mutual; Earl P. Parme- 
lee, Connecticut General; Harvey Wal- 
ter Redington, Fidelity Mutual; Albert 
L. Robinson, Aetna Life; Harold E. 
St. Clair, Lincoln National; Russel G. 
Steacy, American Bankers; Louis H. 
Tremain, Penn Mutual; Constance M. 


Twichell, Life Insurance Sales Research 
Bureau. 


L. O. M. A. Committees in Charge 


_ The two committees of the L.O. M.A. 
in charge of the institute are the educa- 
tional, headed by William P. Barber, Jr., 
Connecticut Mutual, and examination, 
headed by Charles M. Taylor, Provident 
Mutual. 
Rilembers are: educational; Adolph A. 
ydgren, Continental American; William 
Harrison, Ohio National; Willard D. 
olt, Provident Mutual; Harry H. 


Fisher Opens Branch 
For National of Vt. 


UNDER EDGAR T. WELLS AGENCY 





Spencer K. Godfrey and H. Stanley Judd 
Are Associates; Formerly With 
Keane-Patterson 





Roswell E. Fisher, Spencer K. Godfrey 
and H. Stanley Judd, all formerly in the 
Pershing Square office of the old Keane- 


FISHER 


ROSWELL E. 


Patterson agencies, have opened a new 
branch office for the Edgar T. Wells 
agency of the National Life of Vermont, 
New York City. Their appointments be- 
came effective this week. 

The office under the firm name of 
Fisher, Godfrey & Judd is on the fourth 
floor of the Graybar Building, 420 Lex- 
ington Avenue. It is a single room at- 
tractively finished and large enough to 
comfortably accommodate the desks of 
the three men and their secretaries. 

Mr. Fisher and Mr. Godfrey are as- 
sociate branch managers. It is their plan 
to gradually increase their agency force 
following a careful selection of new men. 
Mr. Fisher was formerly branch man- 
ager in the Pershing Square offices now 
occupied by the Lloyd Patterson agency, 
Massachusetts Mutual. All three men 
have had many years experience in the 
business. 

Mr. Fisher and Mr. Judd are combin- 
ing their selling efforts under the part- 
nership of Fisher & Judd. They are set- 
ting up a system of merchandising life 
insurance which they feel is somewhat 
of an innovation. 





GOVERNOR DIDN’T SIGN IT 





Oklahoma Bill to Regulate Stipulated 
Premium Companies Not A Law, 
Says Attorney General 


The attorney general of Oklahoma has 
given an opinion that House Bill 442 
which aimed to regulate the operations 
of stipulated premium companies did not 
become a law although it passed both 
houses because it did not bear the gov- 
ernor’s signature. The opinion was writ- 
ten at the request of Commissioner Jess 
G. Read who sponsored the bill which 
would place the stipulated premium com- 
panies under the same regulations as 
other -insurance companies operating in 
the state as to policies and investment 
requirements. 





Peirce, Massachusetts Mutual, and Mal- 
colm Adam, Penn Mutual. Examination; 
Frank L. Rowland, L. O.-M. A. executive 
secretary; C. A. Burns, Canada Life; 
F. R. Gale, Continental American; Hom- 
er O. White, Fidelity Mutual; and Leigh 
Cruess, Home Life of New York. 








Afternoon Meetings 
For N. Y. Association 


THREE ON FALL PROGRAM 








One Luncheon Meeting and Two Din- 
ners Scheduled; Sales Congress 
October 10 





Meeting dates for the New York As- 
sociation of Life Underwriters from Sep- 
tember to the first of the year announced 
this week include three afternoon meet- 
ings, two dinner meetings and a luncheon 
meeting. This change in the usual set- 
up follows an analysis of the 447 replies 
to the questionnaire sent out to mem- 


bers. The majority favored luncheon 
meetings, dinner meetings were next 
most popular and afternoon meetings 


were rated third. 

An afternoon meeting on September 
26 with C. Preston Dawson as the speak- 
er will open the fall series. He _ will 
speak on prospecting. The meeting will 
be in the Hotel Pennsylvania at 4 0’clock. 
There wil! be no admission charge to 
members and non-members will not be 
admitted. 

The one-day sales congress will come 
next on October 10 followed by a dinner 
meeting the same day at which Glenn 
B. Door will be formally installed as 
association president by John M. Fraser, 
retiring president. 

A dinner meeting will be held Novem- 
ber 14 followed a week later by an after- 
noon meeting at which Harry Phillips, 
Jr., star producer of the Engelsman 
agency, Penn Mutual, will be the speaker. 

On December 12 the first luncheon 
meeting will be at the Pennsylvania at 
noon. An afternoon meeting on Decem- 
ber 19 with J. Elliott Hall of the Penn 
Mutual as speaker will close the 1935 
meeting schedule. 





WILLIAMS LEADING PICKETT 

John Sharp Williams, 3rd, was leading 
M. Shelby Pickett in the race for Mis- 
Sissippi insurance commissioner in Tues- 
day’s election when The Eastern Under- 
writer went to press. Both are local 
agents. Williams, a member of the first 
Mississippi insurance commission in 1923, 
is also past president of the Mississippi 
Associaton of Insurance Agents, now its 
national councillor. Pickett is a member 
of the present commission. 


NAMES SEMINAR LEADERS 


Alexander E. Patterson of Chicago, 
chairman of the National Association of 
Life Underwriters’ program committee, 
has announced leaders for four seminar 
sessions. They are Leon Gilbert Simon, 
C. Vivian Anderson, Nathaniel Seefurth 
and Seneca M. Gamble. 


AID NEWARK CELEBRATION 


The Citizens’ Committee of One Hun- 
cred to celebrate the hundredth anniver- 
sary of Newark, N. J., as an incorporated 
city is headed by John R. Hardin, presi- 
dent of the Prudential; John R. Cooney, 
president of the Firemen’s; Franklin 
1)’Olier, vice-president of the Prudential ; 
and Edward E. Rhodes, vice-president 
of the Mutual Benefit. 











HOLD OUTING TOGETHER 


The agency force of the Abraham 
Rosenstein agency and the James Rubens 
agency, both of the Equitable Society, 
New York, joined in an all day outing 
to Indian Point recently. Contests be- 
tween members of the two offices were 





held at the point. Dinner was served 
on the boat on the return trip. 
Elles M. Derby, executive manager 


Life Underwriters Association of New 
York City, is general chairman for the 
biennial national convention of his col- 
lege fraternity, Theta Kappa Nu, which 
will be held in New York this month. 





Superintendent R. Emmet O'Malley 
has’ been named receiver for Missouri 
assets of the Pacific States Life, a 
Colorado corporation. 








Confidence 


—as so aptly expressed 

by the great Cicero: 
Confidence is that feeling 
by which the mind em- 
barks in great and. honor- 
able courses with a sure 
hope and trust in itself. 


| e 


SERVICE REVIEW 


Incorporated 
Branches in Principal Cities 
Executive Offices: 


205 East 42nd St., New York 

















INSPECTION REPORTS 








Host to Insurance Party 


At Up-State Summer Camp 


a 





RAYMOND E. GOEWEY 

charge of 
Allen & 
England 


Goewey, in 
the 
New 
City, is at his 


Raymond E. 
full-time production at 
Schmidt agency of the 
Mutual Life, New York 
camp on Lake Skaneateles, N. Y., and 
today will give his annual picnic when 
he brings together a large number of 
his insurance friends, many from Syra- 
cuse. Among those who will be there this 
Luther of the Luther- 
Aetna Life, New York 
City; Charles E. DeLong, general agent 
Mutual Benefit, New York City; 
the following from Syracuse: Raymond 


year are K. A. 
Keffer agency, 


and 


Barnes and John Brown, general agents 
Aetna Life; 
Mutual Life; 
agent State Mutual; George Hartz, gen- 
eral agent Berkshire Life; Percy Herle, 
manager Phoenix Mutual; Arthur Lewis, 
general agent Mutual Benefit; William 
Stark, general agent Home Life; Harry 
Wicks, general agent New England Mu- 
tual; Wayne Nelson, Aetna Group man- 
ager; John Wintch, Phoenix (vice-presi- 
dent State Association); Philip Chase, 
Northwestern, Chester Fuller, Hom 
Life; Cameron Tetley, Connecticut Gen- 
eral; and Glenn Wolcott, Aetna Life 


Myron Baxter, manager 


Elmer Beesley, general 
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THE NEW TAX BILL 

Called the gravest experiment in taxa- 
tion ever undertaken by the Federal Gov- 
ernment the proposed new revenue meas- 
ure, hearings on which started last week 
before the Ways and Means Committee, 
flood of They 
from all walks of life, including business 


let loose a critics. came 
people, economists, bankers and, among 
the most logical and outspoken, the repre- 
sentative of the recently formed Women 
Investors of America, Inc. As a result 
of the talk by Cathrine the 
Women Investors an amendment will be 


Curtis of 


offered which will give certain exemp- 
tions for insurance designed to pay death 
taxes. 

As example of how some daily papers 
are’ handling the tax measure the New 
York Sun on Monday evening, carried the 
following head on its Washington story: 
“House Passes Taxes On Thrift By Party 
Vote of 282 to 96.” 

One of the 
printed was last Sunday in the financial 
section of the New York Times, an arti- 
cle by N. Nelson, bore 
the headline: “Proposed U. S. Taxes Held 


most thoughtful stories 


Godfrey which 
Inheritance Levy Regarded 
Large With Wide 
Unemployment.” Mr. Nelson said in part: 

The proposed Revenue Act of 1935 is 


Confiscatory. 


As Doom of Estates 


not only a positive cause for discourage- 
ment to thrift, but it is destructive of in- 
centive, of economy and of good manage- 
ment. Moreover, to some extent it de- 
feats its own purpose; it imposes and sup- 
erimposes upon the same property or in- 
come aggregate rates of taxes so high as 


to make them practically impossible of 
collection. It not only dries up the sources 
of future revenue, but it tends to destroy 
the economic system upon which the 
wealth of the country has been built up. 
In the case of a sole beneficiary of a 
large estate the present estate levies, plus 
the proposed inheritance tax, would take 
close to 90% of the entire estate, not con- 
sidering an additional levy by the State 
on the excess of its estate tax over the 
Federal credit allowed by the Revenue 
Act of 1926, in itself a substantial sum. 
The proposed inheritance tax tops an 
already burdensome estate tax, which, un- 
der existing revenue acts, imposes a 60% 
maximum rate. This rate has been gradu- 
ally built up by the retention of provisions 
of the Revenue Act of 1926, imposing a 
20% maximum rate, by an increase to 
45% in the 1932 act and by a 1934 amend- 
ment thereof to a maximum of 60%. And 
now by the 1935 act it is proposed to levy 
an inheritance tax upon the remainder of 
estates at rates ranging from 4 to 75%. 


If the inheritance tax is adopted as now 


written, it unquestionably spells the event- 
ual confiscation of all large estates com- 
posed principally of properties employed in 
manufacturing. The confiscation of an 
estate’s property, however, is not the only 
evil effect of such taxation; wholesale un- 
employment will unavoidably follow and 
the government will be deprived of in- 
come and other taxes now being produced 
by such properties. In consequence of 
such taxation even the poor will suffer 
with the rich. 

Admitting for the sake of argument 
that our taxing methods of the past have 
been generous to a fault, and that they 
have permitted the accumulation of what 
might be called fortunes of unwarranted 
size, still it would seem that self-preserva- 
tion alone would dictate the fruitlessness 
and error of arbitrarily destroying these 
accumulations to the detriment of the 
government, the employed and the inheri- 
tors, 

A great deal has been said about the 
size of British taxes. On that subject Mr. 
Nelson said in part: 

The British are said to pay heavier es- 
tate taxes than the people of the United 
States. The fact is, however, that except 
for a broader base—starting the tax at 
lower amounts—our taxes are greater than 
theirs. The British have a maximum rate 
of 50% as against our present rate of 
00%. 

The British also have an inheritance tax 
the rates of which are, 1% upon inherit- 
ances passing to husband or wife, child, 
father or mother, or their lineal descen- 
dants ; 5% in respect of brother or sister, 
or their lineal descendants; and 10% in 
all other cases. As compared with these, 
our proposed inheritance tax provides for 
rates ranging from 4 to 75% with an ex- 
emption of dower or courtesy, and with 
specific exemptions of “(1) $50,000 in the 
case of an inheritance passing to a surviv- 
ing spouse, child (including child legally 
adopted before it attained the age of 21), 
father, mother, brother or sister (inclvd- 
ing a brother or sister of the half-blood), 
grandchild, grandfather, or grandmother ; 
and (2) $10,000 in the case of an inherit- 
ance “passing to any other person.” Obvi- 
ously the English inheritance tax is com- 
paratively reasonable as to rates, whereas 
those proposed here are confiscatory des- 
pite the exemptions. 





Herbert N. Laflin, associate counsel of 
the Northwestern Mutual Life at Mil- 
waukee, and Mrs. Laflin have returned 
from Europe after an absence of about 
six weeks. Mr. Laflin’s principal objec- 
tive was Brussels, where he attended an 
international Masonic conference on per- 
secution as one of five 33rd Degree Ma- 
sons representing the Scottish Rite bod- 
ies of the United States. Later they 
visited France, Sweden, Norway and 
Denmark. In Copenhagen they had an 
audience with King Christian and were 
guests of Ruth Bryan Owen, American 
minister to Denmark, at the Royal Yacht 
Club 


The Human Side of 


CHARLES HENDRY 


Charles Hendry, of the London & Lan- 
cashire, has been elected chairman of the 
British Insurance Association for the 
ensuing year, and William W. Otter- 
Barry, of the Sun Insurance Office, has 
been elected deputy-chairman. Both are 
among the best-known insurance men in 
London. 

x * * 


Earl E. Fisk, head of the Fisk Insur- 
ance Agency at Green Bay, Wis., not 
only headed the program committee but 
also directed the 100 male voice Green 
Bay Y.M.C.A. Glee Club at the seven- 
teenth annual convention of the Wiscon- 
sin and upper Michigan district of 
Kiwanis International, held August 4-6 
at Sheboygan, Wis. 

x * * 


William B. Joyce, president, W. B. 
Joyce & Co., 115 Broadway, New York, 
has been designated by the State Mort- 
gage Commission as one of the brokers 
to handle surety bonds on properties un- 
der its supervision. 

* * & 


L. A. Cerf, general agent, Fidelity Mu- 
tual Life, New York City, is at Martha’s 
Vineyard, Mass., with his family. 

* * * 


Isaac Miller Hamilton, president, Fed- 
eral Life of Chicago, after attending the 
recent national convention of insurance 
commissioners at Seattle, continued his 
Pacific Coast tour to Skagway, Alaska, 
where he took the train and boat trip to 
one of the inland lakes to see Taku 
glacier. He then returned to Skagway 
and came directly south to San Fran- 
cisco, where he spent a number of 
days. He arrived at Los Angeles Sat- 
urday morning, July 27, and left the fol- 
lowing Tuesday morning on a motor trip 
to San Diego to see the California Pacific 
International Exposition. Returning to 
Los Angeles, Thursday and Friday of 
last week were spent with the southern 
California agencies of the company, W. 
H. Savage, state manager, after which 
he left on his return trip to Chicago, go- 
ing via the Southern route, with stops 
enroute at San Antonio, Houston, Dal- 
las, Oklahoma City, Kansas City and 
other points. 


* * * 


Ralph G. Engelsman, general agent for 
the Penn Mutual, New York, is writing 
a book on insurance for the McGraw- 
Hill Publishing Co. It will be ready in 
the fall. 





Insurance 











STEWART 


fr, K. 


H. R. Stewart has resigned as super- 
intendent of insurance, Province of 
Prince Edward Island, and is succeeded 
by William E. Cotton, to be assistant 
deputy secretary of the Governor Gen- 
eral at Ottawa. Mr. Stewart became in- 
surance superintendent three years ago 
and has obtained the enactment of his 
province of the Canadian uniform pro- 
vincial insurance statutes. “Ronnie” 
Stewart enlisted in the World War in 
August, 1914, as a signaler of the First 
Canadian division. He was in France 
before his nineteenth birthday and got 
his commission in the R.F.C. when 20 
Between 1922 and 1924 he was appointed 
to R.C.A.F. headquarters at Ottawa. He 
became deputy provincial secretary, then 
deputy provincial treasurer, and clerk of 
the executive council of the Province of 
Prince Edward Island. He has been un- 
usually popular with Canadian insurance 
commissioners. Prince Edward Island, 
by the way, is the smallest province in 
the Dominion with a population of more 


than 100,000. 


* * * 


Harold H. Craig has been appointed 
assistant manager of the E. R. Ledbetter 
local agency of Oklahoma City. Mr. 
Craig has been in the insurance game for 
six years, have been with the Ledbetter 
agency for the past two years. He had 
previously experience of several years as 
assistant manager of the former T. Dana 
Roberts local agency. 

* -* * 


W. D. Owens, vice-president, Lamar 
Life, lost his new home by fire the night 
before he was to move into it. The fire 
is believed to have originated from the 
careless tossing of a cigarette by 4 
workman. 

* * * 


K. N. Woodward of the Metropolitan 
Life has been named by the companys 
stamp club as the expert to pass on the 
cenuineness of stamps offered club mem- 
bers. He is a _ resident of Jackson 
Heights. 

 &-2 


M. J. Cleary, president of the North- 
western Mutual Life, is absent from his 
desk at the home office in Milwaukee for 
several weeks while he is making a motor 
tour with Mrs. Cleary through north 
ern Wisconsin and upper Michigan. They 
will visit their daughters. Catherine and 
Betty, at the Kechuwa girls’ camp neat 
Michigamme, Mich., and their son, Jim 
mie, at Red Arrow boys’ camp in north- 
ern. Wisconsin. 
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Ernest D. Ward 


It would be unfortunate if daily news- 
papers in this state did not print clear cut 
and accurate reports of news originating 
inthe New York State Insurance Depart- 
ment with its many ramifications and divi- 
sions, two of which are the liquidation 
bureau and the “central office” of title 
and mortgage rehabilitation. It would be 
unfortunate not only because of the mag- 
nitude of transactions of the various divi- 
sions, their importance to such a large part 
of the population, and the considerable 
volume of reports, decisions, rulings, etc., 
which are made by the Superintendent and 
which are of public interest. 

The reporting of the Department’s ac- 
tivities has been almost uniformly accur- 
ate, one reason being that the public rela- 
tions have been handled so intelligently, 
frst by Deputy Commissioner Clark, and, 
then with the deputy’s growing duties in 
other directions, such as hearings, by 
Emest D, Ward. 

Mr. Ward — born in Alabama — is a 
graduate of the University of Rochester, 
cass of ’24 where he got an A.B. degree. 
Leaving college he joined the staff of the 
Rochester Democrat-Chronicle. Next he 
came to New York where he became a 
member of the staff of the New York 
Evening Post. In April, 1934, he became 
public relations man for the New York 
Insurance Department’s Title and Mort- 
gage Rehabilitation Bureau, which the de- 
partment calls “The Central Bureau.” His 
work in that connection was so excellent 
that recently he has been handling much 
of the other public relations of the De- 
partment. 

To these Departmental handouts the 
attitude of the daily papers throughout the 
state is one of welcome. The papers ap- 
preciate having a trustworthy source of 
information and recognize that it makes it 
easier for everybody when technical, some- 
times voluminous reports or decisions, are 
boiled down into newspaper English and 
done so intelligently and fairly. It is a 
convenience and also saves time of daily 
newspaper reporters. 
* * * 
Mixed Claims Commission All Fin- 
ished Except for Black Tom 
and Kingsland 
With the exception of the final disposi- 
tion of the so-called sabotage cases of the 
Black Tom and Kingsland explosion cases 
during the War, the mixed claims com- 
mission has disposed of all the cases be- 
lore it. In the thirteen years of its exist- 
tnce the commission has handled 20,400 
tases growing out of the World War and 
has made awards to American claimants in 
O841 cases, totalling $274,000,000 of which 
$138,000 has already been paid. Among 
those given awards by the mixed claims 
commission are a number of insurance 
companies. 
Attorneys for both the United States 
and German governments are still pre- 
Paring evidence in the Black Tom and 
Kingsland explosion cases. Many, many 
thousands of words of testimony have al- 





teady been taken in those cases. 

















Fire Insurance Stocks 


Some of the fire insurance stocks have 
been reaching new highs for 1935. Bidding 
prices of Saturday of last week include 
the following: 
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* * * 


Lloyd’s Gets Favor from Vancouver 


The Chronicle of Montreal, a banking 
and insurance paper, prints the following 
relative to an activity of Lloyd’s at Van- 
couver: 

A city of Vancouver by-law passed last 
year required the owners of motor vehi- 
cles used for hire or conveying passen- 
gers for fares, in addition to being li- 
censed, to carry automobile insurance in 
a way generally similar to the provincial 
act and regulations. This by-law, like the 
provincial provisions, required the insur- 
ance to be undertaken by a licensed in- 
surer. By an ordinance, dated July 2 last, 
the city has so amended the by-laws as 
to permit the required insurance to be 
effected by Lloyd’s as well as by licensed 
companies. Lloyd’s so-called is not an in- 
surance company and is not licensed in 
British Columbia. Licensed companies, 
whether tariff, non-tariff, or mutual, have 
taken serious objection to the city’s ac- 
tion. Maintaining Vancouver’ branch 
office and agency organizations and con- 
tributing substantially to the city’s rev- 
enue in business taxes, the licensed com- 
panies comply with the provisions of the 
British Columbia Insurance Act, pay 
their license fees, put up deposits, and 
pay taxes on their premium income. 
Lloyd’s conform with none of the obliga- 
tions. 

* * * 


Woman Agent Dies 


A well-known woman agent, Mrs. Sadie 
Clarke Fieber of Fieber & Reilly, Indian- 
apolis, died in Petoskey, Mich., a few days 
ago after an operation. She was the widow 
of Herbert E. Fieber, one of the founders 
of the firm with which she was ‘connected. 
She was a member of the board of direc- 
tors of the Indianapolis Home for Aged 
Women. ' 


A Visit To California 

From an Eastern insurance man now 
visiting the Pacific Coast I have received 
the following letter: 

“Los Angeles seems to have been over- 
educated in regard to getting something 
for nothing, one reason why the Town- 
send $200 a month pension plan made 
such a great hit when it originated there. 
Take a town where you can get all you 
want to eat for a few cents on the street 
corner, the prices of fruit, for instance, 
being almost negligible, and you can see 
how this thing spreads. One result is 
that some people when in the market for 
fire and casualty insurance will go to 
five or six different insurance agents to 
find out what proposition the latter have 
to offer, and they will then try to get 
them to bid against each other for the 
line. 

“Fire insurance premium income in 
San Francisco is off about 5% for the 
first six months of 1935. Practically, all 
the major companies shared in the de- 
cline, but, of course, there has been an 
exception. A company new in this terri- 
tory has been getting a tremendous run 
of business because it is on its own; is 
indifferent to criticism, too. 

“Most casualty companies are doing 
quite well, both as to new business and 
to profits. Depression worries have been 
fading and now many of the casualty 
executives are aggressively expanding 
their premiums to record levels. In pass- 
ing it is interesting to note the decided 
optimism of the casualty people in con- 
trast to the more sober attitude of the 
fire executives. ; 

“One additional trend deserves mention- 
ing: the scare over Upton Sinclair’s 
EPIC seems to be gradually dying out 
due to the noticeable gain in general 
business conditions out here. The Cali- 
fornia legislature has recently concluded 
its work for the next two years, and, 
as far as the writer can learn, the legis- 
lature did not pass any laws detrimental 
to fire or casualty companies.” 

* * * 


Blackall Made Hit Among Confreres 
at Seattle 

One of the best impressions made by 
new commissioners at the Seattle con- 
vention, recently held, was that of Com- 
missioner John Blackall of Connecticut, 
successor to Col. Howard P. Dunham. 
A former newspaper man who became 
a lawyer and state senator, Blackall has 
made many friends since coming to 
Hartford. 

* * * 
A Snappy Publication 

One of the newsiest and most inter- 
esting of all “house organs” is the pub- 
lication of the Advertising Club of New 
York which is called Advertising Club 
News. The word “news” in the title is 
accurate. The publication is in the 
format of a newspaper, is printed on 
good stock, is sensibly illustrated and is 
just right typographically. Editors of 
Advertising Club News have learned how 
to play up personalities without blah and 
that excessive intimacy which mars so 
many publications of the kind. | 

Latest activity of the Advertising Club 
of New York is the launching of a “fun 
and frolic” organization called The Bo- 
hemians. H. B. Quatte is president. It 
costs a dollar to join. 

Advertising Club News has instituted 
an amusing weekly column called “Jest 
In Our Lane,” written by Mervin L. 
Lane, head of a general insurance agency 
in the Empire State Building. 

* * * 


Publish Baldwin’s Insurance Law 
Book, 1935 Edition 

The 1935 edition of Baldwin’s New 
Revised New York Insurance Law is now 
out. It is published by the Banks Law 
Publishing Co. of 521 Fifth Avenue. Since 
the last edition numerous changes have 
been made in the insurance code, includ- 
ing amendments to the workmen’s com- 
pensation -law. 


Death of Reginald Guile 

Death removed one of the leading field 
men of New England in the recent pass- 
ing of Reginald Guile who was the son 
of John J. Guile, former United States 
manager of the Sun Insurance Office. 

Reginald Guile was state agent of the 
National Liberty and Baltimore Ameri- 
can in Massachusetts. He left Princeton 
to go to work for the Sun Insurance 
Office. After being a special agent in the 
South he was transferred to Connecticut 
and Western Massachusetts. He entered 
the service of National Liberty in 1922, 
with headquarters in Boston. During the 
World War he was wounded three times 
and gassed. Recently, he was elected a 
director of the Massachusetts Plate 
Glass Ins. Co. He leaves a widow, two 
daughters and a brother. 

* * x 
Hotel Red Book’s Fiftieth Number a 
Remarkable Issue 

It is an unusual occasion when any- 
body takes home a year book to read 
in the evenings, but that is what some 
people are doing with the 1935 Hotel 
Red Book. The reason is that this is 
the fiftieth anniversary of the publica- 
tion and there are 130 pages of historical 
data about American hotels, fascinating 
reading. 

Insurance men are probably the great- 
est single business group in the use of 
hotels. For one thing there are so many 
conventions going on all the time all 
over the country, both by associations 
and in some fields by the companies 
themselves. Again, insurance executives 
Many of them 
cover the entire country at least once a 
Mileage by one vice-president 
reached a high point of 50,000 miles one 
year. 

The Hotel Red Book was founded in 
1886 by a group of hotel 
headed by Simeon Ford. 


are constant travelers. 


year. 


operators 
Mr. Ford was 
the operator of the Grand Union Hotel 


near where Grand Central station stands 
today. Many people consider him the 
greatest after-dinner wit that ever ex- 
isted. He died only two years ago. The 
present editor and manager is Emerson 
D. Owen. The Red Book used to be 
published by a private corporation but 
since 1927 it has belonged to the Ameri- 
can Hotel Association of the United 
States and Canada 

Fifty years ago few hotels claimed to 
have much protection against fire, but 
the Hotel Normandie, then brand new, 
in the first issue of the Red Book as- 
sured readers that the hotel was “abso- 
lutely fireproof.” Recognizing the im- 
poriance of this factor, the proprietors 
had put the words in bold-faced type. 
The description goes on to say that “the 
floor and roof beams are all of iron, and 
the ceiling between the beams and sev- 
eral floors and at the roof is of fire- 
proof brick arched work laid in concrete 
and in this way no wooden laths are 
used.” 

Further, “the hotel is fitted with the 
most complete system of electric appli- 
ances ever devised to insure the safety 
of guests in any similar establishment. 
Every room is connected by direct 
speaking tubes with the office, and guests 
can announce their wishes, or give or- 
ders to the office, ascertain the name and 
business of callers, etc., without having 
to call on bell boys; or, when a guest 
desires to leave his room, by notifying 
the office, the room can be connected 
with a system of alarms, so that no one 
can enter it either by the door, the win- 
dow or fan-light, without the fact being 
announced in the office. The roof is 
solid as a rock and absolutely fireproof, 
lighted by electric lights, and will be 
used as a tropical garden during the 
summer months for the guests only.” 

The hotel had 175 rooms, prices rang- 
ing from $2 per day and upward. Ferdi- 
nand P. Earle was the proprietor. 
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Globe & Rutgers Shows 
Strong Net Surplus 


NOW AMOUNTS TO $5,225,901 
Mid-Year Sectement Shows Assets of 
$17,881,516; Company Writing in 
37 States at Present 





The June 30, 1935, financial statement 
of the Globe & Rutgers Fire shows a 
surplus to policyholders of $7,563,670 and 
the 
value of investments during the last six 
months. Capital of the company amounts 
to $2,337,769 so that the 
$5,225,901. Total assets of the 
to $17,881,516. Bond 
holdings are valued at $3,989,623 and 
stock holdings at $11,696,023. Cash on 
hand and in banks amounts to $1,779,591. 

Among liabilities the reserve for un- 
earned premiums is $226,448, a small 
amount as the company has been out of 
rehabilitation for only a few months. 
The reserve for liabilities incurred prior 
to rehabilitation of company on Decem- 
ber 6, 1934, now stands at $3,197,074. This 
reserve has been reduced in six months 
by $8,403,096 through the payment of 
losses, return premiums and other claims. 
The remaining outstanding claims are 
being disposed of rapidly. Another large 
item in the liabilities is the amount of 
$6,515,980 representing loans from the 
Reconstruction Finance Corporation. 
This loan is secured by pledges of bonds 
and stocks valued on June W at $10,954,- 


reflects a considerable increase in 


net surplus 
stands at 


company amount 


033. The company also maintains a re- 
serve of $300,000 for general contin- 
gencies, 


Now Writing in 37 States 


Up to the present time the company 
has been licensed and is doing business 
in thirty-seven states as follows: Ala- 
bama, California, Connecticut, Delaware, 
District of Columbia, Florida, Georgia, 
Illinois, Indiana, Iowa, Kansas, Kentucky, 
Louisiana, Maine, Maryland, Massachu- 
setts, Michigan, Minnesota, Mississippi, 
Missouri, Nebraska, Nevada, New Jersey, 
New York, North Carolina, Ohio, Ore- 
gon, Pennsylvania, South Dakota, Ten- 
nessee, Texas, Utah, Vermont, Virginia, 
Washington, West Virginia, and Wis- 
consin. The company expects also to 
apply for licenses and operate in several 
of the other states in the United States. 

The Globe & Rutgers is aggressively 
seeking business and since the first of 
the yéar over 700 agents have been ap- 
pointed. Already a substantial volume of 
business is being written. The company 
is writing practically all lines of insur- 
ance which a fire insurance company 
chartered in New York State may write, 
including fire and windstorm, ocean ma- 
rine, inland marine, automobile, etc. 

The company’s automobile business is 
being handled by its own automobile de- 
partment at the home office. Its inland 
marine business is being handled by 
Jones & Whitlock, Inc. of New York, 
who have represented the company for 
many years. 

The company is at present represented 
by the following general agents: Edward 
Brown & Sons for Pacific Coast terri- 
tory; John K. Morrison for Nebraska, 
Kansas, Iowa, and South Dakota; Floyd 
West & Co. for Texas; Henry A. Steck- 
ler, Inc. for Louisiana and Mississippi, 
and George T. Wilson for Florida. 

In the other states, the company’s busi- 
ness is being supervised by its own field 
men and the agents are reporting direct 
to the home office. Many of the com- 
pany’s old field men are still in its em- 
ploy and report that relations have been 
resumed with a large number of agents 
who have represented the company over 
a long period of years. 


N. Y. Inland Marine 
Course is Prepared 


BARTHELMES TO BE LECTURER 





Will Give Eighteen Lectures on All the 
Important Features of Inland Ma- 
rine Coverage 





Lectures in the inland marine course 
of the Insurance Society of New York 
will all be given this season by A. Wesley 
Barthelmes, manager of the inland marine 
department of the America Fore group 
and one who has often lectured and writ- 
ten on this branch of the business. In 
other years the Society had a number 
of underwriters lecture to the students, 
each speaker taking that branch of in- 
land marine insurance with which he was 
most familiar. Mr. Barthelmes will give 
eighteen lectures, the first being delivered 
on November 12 and the last on March 
31. The cost of the course will be $7.50 
for members of the Society and $12.50 
for non-members. Lectures will be given 
from one to two o’clock on Tuesday 
afternoons in the board room of the New 
York Board of Fire Underwriters, 85 
John Street, New York City. 

Benjamin O. Little of Hall & Hen- 
shaw is chairman of the inland marine 
course committee. Other members are 
James Christie of William Stake & Co., 
Julius Mayer of the Royal-Liverpool 
groups, Charles C. O’Regan of the Auto- 
mobile of Hartford, John Rogers, Jr., 
vice-president of Chubb & Son, and 
Frederick A. Keller. 


Outline of Lectures 


A brief outline of the lectures follows: 

Historical background and definition 
of inland marine insurance; nation-wide 
definition of marine and transportation 
insurance. Parcel post insurance; open 
policy and coupon book forms. Trans- 
portation floaters; including storage and 
consignment risks incidental thereto and 
processing risks. Motor truck cargo in- 
surance; truckmen’s liability and owners’ 
forms. Transportation insurance; mer- 
chandise shipped by coastwise and in- 
jand steamers, rail, express, truckmen 
and other carriers, exclusive of parcel 
post. 

Registered mail policy and armored car 
risks ; money, securities, bullion and simi- 
lar property shipped by registered mail, 
express conveyances, including armored 
car risks. Deferred payment and instal- 
lation floaters; during transit and in lo- 
cation, but not beyond termination of 
seller’s interest. Furriers’ customers’ in- 
surance; transit and custody “all risks” 
form. Bailees’ customers’ insurance; 
laundries, dyers and cleaners, and rug 
cleaners insurance. Jewelers’ block in- 
surance; comprehensive dealers’ policy. 
Instrumentalities of transportation and 
communication; bridges and tunnels. 

Floaters — miscellaneous mercantile 








properties; including contractors’ equip- 
ment, theatrical properties, horse and 
wagon floaters, exhibition floaters and 
salesmen’s floaters. Losses—mercantile 
interests; losses and loss adjustments 
under inland marine policies and floaters 
for mercantile interests. Jewelry, fur 
and personal effects floaters; personal 
“all risks” insurance. Fine arts floaters ; 
“all risks“ insurance including private, 
museum and commercial risks. Floaters 
—miscellaneous personal properties; in- 
cluding cameras, stamp collections, mu- 
sical instruments, radium, outboard mo- 
tors, wedding presents and horses and 
wagons. Losses — personal property; 
losses and loss adjustments under jew- 
elry, fine arts and personal floaters in 
general. The Inland Marine Underwrit- 
ers’ Association; its origin, purposes and 
operation. 





JOHN ADAMS PRESIDENT 





Hartford Fire Man Heads Insurance In- 
stitute of That City: John 
Ashmead Vice-President 

The Insurance Institute of Hartford 
has elected the following officers: _ 

President, John Adams, Hartford Fire; 
vice-president, A. H. Spargo, London & 
Lancashire; vice-president, John Ash- 
mead, Phoenix; secretary, R. V. Holmes, 
Automobile; recording secretary, W. G. 
Bailey, Scottish Union & National; 
treasurer, H. G. Donovan, Traveler’s. 

Directors are: J. R. Stewart, vice- 
president, Aetna; F. C. Hatfield, vice- 
president, Phoenix; J. L. D. Kearney, 
president, Hartford Accident. & Indem- 
nity; F. J. Gobbie, vice-president, Lon- 
don & Lancashire; G. E. Turner, presi- 
dent, First Reinsurance; Louis N. Den- 
niston, Denniston & Son, local agents. 

Part II of the course in fire insurance 
will be taught by Mr. Spargo, Mr. 
Adams will handle Part II of the cas- 
ualty course, and Mr. Ashmead will be 
in charge of the course in inland ma- 
rine insurance. 





Geo. F. Houseman, Jr., 


With Pacific National Fire 


George F. Houseman, Jr., for the last 
nine years manager of the service de- 
partment of the Philadelphia branch of 
the Franklin Fire, has resigned to join 
the Eastern department staff of the Pa- 
cific National Fire at Philadelphia.. Wil- 
liam A. Waters, Pacific National mana- 
ger, said Mr. Houseman would take up 
his new duties on August 15. 

Mr. Houseman has been in the insur- 
ance business for more than a dozen 
years, beginning his career with the 
Hazlett & Moss Agency in Philadelphia 
and later joining the Franklin. 





S. LANDAU WITH HEYMAN 

Benj. Heyman, president of Municipal 
Underwriters’ Inc., 56 Court Street, 
Brooklyn, has announced the addition of 
Sidney Landau to the agency’s produc- 
tion staff. Mr. Landau is well known 


to many brokers, having been for sev- 
eral years with the Brooklyn Underwrit- 
ing Agency, Inc., and previously with 
other organizations. 





Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 


J. A. Kesey, President 


Statement December 


CAPITAL . ° ° . . 
PREMIUM RESERVE . . 
OTHER LIABILITIES . ° 
CONTINGENCY RESERVE ° 
NET SURPLUS . ° : . 
TOTAL ASSETS . ° ° 


Bonds & Stocks valued on New 
at $60,688.08 in the above 


G. Z. Day, Vice-President 


York Insurance Department Basis. 
d ited in i 


C. L. Henry, Secretary 


31st, 1934 
$1,500,000.00 
1,351,369.36 
-212,275.00 
23,282.17 
2,587,232.01 
5,674,158.54 


Securities carried 











v 


States as required by law. 





WATSON DINNER SPEAKERs 
Gov. Hoffman of N. J., Commission, 
Withers, Haid and Cole Scheduled 

to Speak September 13 

Additional details of the Program for 
the annual meeting of the New Jerse 
Association of Underwriters, to be hejj 
at the Hotel Pennsylvania in New York 
City on Thursday and Friday, Septembe, 
12 and 13, are being announced. On fy). 
day morning there will be a discussion 
by Fred A. Tetor on proper appraisin, 
by agents for the retention or increase oj 
fire insurance premiums and a talk op 
the recapture of premiums on finance; 
automobiles by Joseph A. Reid of th 
New York Underwriters Insurance () 
The convention will conclude with th. 
Friday morning session so that the af. 
ternoon will be free for sightseeing 
shopping and visits to home offices, - 

At seven o’clock that evening there 
will be the testimonial dinner to Leon A 
Watson, expert of the New Jersey 
Schedule Rating Office, followed by en. 
tertainment and dancing. Speakers x 
the banquet will include President Ei. 
win J. Cole of the National Association 
of Insurance Agents, Governor Harold 
G. Hoffman of New Jersey, Banking and 
Insurance Commissioner Carl K. Withers 
of New Jersey and President Paul |, 
Haid of the Insurance Executives Asso- 
ciation. 





Corbett State Agent For 
Pearl-American Fleet 


P. H. Mell, manager at Philadelphia of 
the Pennsylvania department of the 
Pearl-American fleet, on Wednesday an- 
nounced the appointment of William D. 
Corbett as state agent for western Penn- 
sylvania for the Pearl group. His head- 
quarters will be in the Union Bank 
Building, Pittsburgh. 

Mr. Corbett resigned from the Loyalty 
Group to accept his new post. He had 
been with the Firemen’s and affiliated 
companies for eight years as a special 
agent. Previous to that he had been 
in the home office of the National Union 
Fire for four years. 





MISS C. T. WILSON MARRIED 


John Coleridge Archer and Miss Cath- 
erine Tiers Wilson, known to scores of 
fire insurance company executives as the 
efficient and gracious secretary to Presi- 
dent Paul L. Haid of the Insurance Ex- 
ecutives’ Association, were married Wed- 
nesday morning in the rectory of St. 
Patrick’s Church in New York City. 
They are now motoring through New 
Hampshire on a wedding trip. Miss 
Wilson was Mr. Haid’s secretary also 
when he was president of the America 
Fore Companies. 





NEW KENTUCKY RULES 


The Kentucky Actuarial Bureau on 
August 3 mailed many new rules, etc, 
effective August 5. The new farm 
schedule eliminates gasoline and kero- 
sene engine charges; also extra charge 
for electric generating plants; and for 
automobiles stored in farm buildings, and 
the fire heat warranty charge has also 
been dropped. Changes do not affect 
existing policies. The market value clause 
affecting whisky is also changed; the 
supplemental contract more clearly de- 
fined. 





STEWART SAILING FOR EUROPE 

Robert T. Stewart, secretary of the 
North British & Mercantile in charge o 
the Middle Department, is sailing to 
morrow for Scotland on the California 
of the Anchor Line. He will land at 
Glasgow and later visit England, France, 
Belgium, Holland and Germany before 
returning to New York in September. 





LILLY RETURNS FROM CRUISE 


George W. Lilly, general manager of 
the Fire Companies’ Adjustment Buredt, 





was back in New York Monday from 4 
vacation cruise to the Panama Canal. 
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Air Disasters Abroad Lead to 
Study of Insurance Problems 


The recent series. of disasters to Dutch 
air liners has been a matter of concern 
to the growing aviation insurance market 
in London, Broadly, the view seems to 
be that while the number of aircraft en- 
gaged in commercial aviation is constant- 
jy increasing the risks (from the under- 
writing standpoint) are not decreasing. 

In the early days of the Dutch K.L.M. 
air services the airplanes were main- 
‘gined with British pilots. Gradually 
Dutch pilots were substituted, and they 
earned a high reputation. The British 
Aviation Insurance Co. led in the pro- 
yision of insurance for the Dutch air 
liners until April last, when, presumably 
because its terms were not acceptable, 
the company ceased to underwrite the air- 
craft. As a result it has been spared the 
cost of the disasters which have since 
occurred. This exemption from liability 
for the loss of machines does not neces- 
sarily mean, of course, that it has es- 
caped all liability in respect of passen- 
gers and goods. 


Premium Income Up This Year 


Each of the big Dutch air liners repre- 
sents a considerable value and it is in- 
dicative of the growing importance of 
aviation that although the British Avia- 
tion Insurance Co. is no longer directly 
interested in the insurance of this im- 
portant fleet its premium income to date 
this year is known to be substantially 
higher than for the same period of 1934. 
The development of aviation itself raises 
technical issues, including the greater 
risks of air collisions. Various questions 
need to be considered in this connection, 
such as the establishment of R.A.F. Re- 
serve Training Schools near, or on, the 
regular routes of commercial services. 

The obvious facts that aviation under- 
writers specializing in the provision of 
insurance against air risks must desire 
to promote civil aviation, and also must 


wish that unnecessary risks should be 
avoided, place them in an exceptionally 
favorable position to submit to the au- 
thorities, in the general interests, views 
based on wide experience and a careful 
study of conditions. 

The action of the Royal Dutch Air 
Lines in reducing the number of their 
services between London and Amster- 
dam following the recent disasters has 
been favorably viewed by underwriters. 
The company has lost five crews this 
year, at present four pilots are sick, and 
if all the services were to be maintained 
it would be necessary to promote second 
officers who, though fully skilled, are not 
considered to have acquired the experi- 
ence desirable in the commander of an 
air liner on important services. 

Colonel J. T. C. Moore-Brabazon at- 
tributes most of the recent loss of life in 
aviation disasters to the inflammability 
of the fuel used. The recent crashes he 
says have stressed the need for fireproof 
airplanes. , 

Colonel Moore-Brabazon, who is presi- 
dent of the Royal Aeronautical Society 
and was the first Englishman to fly in 
the United Kingdom, gives his views as 
follows: “How long are we to tolerate 
this needless loss of life? The compres- 
sion ignition engine, with its nearly non- 
inflammable diesel oil, is used on trains, 
on ships, and on buses. Once there is a 
fleet of civilian aircraft flying on diesel 
oil no one will be so mad as to go in 
anything else.” 

The day following publication of his 
views, Imperial Airways, the British air 
transport combine, placed an order for 
four heavy oil engines to be installed in 
its liners. These engines will practically 
eliminate the risk of fire after an acci- 
dent. So advanced is the technique of 
the diesel air engine today that it can 
compare with the gasoline engine for 
both lightness and fuel consumption. 





Whiskey Losses 


(Continued from Page 1) 


for a $7,000,000 loss experience in the 
past two years; and that companies are 
already trying to reduce their net lines. 

During the week additional inquiries 
for collapse insurance were received by 
some local agents in Kentucky. There 
has also been discussion of all risk cover- 
age, which would be even a problem for 
the inland marine underwriters. 


_ Even before the Walker loss the Flem- 
ing DeLeuil Agency, Louisville, Ky., gen- 
eral agents for the Western Casualty 
& Surety of Ft. Scott, Kan., began writ- 
ing distillery bonds, providing for de- 
livery of whiskey called for by ware- 
house receipts, or market value of whis- 
key if the warehouse is unable to make 
delivery for any cause. Under this pro- 
gram fire and windstorm coverage must 
be carried. This bond is procurable 
tither as a guarantee on warehouse re- 
ceipts, or on distillery trust notes or 
bonds which are backed up by warehouse 
receipts. 


Bankers Seek All Risk Coverage 


There has been an undercurrent of 
discussion in financial, distillery and 
banking circles since the Walker fire, 
to the effect that bankers were going 
to be even tougher than they have been 
in the matter of distillery loans, unless 
all risk policies, or their equivalent in 
Policies and bonds, could be supplied to 
Protect bank loans. 

A group of Louisville, Chicago, Cin- 
Cinnati, St. Louis and Peoria bankers 
have been working for weeks past in an 
effort to work out financing that would 
Satisfy both distiller and banker, and 
which would make bank loans to distill- 
ers subject to rediscount in the Federal 
reserve banks. 

Ore discussion is also heard in oppo- 


sition to large unit warehouses and fav- 
oring houses of 20,000 barrels or less, 
with wider spacing between houses, and 
ditch control to prevent streams of burn- 
ing liquor for touching off other houses. 
Whiskey makes a very hot fire, and a 
frame, metal clad warehouse is not safe 
from heat radiation if at all close to one 
that is on fire. Just a few weeks ago 
the National Board of Fire Underwriters 
brought out an interesting booklet on 
whiskey underwriting. 
Insured Under I. U.B. Form 

The liquor at Peoria was insured under 
an I.U.B. form, the provisional amount 
of which was $7,000,000 originally, but 
there was a $1,500,000 limit of liability on 
the warehouse that burned. In addition 
there was $310,000 insurance on the ware- 
house destroyed and $300,000 other cov- 
erage on the shipping building and its 
contents and on the bottling building 
and contents. The principle companies 
on the whiskey insurance are the Pearl, 
Alliance, Royal, Home, Aetna (Fire), 
Springfield, Continental, National Union, 
Fire Association, Automobile of Hart- 
ford and the United States Fire. These 
companies in turn have widely reinsured 
their liability. 

Specific coverage on the warehouse 
that burned was under a binder through 
the Western Factory Insurance Associa- 
tion. The other plants were also insured 
by the W.F.I. A. on a general form. The 
whole schedule was written through 
Johnson & Higgins in Chicago under an 
I. U. B. reporting form. Other locations 
included properties of the Hiram Walker 
& Sons company at Chicago, San Fran- 
cisco, Los Angeles, New York, Detroit 
and Boston. The limit of liability clause 
provided that warehouses No. 1 and 2 
at Peoria have limits of $3,500,000 each 
and warehouse No. 3, which burned, a 
limit of $1,500,000. A. Walsh of Johnson 
& Higgins returned -to New York this 
week after making a thorough examina- 
tion of the loss. 


Conn W. Moose Removed 


As Nebraska Commissioner 


Conn W. Moose, Nebraska Director of 
Insurance, on Monday was relieved of his 
duties as head of the Insurance Depart- 
nient. Governor Cochran said that Mr. 
Moose’s dismissal was due to his viola- 
tion during the legislative session of an 
executive order prohibiting heads of de- 
partments from engaging in lobbying; 
securing for himself a salary far in ex- 
cess of state salaries generally, and ab- 
senting himself from office more than 
appeared justified. He was also charged 
with exceeding his legal powers in ex- 
ercising authority. John S. Logan of 
Fairfield, legal adviser to the Depart- 
ment, is temporarily in charge of the 
Department. 





Moose Fights Ouster Order; 
Logan Took Charge Tuesday 


Conn W. Moose, ex-Insurance Direc- 
tor of Nebraska, on Monday refused to 
vacate his office stating that he would 
remain until his incumbency had been 
terminated in a legal manner. He 
charged that Governor Cochran re- 
moved him without warning, which the 
governor denied. Arthur Dunbar, presi- 
dent of the Nebraska Association of In- 
surance Agents, said that the local agents 
were behind Moose and that he had been 
a satisfactory insurance department head. 

John S. Logan, newly appointed In- 
surance Director, took charge of the 
Department on Tuesday, backed by an 
order of the governor to all subordinates 
to obey his instructions only. 

Mr. Moose came into office late in 
December last year. For fifteen years 
previously he had been general agent 
of the Home Life of New York at 
Omaha. Since becoming Director he had 
set up a program that he believed would 
result in improving the position of the 
business of insurance in public favor in 
his state. 


Schenley Rates Lowered; 
Rack Warehouses Floored 


Following improvements made in some 
of the distillery properties of the Schen- 
ley Products Corporation, the fire rate 
on the schedule covering whiskey in 
warehouses has been reduced. Further 
rate reductions will be made as soon as 
additional control of fire hazards is com- 
pleted. Improvements already made are 
at the corporation’s George T. Stagg 
plant at Frankfort, Ky. Rack warehouses 
C. and I. have been divided by floors 
and automatic sprinklers placed beneath 
each floor. The new flooring will tend 
to prevent the rapid sweep of fire 
through a rack warehouse and also per- 
mit better functioning of sprinklers. It 
will be recalled that insurance companies 
paid the Schenley Products Corporation 
about $2,500,000 on a loss suffered at 
the Oscar Pepper plant in Kentucky last 
year. 








MUCHMORE OPENS OFFICE 

Burton Muchmore of the dissolved firm 
of Muchmore Bros., of East Orange, 
N. J., has announced that he has opened 
an office at 25 Greenwood Avenue, East 
Orange, where he will transact a general 
insurance and real estate business. He 
has been in the field for nearly thirty 
years. 





MAGRATH AND WHEELER BACK 


Joseph J. Magrath, chief of the rating 
bureau of the New York Insurance De- 
partment, and Charles A. Wheeler, chief 
of the casualty bureau, returned early 
this week from vacations in the West 
following the meeting of the National 
Convention of Insurance Commissioners 
at Seattle. 





W. H. SAUNDERS DEAD 
Walter Hyde Saunders, corporation 
and insurance attorney of St. Louis, died 
last Sunday. 


Clyde B. Smith Gives 


Unique Example of Service 
Clyde B. Smith, of Lansing, Mich., 
former president, National Association 
of Insurance Agents, informally extended 
the service of his agency during the past 
week when he was accorded the unique 
opportunity of informing an insured that 
his house had just been struck by light- 
ning. 

Mr. Smith was sitting on the front 
porch of his home in the west side resi- 
dential district of Lansing watching the 
brilliant pyrotechnical display accom- 
panying a sharp thunder shower. There 
was an ear-splitting crash, instantaneous 
with a blinding flash, and Mr. Smith 
saw the bolt strike the roof of the house 
across the street, to the accompaniment 
of flying shingles. The Lansing agent 
braved the deluge to dash across the 
street and offer his assistance to his 
neighbor and assured, Charles D. Harp- 
er, who was calmly eating dinner with 
his family, oblivious of the fact that his 
dwelling had been damaged. A hurried 
inspection revealed that the bolt had set 
the radio afire while grounding through 
that instrument. Due to Mr. Smith’s 
alertness, however, the loss was most 
nominal, not exceeding $10, he estimated. 


N. J. Ass’n May Enlarge 


Its Executive Committee 

The New Jersey Association of Under- 
writers will vote at its annual meeting 
at.the Hotel Pennsylvania in New York 
City on September 12 and 13 on a propo- 
sition to change the state association 
constitution in order to allow for a larger 
executive committee. It is the view of 
President C. Stanley Stults and the mem- 
bers of the present executive committee 
that more representation is needed from 
various parts of the state. The execu- 
tive committee now consists of the chair- 
man and four members and it is pro- 
posed to enlarge the membership so as 
to have a chairman and seven members. 








TO MOTOR TO BATON ROUGE 
Mrs. Claire Reiley Guthrie, daughter 
of the late John I. Blair Reiley of Phil- 
lipsburg, N. J., who now operates the 
fire insurance agency conducted by her 
father for nearly half a century, will 
leave tomorrow for an automobile trip 
to the home of her uncle at Baton 
Rouge, La. Mrs. Guthrie is active in 
political circles and is president of the 
Warren County Tax Board. In June 
Mrs. Guthrie attended her class reunion 
at Vassar and her daughter was gradu- 
ated at that time. 


F.C.A.B. CHANGES IN TEXAS 

H. C. Crim, former manager of the 
Tyler, Tex., office of the Fire Companies’ 
Adjustment Bureau, has been transferred 
in the same capacity to Texarkana suc- 
ceeding J. S. Yantis, who has been moved 
to the Southwestern department office at 
Dallas. R. L. Kimbley, who has been in 
the Galveston office, has been made man- 
ager at Tyler. 








FRED W. RANSOM DEAD 

Fred W. Ransom, retired assistant 
manager of the Western department of 
the Providence Washington at Chicago 
and past most loyal grand gander of the 
Blue Goose, died at Columbus, Ohio, 
Wednesday. He was 78 years old and 
had suffered a stroke several months ago. 


APPROVES MARINE DEFINITION 


Insurance Commissioner William A. 
Sullivan of the State of Washington has 
approved without change for use in that 
State the nation-wide definition and in- 
terpretation of the insuring powers of 
marine and transportation underwriters. 
His order specifies that bulletins of the 
Joint Committee on Interpretation and 
Complaint are to be followed. 








W. E. MALLALIEU, JR., RESIGNS 

W. E. Mallalieu, Jr., special agent for 
the Home of New York, at Los Angeles, 
has resigned as of August 1. His new 
connection will be announced next week. 
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surance Committee; W. S. Mays, 
New York, Chairman 

The National Association of Sales 
Finance Companies announces the per- 
sonnel of the committee on insurance 
which will render a report at the annual 
meeting of the association to be held 
in White Sulphur Springs on September 
26-28. W. S. Mays, well-known New 
York automobile insurance man and 
head of the Mays Agency, Inc., is chair- 
man of the committee which includes 
several outstanding insurance personali- 
ties. Those on the committee include the 
following : : 

Walter F. Beyer, secretary, Home of 
New York; Orville Davies, General Mo- 
tors Acceptance Corporation; D. ‘ 
Webster, president, Automobile Under- 
writers Corp. of America, New York; 
Ralph James, Marsh & McLennan, Chi- 
cago: D. F. Brokerick, president, D. F. 
Brokerick, Inc., Detroit; J. E. Coberly, 
manager, Commercial Discount Co., Los 
Angeles; H. C. Heermann, president, 
Heermann Agency, Inc., Philadelphia, and 
H. A. Miller, associate manager, West- 
ern department of the Alliance Insur- 
ance Co., Chicago. 


MAKE EXECUTIVE CHANGES 





London and Scottish Appoints A. H. P. 
Priddey Manager for Canada; Em- 
merson Is Secretary 

Directors of the London and Scottish 
Assurance Corp. and the Scottish Met- 
ropolitan Assurance Co. have made sev- 
cral executive appointments which be- 
come effective September 1. A. H. P. 
Priddey becomes manager for Canada; 
W. H. R. Emmerson, secretary and ac- 
tuary; D. E. Winter, supervisor, life de- 
partment, and S. A. Pearce continues as 
supervisor of the Montreal life agency 
force. 

The appointments were made with a 
view to more expeditious handling of 
increased life business being written by 
the London and Scottish and to define 
more clearly the consequent departmen- 
ial duties. 

Walter J. Morris has retired from the 
post which he had occupied since 1924 
as Toronto manager for the company. 
Mr. Morris became branch manager at 
Toronto in 1912 for the life department 
of the London & Lancashire, joining the 
London and Scottish later. 





Phoenix, Hartford, Announces 


Field Changes in the West 


The Phoenix of Hartford has appoint- 
ed R. J. Martin, formerly special agent 
in eastern Michigan, to be Kentucky 
state agent. His headquarters will be at 
1622 Heyburn Building, Louisville. Mr. 
Martin replaces Paul Wilson who was 
recently put in charge of the eastern 
Pennsylvania field. 

C. H. Metzner, formerly state agent in 
Illinois, will succeed to the place of Mr. 
Martin in eastern Michigan. Mr. Metz- 
ner’s headquarters will be for the time 
being Room 522, Free Press Building, 
Detroit. 

Henry O’Loughlin, who has been an 
associate of Mr. Metzner, will succeed 
him as Illinois state agent. Mr. O’Lough- 
lin’s assistant will be Special Agent Her- 
bert S. Anderson of the Cook County 
office. The headquarters of Mr. O’Lough- 
lin and Mr. Anderson will be 2133 In- 
surance Exchange, Chicago. 





N. Y. DEPT’S REALTY BUREAU 
Superintendent of Insurance Pink has 
appointed Robert G. Newbegin and AI- 
bert H. Lowmann in charge of the new 
real estate bureau of the Department 
called the “Real Estate and Rehabilita- 
tion Bureau.” Offices are at 160 Broad- 
way, New York City, to have charge of 
marketing $45,000,000 of real estate most- 
ly in New York City. 
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N. Y. SOCIETY FIRE COURSES 





Part 1 Will Start on October 7 and 
Part 2 on October 1; Names of 
Lecturers Announced 

During the coming 1935-36 season the 
Insurance Society of New York will give 
Parts 1 and 2 of the fire insurance course 
with George Harrington, independent 
adjuster, giving most of the lectures jn 
Part 1 and Waiter O. Lincoln, metro. 
politan underwriter for the Firemen’ 
Fund, the principal lecturer for Part 2 
The former will have the assistance of 
Edward R. Hardy, secretary of the In- 
surance Institute of America; Arthur N 
Eagles, Hartford Fire; R. R. Wilde, sec. 
retary, Corroon & Reynolds, Inc.; C, W 
Pierce, vice-president, America Fore 
group, and Robert Angus, president of 
the Insurance Accountants’ Association 
as lecturers. With Mr. Lincoln there will 
be C. A. Vlachos, head of Vlachos & Co,: 
Oliver E. Smith, New York Board of 
Fire Underwriters; C. B. Langdon, chief 
engineer, Factory Insurance Association, 
and David W. Duncombe, New York 
Fire Insurance Exchange, as lecturers 
handling special subjects in Part 2. 

Part 1 of the fire course will be given 
in the board room of the New York 
Board of Fire Underwriters, 85 John 
Street, on Mondays from noon to one 
o’clock and Part 2 at 100 William Street 
on Tuesdays from five to six o'clock. 
Charges will be $7.50 to members of the 
Society and $12.50 to non-members. The 
first lecture in Part 1 is scheduled for 
October 7 while Part 2 will start on 
October 1. Part 3, units 3 and 4, will be 
given in 1936-37. 

S. T. Skirrow, secretary of the Great 
American, is chairman of the fire course 
committee. Assisting him are J. C. Mil- 
liken, assistant chief engineer of the 
America Fore companies, vice-chairman; 
E. A. Clark, secretary, Northern Assur- 
ance; Joseph W. Kavanagh of Fowler & 
Kavanagh; and Edward W. Wade, presi- 
dent, Hamilton & Wade. 





Northwestern National (Fire) 
Reports $14,449,176 Assets 


The Northwestern National (Fire) of 
Milwaukee at the half-year mark shows 
a strong financial position. Total assets 
of $14,449,176 are reported, of which $10,- 
521,196 represents the value of its bond 
and stock investments as of July 1. This 
compares with $10,866,304 on July 1, 1934, 
but it is explained that this is due prin- 
cipally to a change made in the method 
of valuing the portfolio. Instead of tak- 
ing the market value, the company is 
now using July 1 markz price or cost, 
whichever is lower, or where no market 
quotations are available, at conservative 
estimates. 

The statement shows a reduction in 
agents’ balances in collections, which 
were $1,006,796 a year ago and are now 
$947,667. Present liquidating value per 
share is $146.82 and book value is $121.93. 
Current market price is $113.50 bid and 
$139.50 asked. 

The Northwestern National Casualty, 
operated in connection with the North- 
western National (Fire) and established 
five and a half years ago, on July 1 had 
assets of $1,171,863 compared with $1,- 
102,172 a year before and $1,084,698 on 
January 1, 1935. This increase is shown 
despite a similar change in security val- 
uations as made by the parent company. 
More than half of the portfolio is in 
government bonds, and totals $887,324. 
Premiums in course of collection on July 
1 were $228,488, compared with $179,026 
on January 1. Reserves have been fur- 
ther strengthened. The special reserve 
for liability losses has been increased to 
$221,877 from $212,386 on January 1 and 
$169,972 a year ago. Surplus to policy- 
holders is $580,157, compared with $598- 
333 a year ago and $564,443 on January ! 





The Federal Fire has appointed A. I 
Haltiwanger of Jackson as its Mississipp: 
general agent. Mr. Haltiwanger already 
represents the Pacific Fire. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Preglacial Flowers Surviving in the 
Gaspé Peninsula, Gulf of St. Lawrence 

Some time ago I spoke of a species of 
preglacial fish surviving in a New York 
State lake (Black Lake, St. Lawrence 
County), which seemed to interest many, 
judging from “reactions” I received in 
the shape of many letters. The follow- 
ing is an excerpt from the N. Y. Herald- 
Tribune book review which may interest 
amateur florists: 

“Their little list of Gaspé flowers be- 
gins with orange hawkweed, the ‘devil’s 
which must be a very recent 
Robert R. Tristram 
Coffin, reviewing Rachel Field’s ‘Time 
Out of Mind,’ cannily questioned her 
picture of Maine fields aflame with the 
paintbrush in the 1880’s. Homer House’s 
‘New York State List of Flowers’ says 
that the flower was first seen on Staten 
Island in 1875, and by 1883 had spread 
northward to Port Henry and westward 
to Oswego and Buffalo; I wonder just 
when it reached Gaspé, almost 1,000 
miles from South Ferry. 

“But the real interest of the Gaspé 
flora is its old flowers, not its new. For 
the Gaspé has species of flowers found 
nowhere else in the world, and other 
plants found nowhere between this east- 
ern tip of the American Continent 
(Gaspé is an Indian word meaning 
“land’s end”) and the high Rocky Moun- 
tains; the explanation given by Profes- 
sor Fernald, of Harvard, being that the 
Gaspé escaped the denudation of the 
great continental glaciers which, some 
25,000 years ago, reached their long arms 
across the intervening territory and 
wiped out the flora which had grown 
there, which still grows in the Rockies, 
in the Gaspé and in crevices of the rot- 
ten rock on the higher mountains of un- 

glaciated Labrador.” 

_ Quite a number of insurance men are 
interested im flower gardens as an avoca- 
tion, as, for instance, Mr. Deming, 'ocal 
agent at Middletown, N. Y.; Mr. Kemp, 
vice-president of the Loyalty Group; 
Mr. Sanford, local agent at Warwick, 
N. Y.; Mr. Miller, local agent at New- 
burgh, N. Y. It is a fine “sport,” giving 
mental and physical refreshment to its 
devotees. I am especially fond of sweet 
peas. The Gaspé peninsula, in the Prov- 
ince of Quebec, forming the south shore 
of the Gulf of St. Lawrence, always in- 
terested me when I traveled in Canada 
as manager of the National Liberty. It 
is a very wild section, sparsely settled 
for the most part, lumbering, fisheries 
and agriculture (along the shores) being 
the main industries. 

There is a mixed population of mostly 
French Canadians, also descendants of 
the Tories driven out of the U. S. by 
the American Revolution (1776-79) and 
English and Scotch. Recently the Gee 
bec Provincial Government has made 
possible of automobile tourists to aot 
the entire peninsula, and it is being ad- 


paintbrush,’ 


immigrant, indeed. 


vertised. In some communities on the 
peninsula the natives are living as they 
did two hundred or more years ago 


happy and contented, with little contact 
with the troubled and feverish world 
“outside.” 

To amateur geologists it may be in- 
teresting to know that they may find a 


large quantity of trilobites, fossil crusta- 
small 
crab) in 


edition of the modern 
their expeditions 


ceans (a 
horseshoe 


there. While in Montreal and Quebec I 
often had “Malpéque” oyster served to 
me, which, I think, also came from this 
section, though not sure of that. 

For ‘something new to blasé tourists, 
the Gaspé peninsula ought to provide 
thrills. The Quebec Government issues 
pamphlets through their “Travel Bu- 
reau” which are interesting reading to 
prospective tourists. The peninsula is 
about 250 miles from Montreal. It is 
fascinating to me to think that such a 
primitive area exists so near a city of 
over a million inhabitants. With auto- 
mobilists coming and good roads it will 
soon lose its natural beauty and wild- 
ness and the natives their quaintness. 
I read somewhere that for some reason 
or other the word “lachs” is used for 
salmon in this section, which seems pe- 
culiar because “lachs” is a German word 
for “salmon.” 

x * * 


The Phoenicians in Ireland 


Recently I read about an expedition 
of ethnologists who are going to make 
a long stay in Ireland to study the dif- 
ferent Celtic origins there. They may 
not know that in Southern Ireland there 
are Irishmen who have a distinct Semitic 
look, due to the fact, so I am told, that 
for many years the Phoenician seafaring 
traders had their “base” where they 
hibernated or stayed for long periods, 
after their trips from Asia Minor, 
through the Straits of Gibraltar, and 
through the open and mysterious ocean 
to Britain. No other traders in those 
days ventured beyond the “Pillars of 
Hercules,” but they did. They were in 
}ritain after tin and amber (fossilized 
tree tar found along the north coast of 
what is now Holland, Germany and Den- 
mark), which they sold to the Greeks 
and Romans at very high profits for 
many years before the Christian era and 
before the Romans penctrated into 
England. 

The Phoenicians were members of the 
great Hamitic-Semitic racial group, to 
which the ancient Jews belong, also the 
Persians, Assyrians, Babylonians, Sy- 
rians, Chaldeans, Egyptians and the later 
Cartagenians (Carthage was founded by 
Syrians). The Greek and Roman alpha- 
bets are based on the Phoenician alpha- 
bet, which is supposed to have been 
evolved by them, not for any reasons of 
culture, but because they needed writing 
in which to keep records of their trad- 
ing ventures. Philologists say that they 
borrowed from the Egyptians in making 
their alphabet, although the Egyptians 
used sign writing (hieroglyphs). 





R. P. STOCKHAM FATHER OF SON 

R. P. Stockham, secretary of the 
North British & Mercantile group of 
companies, is the father of a son born 
last Saturday to Mrs. Stockham in the 
Orange Memorial Hospital in Orange, 
N. J. The youngster carries the name 
of James Reginald Bliss Stockham. 
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BUILDING ACTIVITY GAINS 


Insurance Men Pleased That the Build- 
ing Industry Is Enjoying Best 
Year Since 1931 

During the first half of 1935 a notable 
revival was witnessed in building activity, 
with operations reaching a four-year 
peak for the country, as a whole, al- 
though in many sections all records back 


to 1930 were surpassed. Estimates made 
at the beginning of the year as to the 
extent of recovery during 1935 have been 
revised upward, as spectacular increases 
are being recorded for residential build- 
ing, and industrial construction reflects 
an appreciable improvement, as plans are 
released for plant extensions and the 
erection of new factory units. 

Progress practically has been uninter- 
rupted since the first of the year, with 
the most rapid pace attained during May 
and June, when seasonal recessions ordi- 
narily appear. To the new building work 
under way has been added a steadily 
widening volume of modernization work 
made possible by loans obtained under 
the provisions of the National Housing 
Act, and the privately-financed undertak- 
ings which are in the ascendency. Finan- 
cial institutions have ample funds for 
private building, and money for residence 
construction may be obtained without 
difficulty at 514%. 

Reports from 215 cities in the United 
States received by Dun & Bradstreet, 
Inc., placed the total estimated cost of 
permits issued in June at $52,702,353, as 
compared with $49,327,248 for May. This 
represented a gain of 6.8%, although the 
seasonal movement for the period called 
for practically no change. The June total 
represented an increase of 84.1% over 
the corresponding month of 1934, when 
permits equalled $28,621,565, and was the 
highest aggregate reached for any month 
since November, 1931. 





OCCIDENTAL DIVIDEND 


The directors of the Occidental of San 
Francisco, a member of the Fireman’s 
Fund group, last week declared the regu- 
lar quarterly dividend of 30 cents a 
share, payable August 15 to stockholders 
of record August 5. 
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HARRIS GANG DEVELOPMENTS 

Further arrests of members of the 
notorious Harris firebug gang in Eng- 
land, which was broken up two years ago 
by William C. Crocker, Lloyd’s legal rep- 
resentative, are likely to take place at 
any moment. When the gang was 
rounded up it was known that a number 
of its members had avoided arrest. The 
slow work of bringing them to justice 
has continued ever since. 

The latest move of the police is the 
arrest of Roland Alfred Relph, fire as- 
sessor, of Nottingham. Relph was re- 
manded until August 15 and was allowed 


$10,000 bail. 


THOMAS E. GALLAGHER NOW 87 
Thomas E. Gallagher of Chicago, for- 
merly Western head of the Aetna (Fire), 
on July 31 celebrated his eighty-seventh 
birthday. This grand old man of fire 
insurance and the father of Secretary 
Vincent L. Gallagher of the America 
Fore Companies, spent his _ birthday 
checking over the number of his grand- 
children and great grandchildren. 








FRED ACKERMANN RETURNS 

Frederick Ackermann, of Newark, 
New Jersey state agent for the National 
Union Fire of Pittsburgh, has returned 
with Mrs. Ackermann from a cruise t0 
Santa Domingo and Porto Rico. On the 
same cruise was John C. Willian of the 
accounting and statistical depariment 0! 
the National of Hartford. 





HONOR FOR AGENT 
Stanley J. Risk, head of the Risk 
agency at Muskegon and a former Cal 
didate for congress, was named stait 
commander of the Michigan Veterans 
Democratic league at a recent meeting 
of the league. He succeeds in the post 
tion Walter I. McKenzie, Detroit at 
torney. 





Walter T. Penney, of Los Angeles, has 
resigned as underwriting manager of the 
Burgwald, Pierce & Sibert agency in 
that city to join the American Liqui 
Gas Corp. 
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Outline Given of New Brokers’ 
Course of N. Y. Insurance Society 


The Insurance Society of New York 
has completed its outline of the new in- 
surance brokers’ qualification course 
which it will give this fall for those de- 
siring to prepare themselves for the 
brokers’ qualification examinations of the 
New York Insurance Department, as re- 
quired by law. The course will consist 
of thirty lectures of two hours each and 
will begin on September 16. Lectures 
will be given each Monday and Friday 
from 6 to 8 p. m., excepting holidays, 
until the final examination on January 
3. The cost to members of the Society 
will be $35 and $40 to non-members. Ar- 
thur C. Goerlich is chairman of the com- 
mittee, representing the local brokers’ 
association and the National Association 
of Insurance Brokers, which has ar- 
ranged the new course. A condensed 
outline of the course follows: 

Fire Insurance 

September 16—(a) History, General, and (b) 
State Supervision. 

September 20—Insurers. 

September 23—(a) Cooperative Organizations 
and (b) Accounting. 

September 27—(a) The Risk and (b) Hazards. 

September 30—(a) Protection and (b) Meth- 
ods of Development of Business by Companies. 

October 4—Rates. 

October 7, 11, 14—The Standard Fire In- 
surance Policy, New York State. Lectures on 
this subject will total six hours, two hours be- 
ing devoted to it for each three nights. 

October 18—Forms, Clauses and 
ments, New York State. 


Endorse- 


October 21—Fire Loss Adjustments. 
October 25—(a) Side Lines, General, and (b) 

Automobile Fire, Theft and Collision. 
October 28—Side Lines. 


October 30—Examination. 


Casualty Insurance 


November 1—(a) History and (b) Burglary 
and Plate Glass. 
November 4—Workmen’s Compensation. 
November 8—Miscellaneous Public and Con- 
Liability, Damage and 


tractual Liability, Including the Law of Negli- 


tingent Property Con- 
gence. 

November 11—Armistice Day, no lecture. 

November 15—Automobile Insurance, 

November 18—Rate Making and Merit Rating. 

November 22-—Claim Adjustments. 

November 25—(a) Steam Boiler, Fly Wheel, 
Engine, Machinery and Electrical Equipment 
Insurance, and (b) Inspection, Engineering and 
Prevention. 

November 29—Surety. 

December 2—(a) Life 
Health 

December 4—Examination. 

Marine and Brokers’ Subjects 

December 6, 9, 13—Inland Marine Insurance 
—Lectures of two hours each will be given on 
the subject on each of the three nights. 

December 16—Marine Insurance. 

December 20—Insurance Brokers’ Office and 
the Insurance Transaction. 

December 23—(a) Production, and (b) Insur- 
ance From the Client’s Viewpoint. 

December 27—The Law and the 
Proker. 

December 30—(a) Scope of Broker’s Service 
and Responsibility, and (b) the Broker and the 
State Department. 

January 3—Examination. 


Insurance, and (b) 


Accident and Insurance. 


Insurance 


Persons interested may register or get com- 
piete information from E. R. Hardy, secretary 
of the Insurance Society of New York, 100 Wil- 
liam Street. His office will be open for reg- 
istrations beginning September 9. 





Pass Brokers’ and Agents’ Tests 


Only twenty-two out of a total of sev- 
enty-two candidates for insurance brok- 
ers’ licenses passed the qualification tests 
conducted by the New York Insurance 
Department in New York City on July 
24. Twenty-six out of fifty-four appli- 
cants for agents’ certificates of authority 
passed tests for agents held the same 
day in this city. 

Persons knowing of any reason why 
any of the individuals named below 
should not be granted a certificate of 
authority are requested to communicate 
with either the New York or Albany of- 
fice of the New York Insurance Depart- 
ment. Following are the names of the 
successful candidates: 


Pass Brokers’ Tests 
ae Alpert, 245 Fifth Avenue, New York, 
_ George C. Bartels, 96 Wall Street, c/o Brown 
Crosby & Co., Inc., New York City. 


_L. Leslie Brenneman, 100 East 42nd Street, 
New York City. 


_ Leo Bugg. Jr., 21 Livingston Avenue, Dobbs 
Ferry, N. Y. 

Vincent P. Burke. c/o Horn & Burke, 33 
West 52nd Street, New York City. 


Grace W. Chinnock, 55 John Street, New 
York, N. Y. ; 

N. Leon Colin, 16 Court Street. c/o Paul 
Alexander, manager, Brooklyn, N. Y 

Rohert J. Dwyer, 505 Ocean Avenue, Brook- 
lyn, N. Y. 


Marcellus W. Dyer, 30 S. Broadway, Yonkers, 
N. Y¥ 


Louis Fenster, 123 William Street, c/o Equit- 
able Life, New York, N. Y. 

Eleanor U. Gomel, 330 Fifth Avenue, c/o 
Jennings Silver Co., Inc., New York City. 

Burr Gongwer, 60 East 42nd Street, 
York City. 

Clarisse Hoff, 80 John Street, c/o John M. 
Riehle & Co., Inc., New York City. 

Jesse M. Laff, 1060 McLean Avenue, c/o 
William J. Sherry, Yonkers, N. Y. 

Samuel Levitt, 245 Fifth Avenue, c/o Equit- 
able Life, New York, N. Y 


New 


Hartwell S. Moore, 1450 Broadway, New 
York City. 

William T. Payne, 255 Parkville Avenue, 
Brooklyn, N. Y. 

Harry L. Pohs. 55 John Street, c/o Travelers 


Insurance Co., New York City. 

Howard H. Reddick, 225 Broadway, c/o 
Mutual Benefit. New York, N. Y. 

Louis Rosenfeld, 1017 Leggett Avenue, New 
York, N. Y. 

Marie M. Stachnik, 1385 Gunhill Road, New 
York City. 

Robert R, Tackaberry, 40 Rector Street, New 
York City. 

Pass Agents’ Tests 

John J. Barnes, Jr., c/o Chambers Co., Inc., 
84 William Street, New York, N. Y. 

Benjamin S. Blanchard, c/o Queensboro Corp., 
8120 37th Avenue, Jackson Heights, N. Y. 

Leweesee, Boles, 75 William Street, 


York, N. Y. 

James E. Bryan, 171 FE. Post Road, White 
Plains, N. Y. 

Richard M. Edwards, 8120 37th Avenue, Jack- 
son Heights, N. Y. 

William Elster, 2061 


New 


Broadway, New York, 


N 


ee - 

Kenneth S. Goldin, Main Street, Greenport, 

a 2 

Anna S,. Hawkins, Warwick, N. Y. | 

Joseph R. Hodgson, Tulip and Atlantic Ave- 

nues, Floral Park, N. Y. ; 
Harry Holdorf, 6060 Myrtle Avenue, Ridge- 

wood, N. Y. 
William E, 

ster, N. Y. 
Joseph Lorentz, 75 William Street, New York, 

ah 


Ives, 62 North Main Street, Brew- 


Alfred W. MacPherson, 2237 Grand Concourse, 
New York N. Y. 

Henry P. Miller, 317 Flatbush Avenue, Brook- 
lyn, N. Y. 

Leighton K, Montgomery, 15 William Street, 
New York, N. Y. 

temes O'Dea, 75 William Street, New York, 


N.cholas Pappageorge, 75 William Street, New 
York, N. Y¥. 
Bensen J. Reilly, 143 Shonnard Place, Yon- 
kers, N. Y. 

George B. Rice, 75 
York, N. Y. 

Christian F, Sommer, 9 South Third Avenue, 
Mount Vernon, N. Y. 

Charles C. Treister, 794 
Brooklyn, N. Y. 

Leon P. Ward, 48 Main Street, Southampton, 
‘Y 


William Street, New 


Greene Avenue, 


Frederick G. White, Master Agency, Inc., 
159-23 Northern Boulevard, Flushing, N. Y. 

Vernon B. Winiker, Automobile Club Service, 
Hotel Pennsylvania, New York, N. Y. 

yeorge C. Updike, 81-20 37th Avenue. Jack- 
son Heights, N. Y. 

uggiero A. Victor, 75 William Street, New 
Yor, B. ¥. 





DEATH OF F. C. BAKER 

Fredwin C. Baker, treasurer of Cross, 
Brown & Rounds, Inc., insurance brokers 
at 116 John Street, New York City, died 
last Thursday in his office from a heart 
attack. He had been associated with that 
office since 1931 and was a resident of 
Westwood, N. J. Mr. Baker is survived 
by three sons, his mother and father. 





Mainly Personal 








Miss Ava MacIntyre, for the past six 
years a member of the America Fore 
city department staff, was married las| 
week-end. Her office associates demop. 
strated their high regard for her by the 
presentation of a set of silverware~ty 
which everyone in the department from 
Vice-President H. E. Maxson to the of. 
fice boy contributed—and many individ. 
val gifts. When Miss MacIntyre (noy 
Mrs. Milton Delaware) arrived at the 
office on Friday she found her des 
handsomely decorated with three large 
vases containing bridal flowers and white 
streamers draped from a large paper 
bell. Also on the desk were the numer. 
ous gifts from individuals in the de. 
partment. 





* ok * 

Samuel Wolsk, president of Kahn & 
Wolsk Agency, Inc. 150 Montague 
Street, Brooklyn, is being congratulated 
upon having attained fatherhood. A sop 
was born August 6. 





CONDOLENCES FOR A. C. FORREST 

Sympathy is being expressed for A, ¢ 
Forrest, member of the Gritman-Smith 
Co., agents at 145 Montague Street, 
Brooklyn, on the death of his wife 
July 29. 





WITH BROOKLYN AGENCY 
Jack Brown, who recently completed 
a two-year insurance course at New 
York University, has joined the produc- 
tion staff of the Brooklyn Underwriting 
Agency, Inc., 26 Court Street, of which 
Emanuel Stein is president. 





WM. J. 





We take pleasure 
in announcing the appointment 


effective August Ist, of 


LIELL AGENCY, Inc. 


MANNING, President 
154 Montague Street 
Brooklyn, N. Y. 
Telephone: MAin 4-1090 


as 
BROOKLYN BOROUGH AGENTS 


to write all forms of casualty insurance 





MARYLAND 
Casualty COMPANY 


BALTIMORE 


SILLIMAN EVANS, President 


NEW YORK OFFICE: 107 William Street 


CHARLES S$, ASHLEY, JR., Resident Vice-President 
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a 
° 
nal N. F. P. A. Recommendations Cover 
he past . 
me P d Wharf Sub 
erica For ler an arf Oubstructure 
larried Jag, 
ree “cme. The committee on piers and wharves pipes with the necessary supply of hose 
ernie of the National Fire Protection Associa- 0 et facilities for establishing two 
sel 0 i» its efforts to reduce the fire complete water curtains across the pier 
ent from tion in | ‘ or wharf and at least two additional noz- 
to the of. hazard in such structures, this year les for fire extinguishment purposes. 
ny individ. broadened its recommendations for good 419. Automatic sprinklers. When re- 
ityre (noy practice in the construction and protec- quired by the inspection department hav- 
ved at the tion of piers and wharves to include jing jurisdiction, a complete system of 
her desk more in detail recommended safeguards automatic sprinklers shall be installed in 
hree large for the substructure. the under deck space. ; 
> and white The committee is now working to 420. Open sprinklers. When required 
iTS paper bring about regulations regarding the by the inspection department having 
the numer. construction of piers and wharves, fire jurisdiction a complete system of open 
n the de. protection equipment and control of car- sprinklers shall be installed in the under 
gos discharged. As reported in last deck space. (The design of sprinkler 
. week’s The Eastern Underwriter the systems with respect to protection 
f Kahn & building code for land structures does against corrosion and other unusual fea- 
Montague not apply to piers and wharves. The tures shall be in accordance with the 
igratulated New York Fire Department endorses the requirements of the inspection depart- 
od. A son regulations suggested by the N.F.P.A. ment having jurisdiction and the Regu- 
Many of the new recommendations are —— for wy Installation of Sprinkler 
sed on information gained from the quipments. 
TORREST = lial following the fire which de- __ 421. Special nozzle systems of protec- 
I for A. C. stroved the Cunard Pier No. 54 in New’ tion. When required by the inspection 
man-Smith York Harbor on May 6, 1932, with a department having jurisdiction a special 
ue Street, property loss of more than $1,000,000. nozzle system of protection shall be in- 
his wife They are in part as follows: stalled. There are at the present no 
ae ‘ adopted standards for the construction 
Subdivision of Combustible Substructures and/or performance of such appliances. 
ENCY 415. All substructures of combustible Similarly, there are no regulations for 
completed construction shall have the under-deck their installation, maintenance and oper- 
at New area subdivided by :— ation. Hele 
1e produc- (a) Transverse fire walls at intervals In considering the adaptability of the 
derwritine not exceeding 300 feet. Such walls shall 02zle system of protection to any par- 
OF which constitute a continuation of the fire walls ticular pier or wharf, the inspection de- 
in the superstructure and the maximum  Partment having jurisdiction should, in 
a area under such spacing shall not exceed the absence of definite regulations and 





50,000 square feet. 

(b) Transverse fire stops centrally lo- 
cated between fire walls. Spacing be- 
tween fire walls and fire stops shall not 
exceed 150 feet. 

(c) In addition to the foregoing, fire 
protection facilities shall be provided by 
one or more of the following as required 
by the inspection department having jur- 
isdiction: Automatic sprinklers. (See par. 
419.) Openings for cellar pipes, revolv- 
ing nozzles, etc. (See par. 417-418.) Open 
sprinklers. (See par. 420.) Special nozzle 
system of fire protection. (See par. 421.) 

416. Fire Stops should preferably be 
constructed of 6 inches of reinforced con- 
crete but they may be constructed of not 
less than 6 inches tongue and grooved 
planking securely fastened to the piling, 
or wrought iron plate ™%-inch thick, or 
the equivalent as approved by the in- 
spection department having jurisdiction. 
Fire stops consisting of tongue and 
grooved planking, wrought iron plate or 
approved equivalent shall be protected 
y water curtains acceptable to the in- 
spection department having jurisdiction. 
Fire stops shall extend from below low 
water to the pier or wharf deck at which 
point they shall be tightly sealed. Where 
platforms are built along the sides of the 
pier fire stops shall extend to the out- 
side edge of such platforms. 


Protection of Combustible Substructures 


417. Openings for revolving nozzles, 
cellar pipes, etc. When required by the 
mspection department having jurisd‘c- 
tion, openings in the pier deck shall be 
provided in every bay, at not exceeding 
25 foot intervals, to enable the fire de- 
partment to place revolving nozzles, and 
other devices used in extinguishing cellar 
fires, in operation with the least possible 
delay. These openings should not be 
larger than 10 inches in their greatest 
dimension but shall be of sufficient size 
that they may readily accommodate the 
appliances for which they are intended. 
he openings shall be provided with 
covers that can be removed easi!v and 
shall be constructed of material that will 
resist the passage of heat and fire in a 


before approving a proposed installation, 
assure itself of the value and reliability 
of such protection as a means for estab- 
lishing water curtains beneath the pier 
deck and a means for extinguishing un- 
der deck fires. In this respect the fol- 
lowing features should receive consider- 
ation: 

The necessary clearance between the 
pier deck and extreme high and low 
water. Possible obstruction to the move- 
ment of the nozzle and distribution of 
water due to the under deck construc- 
tion. The minimum spacing of the rails 
that will insure complete washing of the 
under deck construction, protection of 
the rails ageinst corrosion and the as- 
surance of conditions that will permit 
full movement of the nozzles and car- 
riers. 

The number, location and distribution 
of nozzles and carriers available to in- 
sure the establishment of at least two 
water curtains, as well as two additional 
nozzles and carriers for extinguishment 
purposes. The adequacy and availability 
of a water supply and equipment to pro- 
vide at least 500 G.P.M. flow per nozzle 
and maintain a hydrant or pump pres- 
sure at 150 lbs. per square inch at not 
over 200 feet distance. The necessity of 
equipment such as rafts or row boats 
for the placement and handling of the 
nozzles and accessories. 

The possible need for floating or other 
equipment for fire extinguishment or 
cleaning up purposes after the water cur- 
tains have been established. The main- 
tenance and servicing of such equip- 
ment. Training of fire department per- 
sonnel in the use of such equipment. 
The desirability of metallic or non-com- 
bustible hose for use in the operation 
of this type of equipment. 





ON LABORATORIES’ COUNCIL 

F. B. Quackenboss, assistant chief en- 
gineer of the Western Factory Insurance 
Association, Chicago, has been appointed 
a member of the fire council of the Un- 
cerwriters’ Laboratories filling the va- 
cancy due to the resignation of Emil 
Schuenemann, formerly chief engineer of 
the association. : 





manner equivalent to that of the pier 
deck. 









The new Form "D” which reimburses an insured 
418. Where openings in the pier deck PROTECTION APPLIANCES ~ 
are required for revolving nozzles, cellar The Underwriters’ Laboratories has is- saan nfall a ix Bain | eariee | 
Pipes, etc., there shall be maintained on sued a supplement.to the “List of In- , “seg Pee a ee ee ae j 

the pier or wharf at the land end in a_ spected Fire Protection Appliances and to sell th eve Write in tor full particulars. 
readily accessible location a sufficient Inspected Accident’ Proteetion: Appli- 
tumber of revolving nozzles and cellar ances.” 


for the full amount of the policy if there is 
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Companies Held Liable 
For Cigarette Claim 


RHODE ISLAND SUPREME COURT 





This Is First Decision Contrary to Posi- 
tion of Companies That Scorches 


Are Not Fires 





The Supreme Court of Rhode Island 
has decided that losses resulting from 
cigarette scorches are covered under a 
fire insurance policy on the ground that 
a lighted cigarette becomes a hostile fire 
once it is removed from a place where 
it should be. The assured, David Swer- 
ling, received a $12 judgment against the 
Connecticut Fire and $25 against the 
Home of New York. This is one of the 
first decisions holding a fire insurance 
company liable for a cigarette scorch 
loss. Companies in general have denied 
liability for such losses where there is 
no flame and have been upheld by the 
courts of several states. 

“It is not sufficient to say that the 
only fire was in the cigarette and hence 
where it was intended to be,” the court 
declared. “The cigarette was not the con- 
tainer of the fire. It was the fire itself. 
The whole cigarette was as much the 
matter to be consumed as the coal or oil 
in a furnace. If, while the cigarette is 
lighted the person desires to put it aside 
temporarily, or to discard it, he may put 
it in an ash tray or some other suitable 
receptacle. The burning cigarette is then 
confined in a place where it is intended 
to be. As long as the cigarette remains 
there, the fire in the cigarette is a friend- 
ly fire, and, for any damage it might 
cause while in its proper place, there can 
be no recovery. But, if through accident, 
the cigarette gets on the floor and causes 
damage to a rug by charring or scorch- 
ing it, the fire in the cigarette is no 
longer a friendly fire but is a hostile one, 
because it is then in an improper place, 
and, therefore, is doing harm.” 

Lower courts in Maryland and West 
Virginia have taken an opposite posi- 
tion from the Rhode Island supreme 
court in cigarette loss cases. 





NEW INSTITUTE SYLLABUS 





Educational Organization Outlines 
Courses Which Will Be Given Through- 
out Country This Season 

The Insurance Institute of America 
has just published a syllabus of the in- 
surance courses it will sponsor during 
the 1935-36 season. They will be in casu- 
alty, fire, life, marine and suretyship, and 
the one-year course in inland marine. 

Institute courses are given by insur- 
ance societies in the United States and 
Canada and students are urged to enroll 
in classes whenever possible. The insti- 
tute also conducts correspondence 
courses covering all parts of the casu- 
alty and fire branches, the inland marine 
course and Part I of the surety branch. 

The syllabus contains information on 
reading courses, references, examina- 
tions, registrations and requirements for 
final certificates. It also gives an outline 
of the various parts of each branch, in- 
dicating books that are required reading 
and those which are suggested for addi- 
tional information. A list of member or- 
ganizations and study groups also is con- 
tained in the pamphlet. Persons desir- 
ing additional information may obtain it 
from Edward R. Hardy, secretary-treas- 
urer, 80 John Street, New York City. 





F. A. RUPP TO BE NOMINATED 


Frank A. Rupp, partner in the Syra- 
cuse, N. Y., agency of Yackel, Rupp & 
Sleeth, Inc., has been chosen by Syra- 
cuse Republican leaders as the candidate 
for City Treasurer in the 1935 campaign. 
Syracuse is normally a Republican city. 





DECLARES EXTRA DIVIDEND 

Directors of the National Union Fire 
of Pittsburgh last week declared a divi- 
dend of 50 cents a share and an extra 
dividend of $1 a share, payable August 
12 to stockholders of record on July 30. 


te rivets are indispensable in 
holding together the fabric of 
modern construction. Property 
insurance performs the same 
function in safeguarding our 
material gains against the many 
hazards that constantly threaten. 
North America national adver- 
tising for August, in drawing this 
analogy, points the way to in- 
creased sales for alert Agents. 


See the North America full page advertisement in 
the August 12th issue of Time Magazine. 


Insurance Company of 
North America 
PHILADELPHIA 


and its affiliated companies write practically 
every form of insurance except life. 


Founded 1792 


rr 





New Move to Block Mo, 
Fire Rate Compromise 


SEEK = $1,850,000 DISTRIBUTION 





Latest Petition of Policyholders’ Attor. 
neys in Long Pending Litigation 
Expected to Have Little Effect 





R. M. Sheppard, Kansas City and St. 
Joseph attorney for the Farmers Protec. 
tive Association of Missouri, and other 
attorneys who have been seeking to 
block Superintendent of Insurance R. 
Emmet O’Malley’s efforts to peacefully 
compromise the Missouri fire insurance 
rate litigation have filed a petition with 
the Cole County Circuit Court in Jeffer- 
son City asking that court to order an 
immediate distribution of the $1,850,00 
of premiums impounded by it in connec- 
tion with the 16-2/3% rate increase of 
June 1, 1930. 

The new action was brought in the 
names of John B. Becktel, Emma C 
Ficklin and Charles H. Hisle and other 
policyholders “similarly situated.” 

The petition charges that the com- 
panies “wrongfully, illegally, without 
authority of law and arbitrarily” put into 
effect June 1, 1930, the 16-2/3% increase 
in fire, windstorm and lightning insur- 
ance rates, although State Superintend- 
ent of Insurance Joseph B. Thompson 
had previously rejected their application 
for increase rates. 

It further alleges that on April 2, last, 
the Missouri Supreme Court held that 
the excess premiums were illegally col- 
lected and that the Cole County Circuit 
Court was without legal authority to or- 
der the impounding of the excess prem- 
iums because there had not been a pre- 
liminary showing that the denial of the 
increased rates would prove confiscatory. 

The Cole County Circuit Court litiga- 
tion involves seventy-four companies. 
Several weeks ago Sheppard filed a peti- 
tion seeking to intervene in the cases in- 
volving 137 other companies now pend- 
ing before a special Federal three-judge 
court at Kansas City. 

Judge Sevier has already ordered an 
immediate distribution of the premiums 
impounded by his court, but the com- 
panies have appealed to the Missouri 
Supreme Court. This step automatically 
held up the distribution. In view of the 
pending appeal it is probable that the 
new petition will have no effect other 
than to annoy Superintendent O'Malley. 





CANADIAN APPOINTMENT 





American Home Fire Selects Stratton 
Whitaker, Ltd., in Western Canada 
as Provincial Agents 
The American Home Fire of New 
York has selected Stratton Whitaker, 
Ltd., a new general insurance agency in 
western Canada, as its provincial agents 
for fire and automobile lines in Manitoba 
and British Columbia. The appointment 
was recently made by R. E. Schofield, 
who is chief agent in Canada of the 
American Home. The agency, whose or- 
ganizer is Stratton Whitaker, will have 
branches at Portage la Prairie, Man. 

and Vancouver, B. 

For the past twenty-six years Mr. 
Whitaker has been connected with the 
Portage la Prairie Mutual, was made its 
managing director in 1930, and served 
in a similar capacity with the Urban 
Mutual Fire of Portage la Prairie, Man. 
He is well known in Dominion insurance 
circles. 





AGENT MADE POSTMASTER 


Louis F. Reuschlein, prominent local 
agent at Burlington, Wis., and a director 
of the recently formed Burlington Board 
of Insurance Underwriters, has been ap- 
pointed postmaster of Burlington. His 
grandfather at one time was postmaster 
and his father later was assistant post- 
master. Mr. Reuschlein, a world wat 
veteran, entered the insurance business 
on his return home in 1919. 
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Increased Remuneration 
For Marine Brokers 


———_—__ 


isANNOUNCEDIN LONDON 
Campaign Ended to Give Brokers 
ns omueeal Allowances on Hull 
and Cargo Lines 





Announcement was made in England 
recently that as from July 1 _marine 
insurance brokers would receive increas- 
1 on all business to which 


the customary deductions of 5% brok- 
erage and 10% discount apply. This ya 
crease in brokerage marks the — of a 
long campaign staged by the proc ucers. 
The new scheme 1s that on business = 
which the agreement applies brokers = 
be entitled to extra allowances as fol- 


ed remuneratior 


yo half per cent. off the gross pre- 


mium on hulls and/or shipowners’ ~ 
terests for time or voyage and/or 2 
other insurances for time, including 
building risks and two and one half per 
cent. off the net premium on cargo for 
voyage and/or specie and/or registered 
post and/or other transit risks generally. 

Commenting upon the new agreement 
the Policy-Holder, British insurance con- 
temporary, Says: 

“It is a special feature of the agree- 
ment that these extra deductions are 
‘ilowances’ and not ‘brokerage, the in- 
tention being that the broker who ac- 
wally places the risk shall enjoy the 
whole of the extra remuneration ; and 
any rebating of that extra remuneration, 
or any sharing thereof with another 
broker, would be a breach of the under- 
standing on which the new agreement 
has been made. 


Rebating Controlled 


“This is a reasonable provision, and 
one to which even those who appear 
to consider that they are entitled to 
participate in a broker’s commissions will 
submit. It is, moreover, a good and 
weighty blow at the evil of ‘rebating, 
and for that reason alone will be wel- 
come to the Corporation of Insurance 
Brokers and, indeed, to all those institu- 
tions that have the interests of insur- 
ance brokers at heart. 

‘It cannot be said that brokers have 
won their extra remuneration easily or 
without a long and grim struggle. Early 
in 1925 Charles Wright then chairman 
of Lloyd’s Brokers Association, informed 
the general meeting of that body that 
the committee regretted that they were 
unable to submit any practicable scheme 
for increased remuneration, and it was 
not until last year that any further pub- 
lic announcement was made on this mat- 
ter although it was common knowledge 
that the Association was continuing its 
endeavors on behalf of its members. 
“Then, in March last year, F. G. Hall, 
as chairman of the annual meeting, told 
the members that the association had 
a definite scheme in hand, but that first 
it would be necessary for brokers to 
place their own house in order, to give 
undertakings and submit to a central au- 
thority. From thence onward, negotia- 
tions have proceeded, not always smooth- 
ly it is true, and, while it had been hoped 
to introduce a scheme to operate from 
the beginning of the year, six more 
months had passed before any concrete 
result of the Association’s endeavors be- 
came apparent. 

“During that time the scheme has un- 
dergone substantial modifications of the 
form in which it was first put forward, 





and it is common knowledge that brok- 
ets have not obtained quite all that they 
set out to achieve. Nevertheless the 
xtra allowances which they will now 
enjoy will do much to remedy the ad- 
mittedly hard circumstances in which 
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they have found themselves in recent 
years. 


Brokers’ Earnings Declined 


“No one will begrudge brokers their 
newly won gains, especially since they 
come out of the pockets of underwriters 
and not out of the purse of the assured. 
Marine insurance brokerage is one of 
the few commission charges that did 
not rise during the war and has. not 
risen since. The reason for this is that 
during the war, and for some little time 
afterwards, values ruled so high that a 
broker’s earnings were automatically in- 
creased by the extra amounts they were 
required to cover. In more recent times, 
with values and rates falling and with 
much idle tonnage and a decline in the 
bulk of cargo carried, the earnings of 
brokers have decreased to a very great 
extent, and it has always been one of 
the major anomalies of marine insurance 
—in which anomalies abound—that the 
better a broker serves his client the less 
does he earn, since by reducing the cost 
of insurance to his client he reduces 
the amount of his brokerage. This be- 
ing so it is yet another anomaly that 
now the broker is to receive increased 
remuneration, it is to come out of the 
underwriters’ funds and not out of those 
of the assured. Nevertheless, the reform 
is one that has been due for some time, 
was overdue in fact, and it is because it 
kas been so long on its way that it has 
come at a time when underwriters are 
really in a less favourable situation to 
grant favours than they were a year 
ago. 

Further Adjustments? 


“It must not be thought that the pre- 
sent arrangement is necessarily final, be- 
cause it may prove that further adjust- 
ments will appear desirable in the future 
—though it is extremely improbable that 
these will involve a change of principle 
if they take place. So far as the extra 
one-half per cent. on hull business is 
concerned, it would seem that this will 
remain unchanged, because it brings the 
total deduction from the gross premium 
to 15 per cent. precisely, instead of 14% 
per cent. as was previously the case, and 
this will make for ease in accounting be- 
tween broker and underwriter, the situa- 
tion between broker and assured remain- 
ing unchanged. The additional 2%4 per 
cent. off cargo business does not, how- 
ever, work out to a level figure the actual 
deduction in brokerage and allowance 
coming to a fraction more than seven 
and one-eighth per cent. It has been 
pointed out, however, that taking brok- 
erage, discount, and the new ‘allowance’ 
into consideration, the aggregate deduc- 
tion from the gross premium is £16 12s. 
9d. per £100, or very nearly one-sixth. 
The precise one-sixth would be £16 13s. 
4d. per £100.” 
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Proceeding With Formation 
Of New Marine Syndicate 


Completion soon of a syndicate to 
write builder’s risk insurance on vessels 
under construction for the United States 
Government is predicted by Samuel D. 
McComb, manager of the Marine Office 
of America and chairman of a committee 
named by the American Marine Insur- 
ance Syndicate “C” to consider the form- 
ation of the new syndicate. The Navy 
Department has informed the marine 
underwriters that the builder’s risk syn- 
dicate should have a maximum capacity 
of $5,000,000, although there may be a 
few vessels constructed with a greater 
valuation. 

Syndicate “C” has not itself attempted 
to write this business because of a di- 
versity of opinion as to the desirability 
of builder’s risk coverage. Some offices 
are entirely willing to cover this risk 
while others prefer to take only a limited 
amount of what they consider preferred 
business. The new syndicate will have 
the same membership as Syndicate “C” 
but with different percentages of par- 
ticipation. It is hoped that the full 
$5,000,000 will be subscribed for in a short 
while. Most of the Government vessels 
will, of course, be valued at considerably 
less than the maximum figure. 





EXPORT CREDIT RISKS 


During the last few months British 
fish exporters have been keenly inter- 
ested in the guarantees offered by the 
Export Credits Guarantee Department. 
A substantial proportion of the cured 
herring exports this season have been 
covered — actually shipments amounting 
to well over $3,000,000 have been insured 
in the department’s policies against the 
risk of bad debts. During the year 1934- 
35 the ordinary business of the Export 
Credits Guarantee Department was more 
than double that of the previous twelve 
months. So far this year the increase 
has been well maintained. 


Hague Rules May Control 
80% of World Tonnage 


At the recent Congress in Paris of 
the International Chamber of Commerce 
problems of sea transport were discussed 
and approval was given to the attempts 
made by shipowners to adjust the supply 
of tonnage to demand, and to establish 
economic rates and stable conditions of 
ocean transport. 

It was pointed out that the Scandina- 
vian countries have decided to enact the 
Hague Rules Bills of Lading Convention, 
that the United States Senate has voted 
in favor of ratifying the convention and 
has before it a bill to enact the rules; 
Italy and Canada have given assurances 
that they will introduce the rules when 
the United States bill has been passed. 
When these countries have taken official 
action. approximately 80% of world ton- 
nage will be governed by the same law 
defining the obligations of carriers and 
the rights of shippers in overseas mari- 
time commerce. 





A NEW ONE ON LLOYD’S 

One of the strangest mishaps of the 
sea has been reported at Lloyd’s. The 
British steamer Caithness (5,286 tons) 
and the Greek steamer Rokos Vergottis 
(5,637 tons) collided in fog off Ushant 
and then drifted apart. The Caithness 
went to help the Rokos Vergottis and 
tried to anchor alongside. 

Instead of the anchor falling into the 
sea, however, it fell on the deck of the 
Greek steamer, and the two vessels were 
locked together. All attempts to free 
them failed, and the Greek vessel sig- 
naled that she might require a salvage 
steamer to cut the chain. Shortly after- 
wards, however, she reported: “All clear, 
proceeding. Assistance not required.” 





OWEN GOING TO ENGLAND 
J. Victor Owen, manager for Canada 
of the Guardian Assurance, will leave the 
head office for Canada at Montreal Au- 
gust 23 for a six weeks’ visit to England. 





Ship Values Present Difficult 
Problem to Marine Underwriters 


The comments on hull values for in- 
surance made by the British Wrecks 
Commissioner, Lord Merrivale, in the 
recent inquiry into the loss of the steam- 
er Millpool have aroused attention in 
shipping and marine insurance circles. 
The views Lord Merrivale expressed in- 
vest with special importance the subject 
of the valuation of ships for insurance 
purposes. This has long been one of the 
most complicated problems in marine in- 
surance. 

Taking the owners’ viewpoint first, 
values vary remarkably within compara- 
tively short intervals. For example, the 
values of many cargo vessels are higher 
now than they were two years ago, but 
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they are still low and in many cases they 
are much below the costs of replacement. 
Owing to unfavorable conditions prevail- 
ing in recent years, owners generally 
have been unable to make proper pro- 
vision for depreciation, so that vessels 
are entered in their books at much more 
than the price that might be expected 
to be bid at the moment if they were 
put up for sale. Besides these considera- 
tions there is the fact that a vessel may 
be valuable to her owner, having been 
designed for a special trade, and yet may 
have no ordinary market value, as no one 
else could employ her. 

The marine underwriter, in considering 
the values of ships, is concerned with 
the cost of claims for damages, as well 
as with the amount payable in the event 
ot total loss, for if the cost of repairs 
amounts to the insured value the owner 
can abandon the vessel to the under- 
writers. Hence, the lower the value the 
ereater—as a rule—is the risk of a con- 
structively total loss, which has a direct 
bearing on other insurances. The value 
placed on a boat also affects the amount 
of the franchise. As by the Institute 
Time Clause vessels are warranted free 
from particular average under 3%, unless 
they are stranded, sunk, on fire, or are 
in collision with other ships. The chief 
risk which is subject to the franchise 
is that of damage by bad weather, and 
the lower the value the greater is the 
risk of claims amounting to 3%, and so 
of their falling on the insurance policy. 

It may be suggested that a chief con- 
cern of marine underwriters is to obtain 
a sum of premium sufficient to meet all 
the claims for damages, and for total 
losses, the issues resolve themselves into 
a question of the rate of premium. 
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Encouraging Outlook In Casualty- 
Surety Field As 3rd Quarter Nears 


Sustained Stock Market Rise Helpful to Mental Attitude and 
Investment Portfolios; Production Improved, Collections 
Better; Auto Liability Line Still Sore Spot 


As the casualty and business 
draws near to the third quarter of the 
year the outlook is distinctly encourag- 
ing, and the appreciable improvement in 
general business conditions is reflected 
in both financial statements and produc- 
tion Among the bright spots, 
as indicated by a number of company 
executives this week, are Collec- 
tions are reported as considerably im- 
proved over conditions a year or more 
ago. More activity exists on the produc- 
tion side although not nearly enough new 
business has been created. Workmen’s 
compensation experience is better for the 
year to date, largely due to increased 
payrolls and audits, and the country- 
wide rate increases. Mental attitude in 
both home offices and in the field is 
much more optimistic. The sustained 
rise in the stock market over the past 
five months, unusual in itself, during 
which time there has been no important 
reaction, has contributed to this im- 
proved state of mind, and has had its 
reflection in a welcome appreciation of 
insurance company market prices and 
strengthened investment portfolios. 


surety 


records. 


these: 


Auto Liability Sore Spot 


Automobile liability experience con- 
tinues to be a sore point and an increase 
in loss severity is reported by some com- 
panies for the year to date although 
losses are fewer in number. It is agreed 
that effective and realistic work must be 
done to further safe and sane driving; 
that a cooperative effort be made to 
bring forcibly to the attention of auto- 
mobile owners the fact that automobile 
insurance rates are predicated upon 
losses sustained. Thus, the fewer the 
losses, the lower the rates. 


Greater attention is being given to 
selectivity. Underwriters are more con- 
servative on their acceptances and are 
checking risks to a greater extent than 
in the past to determine whether a given 
individual is worthy of insurance or not. 
Such salient points as: who drives the 
car besides the assured are being more 
carefully watched. 

Among the factors which have con- 
tributed to the adverse trend of the auto- 
mobile liability experience the two con- 
sidered the most outstanding are speed 
and excessive verdicts. While there has 
been an increase in accidents due to 
drinking, not only by drivers but by 
pedestrians, it is felt in some quarters 
that the effect of liquor on the auto 
accident frequency has been over-empha- 
sized. In this connection the half-year 
Statistical figures, compiled by the Trav- 
elers based on state reports, show an in- 
crease of almost 13% in the number of 
car drivers under the influence of liquor 
who were involved in accidents, and also 
an increase of 10% in the number of 
pedestrians under the influence of liquor 
who were involved in automobile acci- 
dents. 

Here is the viewpoint of one student 
of the business on the accident situation: 
“There are presumably more cars on 
the road this year than there ever have 
been before, and the new cars, particu- 


larly the low priced cars, are capable of 
greater speed than ever before. In addi- 
tion, a great many new roads have been 
built, which ‘cut off’ outside of towns, 
and wide open stretches, which are a 
temptation to all drivers to press their 
car to the limit, particularly the younger 
drivers. Obviously, if a car is involved 
in a collision, skids, or runs down some- 
one, going at a speed of sixty miles an 
hour or more, the result is far more seri- 
ous than if it were traveling at a reason- 
able speed. There would seem to be no 
justification for this speed as the necessi- 
ties of the average car owner and driver 
do not require it. We expect it in fire 
engines and ambulances, but we do not 
need it in pleasure cars. 
Excessive Verdicts 

“Excessive verdicts, the other serious 
factor, is probably due to a number of 
reasons. First, the disturbing times has 
caused demoralization re sulting in these 
verdicts, and, secondly, the current deal- 
ings in very large figures have changed 
the average individual’s appreciation of 
a dollar. When we read of the Govern- 
ment projects involving many billions of 
dollars, and the inference that the aver- 
age corporation and individual has many 
millions of dollars that he is not en- 
titled to, the average juror feels that 
this is a good opportunity to give away 

a substantial part of it. This has always 
conn a serious condition in the laiye 
cities, such as New York, but it 1s now 
getting into the smaller towns and rural 
communities where we were not in the 
past accustomed to large verdicts.” 

Much constructive work has been done 
along accident prevention lines by the 
casualty companies, chiefly through the 
National Bureau of Casualty & Surety 
Underwriters. But the fact remains that 
auto fatalities reached a new high last 
year and more than 15,000 persons were 
killed during the first six months of the 
year. It is thus evident that there are 
too many careless and incompetent phy- 
sically unfit drivers on the road. This 
situation would be helped if there were a 
drivers’ license law in every state. There 
should also be at least periodical examin- 
ation of automobile equipment. and cars 
should be permitted to operate on the 
roads only when they have been put into 
proper driving condition and approved 
by a competent official. It would fur- 
thermore be helpful if traffic re gulations 
countrywide were more uniform but, in 
any event, they should everywhere con- 
form to recognized safety principles. 


Attitude on Preferred Risks 


From an underwriting angle the chief 
concern is to discover ways and means of 
offering preferred risks a rate reduction 
which will persuade them to buy insur- 
ance in stock companies. Some success 
is being had with occupational selection 
but one leading underwriter does not 
consider occupation to be the sole gov- 
erning factor in the determination of 
what is a preferred risk. He says: “We 
all know what a good automobile risk is 
but so far no one to my knowledge has 
been able to produce a definition that 
could be honestly applied by all com- 
panies.” 

This is convinced 


same _ underwriter 


that the companies cannot go on con- 
tinuously raising rates for auto liability 
insurance, and it seems to him that the 
only way they can reduce the cost of the 
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coverage to the insuring public is by 
eliminating the guest claims as far as 
possible. Such claims represent almost 
one-fifth of all automobile claims and 
figure at an average cost of slightly 
higher than the average cost of other 
types of automobile claims. He explains: 
“A great part of all guest claims, and 
particularly family guest claims, are only 
made because there is insurance, and 
the cost thereof should not be saddled 
upon the insuring public, especially those 
policyholders who would not permit claim 
to be made against them by a guest who 
is a member of the family or otherwise 
if it was within their power to prevent 
it. While the cases of actual collusion 
are probably rare, the companies un- 
doubtedly pay many guest claims that 
would never be heard of if the owner of 
the car did not have insurance. There- 
fore, in my opinion the companies should 
not issue a policy under any circum- 
stances or at any price that would cover 
the liability of the assured for accidents 
suffered by members of his own family. 
“TI also believe that coverage for guest 
claims, other than those brought by 
members of the assured’s family, should 
be taken out of the standard policy and 
sold separately for an additional prem- 
ium.” 


P.D. Experience Better Than P.L. 


Another home office underwriter, in 
reporting that his property damage ex- 
perience continues to show up better 
than auto liability, felt that the com- 
panies should increase their demands for 
that type of insurance to go along with 
such personal injury coverages which 
they write. As a matter of fact, he ob- 
served that where property damage cov- 
erage is not afforded the insuring com- 
pany frequently has to absorb the shock 
of the P.D. in order to obtain a release 
in connection with the personal injuries. 
In certain territories there is a tendency 
for motorists to drop the P.D. coverage. 
Definite steps are being taken to check 
this trend. 

There is still much evidence that many 
of the better risks are not buying auto- 
mobile insurance despite aggressive cam- 
paigning for this business, and selection 
seems to be against the stock companies. 


Brighter Compensation Outlook 


Workmen’s compensation experience in 
1934 produced the best record enjoyed 
by the Bureau companies writing this 
line in several years and the improved 
experience has continued for the first 
half of this year. Chief among the fac- 
tors responsible are (1) increased pay- 
rolls; (2) greater care in the selection 
of risks, and (3) the revised method of 
establishing rates. A more sympathetic 
attitude toward needed rate increases on 
the part of state supervisory officials and 
hoards has also been a helpful factor. 
One underwriter points out that the stat- 
istics upon which our rates are based 
are now more closely reflecting current 
conditions than they did two or three 


(Continued on Page 27) 


NEW COMPANY IN JERSEY 





~— Corp. of America Organizing with 
. Berry as President; J. Horace 
Shale General Manager 

A new surety company is being organ- 
ized in New Jersey known as the Surety 
Corp. of America, which has already 
established home office in the Ziegler 
building, Newark, N. J. Its president is 
to be William P. Berry, partner in the 
agency firm of Berry Bros., Inc.; its 
vice-president and general manager, J. 
Horace Shale, who is best known to 
Newarkers as one-time vice-president 
and general manager of the Commercial 
Casualty. Former Governor Silzer of 
New Jersey is reported to be on the di- 
rectorate. Max Silverman is the chief 
organizer. 

The new company proposes to start 
with $250,000 capital and $125,000 surplus 
but has not yet been granted its certifi- 
cate of authority by the New Jersey De- 
partment of Banking & Insurance. It 
will write bail bonds. 





Selected Operators’ Policy 
Given 10% Rate Cut in Va. 


The Indemnity Insurance Co. of North 
America has been granted authority to 
write business in Virginia under its se- 
lected automobile operators policy at 10% 
below manual rates. The company sought 
a deviation of 20% but the commission 
decided that 10% was sufficient. In its 
order authorizing this deviation the com- 
mission said that the policy has features 
which may properly be made available 
to the public of Virginia and a coverage 
with limitations which would seem to 
justify rates different from and less than 
rates made applicable for the customary 
policy in use in Virginia under the exist- 
ing manual. 





A. & H. COAST SALES CONGRESS 

C. M. Beall, Inter-Ocean Casualty, 
president of the Accident & Health Man- 
agers’ Club of Los Angeles, has an- 
nounced that the annual accident and 
health insurance sales congress sponsored 
by the club will be held on Friday, Sep- 
tember 20, at the Southern California 
Edison Building, Los Angeles. 





GETS 19% RATE DEVIATION 

The Keystone Automobile Club Casu- 
alty Co., Pennsylvania stock company, 
has been authorized by the Virginia state 
corporation commission to write auto- 
mobile liability and property damage cov- 
erage in that state at 19% below manual 
rates. 





SAFETY CONGRESS OCT. 14-18 

The annual congress of the National 
Safety Council, will be held October 14 
to 18 in Louisville. The preliminary pro 
gram is expected shortly. 
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Mo. Silicosis Lawyers 
Charged As Unethical 


FOUR FACE DISBARMENT SUIT 





‘on Until August 10 to Answer Allega- 
, ow E J. Hullverson, One of Them, 


Filed Own $500,000 Suit 





A disbarment suit against four St. 
Louis lawyers, charging them with un- 
professional and unethical practice of the 
law, has attracted attention in insurance 
circles. The suit, entered in the Missouri 
Supreme Court by the bar committee for 
the eighth judicial circuit (St. Louis), is 
against Everett J. Hullverson, Eugene J 
Schmick, Robert L. Pribble and Francis 
0. Curran, all of whom maintain offices 
in the International Building, St. Louis. 
Hullverson, who specializes in silicosis 
damage suits against large corporations, 
recently filed a $500,000 damage suit 
against the Travelers, the National Lead 
Co, and its vice-president, James A. Cas- 
tleton; the Tavern Rock Sand Co., 
Owens-Illinois Glass Co., Pittsburgh 
Plate Glass Co., Marquette Cement Man- 
ufacturing Co., Alpha-Portland Cement 
Co. Missouri Portland Cement Co. and 
Hugh Bright and Theodore Link, said to 
be investigators for the National Lead 
Co. Hullverson, who is said to have 
handled about 2,000 silicosis cases, 
charged the defendants with entering in- 
to a conspiracy to put him out of busi- 
ness by having him disbarred from the 
practice of the law. At that time the bar 
committee was finishing its investigation 
into Hullverson methods of obtaining 
cases. 

Allege Fee Splitting, Hired Agents 


The Missouri Court has given the at- 
torneys until August 10 to file briefs in 
the proceedings. The suit was filed by 
Boyle G. Clark of Columbia, Mo., gen- 
eral chairman of the bar disciplinary 
committee for Missouri, with the St. 
Louis committee serving as plaintiffs. 
The plaintiffs practice of the law since 
1929 is said to have been investigated by 
the committee. 

Among the allegations against the de- 
fendants were: That the solicited law 
business by agreeing to pay cost of liti- 
gation and medical examinations to ad- 
vance funds to clients; hired agents and 
runners to get business; accepted em- 
ployment to prosecute claims and suits 
which they knew or had reason to be- 
lieve were based on fraudulent or ficti- 
tious grounds; split fees with persons not 
authorized to practice law; directed 
clients to feign illness and induced a 
client to give false testimoney at a trial 
of silicosis case. 


Seek Public Liability Pool 
Plan for E.R.A. Projects 


The Milwaukee county board of super- 
visors has requested attorneys and en- 
gineers of the various municipalities 
operating under the job program of the 
Wisconsin Emergency Relief Adminis- 
tration to work out a plan for handling 
public liability insurance on such proj- 
ects. The board was told that these 
municipalities spent $30,000 for public lia- 
bility insurance in the past year and that 
claims for damages resulting from relief 
work projects amounted to only $200. It 



























is planned to make an arrangement un- 
der which the municipalities would pool 
their insurance expenses and divide the 
amount of damages. 





TAXIS NOW INSURED 


Carter Burns, secretary of the St. 
Louis board of public service, reports 
that practically all of the taxicabs oper- 
ating in that city now carry the liability 
msurance policies or surety bonds re- 
es by a city ordinance. This result 
as been obtained after frequent legal 
skirmishes between taxi operators and 
city officials, in addition to an effective 


Police department crusade agai i 
Sured cabs, 


How Police Can Help 
In School Safety Work 


A. W. WHITNEY ON COOPERATION 





Education of the Child at Bottom of 
Safety Problem, Bureau Safety 
Leader Tells Police Chiefs 





The opportunity for wide cooperation 
between the police and the scheols in 
safety education work was stressed by 
Albert W. Whitney, associate general 
manager of the National Bureau of Casu- 
alty and Surety Underwriters, speaking 
on “Safety Instruction Among the Youth 
of Our Country” before the recent con- 
vention of the International Association 
of Chiefs of Police at Atlantic City. 

Mr. Whitney commented on _ the 
changed position of the police in the 
community, where the character of their 
work tends steadily from emphasis on 
apprehension to emphasis on prevention 
and said that nothing was more typical 
of this trend than the way the police 
have been brought into the traffic safety 
movement. 

The two basic factors in solving the 
traffic problem, he said, have become the 
school and the police. He named four 
elements necessary to this solution: 
“waking ourselves up” to the need of 
taking effective steps, education, engi- 
neering, and enforcement. 

“It is evident,” he said, “that educa- 
tion is at the bottom of it all. The child 
must get the safe attitude of mind.” He 
pointed out that while accidental deaths 
of adults have increased during the past 
eighteen years, accidental deaths of 
children, thanks to safety education, have 
decreased. This represents a saving of 
over 8,700 child lives a year, he said. 

165 Teachers Take Driving Course 

Safety education, Mr. Whitney said, is 
just as necessary in the high school. But 
here something still more detailed is 
needed, “Namely, how to live in the auto- 
mobile age and still more specifically, 
how to use the automobile.” He told how 
a number of states have provided for 
high school courses in driving and how 
165 high school teachers in New York 
City have taken a fifteen weeks training 
course in the Police Academy safety 
education training school in preparation 
for good driving courses beginning this 
fall. 

He said there is a need for coopera- 
tive aid by the police all along the line 
of the school safety program and em- 
phasized that the indirect effect on the 
police of safe attitudes of mind and re- 
gard for law which this program should 
inculcate will be most important of.all. 

“But after the traffic millenium is 
reached,” he concluded, “and while we 
are on the way, there must be the closest 
possible understanding and cooperation 
between the police and the school, for 
they represent the two most potent 
forces in bringing this better time to 
pass.” 


GOOD DRIVING PAMPHLET 

The National Safety Council has just 
published a new edition of its pamphlet 
“Good Driving,” a widely read manual 
for high school pupils. It contains a fore- 
word by Albert W. Whitney, associate 
general manager, National Bureau of 
Casualty & Surety Underwriters, under 
whose supervision the booklet was pre- 
pared. 


CENTRAL SURETY GAINS 

Admitted assets of the Central Surety 
of Kansas City were $4,639,504 as of 
June 30. Surplus was $802,584, an increase 
of $181,092 for the year, after paying 
dividends of $25,000 and increasing re- 
serves by $163,214. Admitted assets in- 
creased $344,306. The increase in cash 
and bonds was $15,141. Capital is 
$1,000,000. ; 


VA. INDUSTRIAL ACCIDENTS 

A total of 3,557 injuries. resulting from 
industrial accidents were reported to the 
Virginia industrial .commission during 
the month of July. 














Encouraging Casualty-Surety Outlook 


(Continued from Page 26) 


years ago, so the rates are more nearly 
accurate. He observes: “When premiums 
have to follow losses uphill, the result is 
bound to be bad for the insurance car- 
rier. When they catch up, or (if that 
time ever comes) they follow the losses 
downhill, we can expect a better result.” 


Employers More Cooperative 


The fact that employers are more gen- 
erally alert to the seriousness of the 
workmen’s compensation situation is 
pleasing to the companies as they are 
now getting more cooperation from them 
in accident prevention work. This atti- 
tude is best explained by the fact that it 
is still not easy to obtain compensation 
protection, and many employers are more 
than willing to cooperate with their car- 
riers to improve their risks, thus avoid- 
ing the inconvenience of finding a new 
insurer. 

Little or no change has been shown 
in the home office underwriting attitude 
toward compensation acceptances. There 
were rumors earlier in the year that cer- 
tain larger companies had adopted a 
much more liberal attitude and were go- 
ing after the business aggressively but 
these rumors were soon dispelled. The 
new occupational disease amendment ef- 
fective September 1 in New York State 
has put underwriters here on the alert, 
more cautious than ever in their accept- 
ances. 


No Change in Underwriting Attitude 


The prevailing sentiment is well sum- 
med up in the following expression of 
opinion by one executive: 

“Our attitude on compensation business 
remains just about the same. We have 
never said that we wouldn’t write it; our 
motto has rather been ‘not less com- 
pensation but more miscellaneous “open- 
ing up” on compensation’ because I be- 
lieve that in most states you will find 
that the act has been liberalized to quite 
an extent and that the present rates 
aren’t based on including this extra liber- 
alization.” 


Better Field Sentiment 


There is no doubt as to the better 
conditions prevailing in the field both 
as to collections and production. Pro- 
ducers are regaining some of the volume 
they lost during the depression years. 
Their position financially has been mate- 
rially improved. But one production 
vice-president says: 

“Better conditions do seem to be pre- 
vailing in the field but it is my observa- 
tion that the same people who are be- 
hind in bad times are behind in good 
times and vice versa. The chief differ- 
ence is in the kind of excuse given for 
not paying accounts when due. 

“A little while ago the mental attitude 
of people countrywide seemed pretty 
generally to be more optimistic. In the 
light of more recent events, many are 
not so much so. There is always busi- 
ness for the people who go after it.” 

As to the recently voiced opinion that 
agents are becoming dissatisfied over the 
trend of large buyers toward wholesale 
insurance purchases and over the trend 
towards reduced commissions in some 
lines, one official close to his field men 
says: 

“My observation has been that the ma- 
jority of agents are not greatly concerned 
about the attitude of large buyers in 
seeking wholesale insurance or over the 
trend towards reduced commissions in 
some lines. Certainly the thoughtful 
agent realizes that if commissions are re- 
duced it will only be because of the ab- 
solute necessity of bringing them down 
in order to overcome conditions which 
are uncontrollable and that such action 
would be as much in the interests of the 
agents themselves as those of the com- 
panies.” 

From another company man comes 
this observation: “We believe that there 
is a better feeling existing between the 





agents and companies today than at any 
time in many years. The agents have a 
better understanding of the companies’ 
problems, and I think that, considering 
that they have been, and are, under great 
pressure to try to maintain their own 
organizations, they have co-operated 
very well with the companies in accept- 
ing the companies’ underwriting restric- 
tions in the handling of their business.” 


Surety Losses Slacken 


It is perhaps too much to expect that 
the surety line whose tremendous losses 
during recent years shook the stability of 
some of the oldest companies, would get 
back into its pre-depression stride as a 
profit line this year. Without being un- 
duly pessimistic company officials see 
no hopeful signs for improvement of this 
line until business shows a@ much more 
distinct improvement and trend toward 
stability. The formulation of a more 
definite policy by the Administration at 
Washington, thus removing uncertainty 
as to the future, will also help, it is felt. 

As to the current fidelity-surety pic- 
ture, surety losses have slackened mate- 
rially. The tendency as to surety and 
fidelity rates seems to be upward; rate 
reductions are being resisted. Fidelity 
experience continues to be satisfactory. 
The expectation of an early truce with 
Lloyd’s of London underwriters on bank- 
ers’ and investment brokers’ blanket 
bonds is one of the hopeful signs that 
American companies are coming into 
their own. 





DR. STACK ON THE JOB 





Safety Expert’s Presence in Madison, 
Wis. Inspired State Senate to Pass 
Reckless Driving Penalty Bill 
While in Madison, Wis., last week as 
guest of the Madison Insurance Board, 
Dr. Herbert J. Stack, director of the 
educational division, National Board of 
Casualty & Surety Underwriters, had two 
significant experiences. One was that he 
was able to speak on child safety to 
several hundred grade and high school 
teachers from all parts of the state at- 
tending the summer school at the Uni- 
versity of Wisconsin. The other was 
that his presence inspired the state sen- 
ate to pass and dispatch immediately to 
the Assembly a bill increasing penalties 
for drunken and reckless driving which 
results in injury to others. The proposed 
law is a step in a statewide campaign to 
promote greater highway safety, under- 
taken recently under the leadership of 
Chief of Police J. B. Laubenheimer of 

Milwaukee. 


L. W. Burger New Chicago 
Manager of Bankers Ind. 


L. W. Burger is the newly appointed 
branch office manager of the Bankers 
Indemnity in Chicago succeeding the late 
H. G. Magargal, Jr., who recently passed 
away after a serious illness of seven 
months. 

Mr. Burger, who has been assistant 
manager of the Bankers’ Chicago office 
for the past two years, has been in full 
charge of the office during the long ill- 
ness of Mr. Magargal. An experienced 
casualty man, he is one of the best known 
casualty executives in the Chicago terri- 
tory. Before joining the Bankers’ or- 
ganization in 1932, in charge of under- 
writing and as assistant manager, he 
served thirteen years with the United 
States F. & G. as safety engineer, bur- 
glary underwriter, agency supervisor and 
supervisor of casualty underwriting. Ac- 
tive in Chicago affairs. Mr. Burger is 
past president of the Burglary Under- 
writers’ Club of Chicago and of the Cas- 
ualty Field Club. 


D. W. Elliott continues as manager of 
the Bankers’ Chicago claim department. 
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A. E. Fuller Gets Coast 
Post in Nat’l Surety 


MADDEN MILWAUKEE MANAGER 





New Pacific Coast Manager to Make 
Headquarters in San Francisco; 
Well Earned Promotion 





Alfred E. Fuller, who for the past two 
years has been manager of the Milwau- 
kee branch office of the National Surety 
Corp., has been promoted to manager- 





FULLER 


ALFRED E. 


ship of the San Francisco branch office 
with Pacific 
Coast operations of the company. This 
post gives Mr. Fuller much more respon- 
sibility but home office officials have con- 
fidence in his ability as demonstrated 
during the past few years to handle the 
job. Before his Milwaukee post Mr. 
Fuller spent some time in Chicago as 
regional representative, and prior to that 
covered field assignments in Indianapolis 
and Buffalo. He came to the old Nation- 
al Surety Co. back in 1927 after a pic- 
turesque career on the high seas as a 
sailor and ship’s officer. 

Frank D. Madden, formerly assistant 
manager of the Milwaukee branch, has 
been appointed to succeed Mr. Fuller 
at that point. 

G. T. Kerlin, formerly of Joyce Insur- 
ance, Inc. of St. Paul, Minn., has been 
made assistant manager of the Milwau- 
kee office. 


general supervision over 


British Factory Accidents Rise 
As Industrial Pace Quickens 


A sure sign of returning prosperity in 
the United Kingdom is to be found in 
the annual report of the Chief Inspector 
ef Factories, D. R. Wilson, which has 
just been issued. This is the increase in 
industrial accidents registered during 
1934, the number rising from 113,260 in 
1933 to 136,858 in 1934. Fatalities rose 
from 688 to 785. 

Discussing this increase, Chief Inspec- 
tor Wilson says that it applied to every 
part of the country and was undoubtedly 
due mainly to increased industrial activ- 
ity and the greater number of workers 
employed. He points out that re-em- 
ployment after a long spell of unemploy- 


ment involves greater risk of accident 
among such workers. 
The reduction of the high accident 


frequency among young workers is one 
of the chief features of the report. 


Yonkers Agency Named for 
Casualty Lines by U. S. Cas. 


Arbuckle, Bechet, Hoy & Preston, one 
of the most prominent agencies in Yon- 
kers, N. Y., who have been general 
agents of the United States Casualty for 
fidelity and surety lines since 1931, have 
just been named by that company gen- 
eral agents for casualty lines as well. 
William T. Preston, one-time underwrit- 
ing secretary of the Home Indemnity, is 
president of the agency which is making 
iast progress. 

A. H. LEVINSON DEAD 

A. H. Levinson, casualty agent at 140 
William Street, New York, died suddenly 
Wednesday morning. He had been in 
apparent good health. His widow sur- 
vives him. In the days of the old Union 


Indemnity Mr. Levinson did a large 
volume of business as its downtown 
borough agent. He had many friends 


alone William Street. 


DIES AT COMPANY OUTING 





Percy D. Smith, Chicago, Aetna Life 
Associate General Agent, Well-Known 
in Accident and Health Circles 

Percy D. Smith, associate general 
agent for the Aetna Life in Chicago, 
widely prominent in accident and health 
insurance circles, died suddenly late Sat- 
urday at a company outing. 

Mr. Smith started with the Aetna Life 
as an office boy in 1891 and became Chi- 
cago general agent in 1918 In 1923, 
when S. T. Whatley, now Aetna Life 
vice-president, became general agent in 
Chicago, Mr. Smith became associate 
general agent in charge of accident and 
health insurance. He was 58 years old. 
Mr. Smith was one of the founders of 
the Chicago Accident & Health Mana- 
cers’ Club and was its president in 1930. 





LEDBETTERS VACATIONING 

E. R. Ledbetter, president of E. R. 
Ledbetter Insurance Co. of Oklahoma 
City, and his family are spending August 
at their summer home at Green Moun- 
tain Falls, Colo. The agency represents 
the Actna Casualty & Surety. 





AEtna Reactometer Now Used By Department 
Of Traffic, Washington to Test Drivers 


Several months ago the Aetna Casu- 
alty & Surety developed, as part of its 
campaign for highway safety, a device 
known as the Aetna reactometer. This 
apparatus measures a person’s reaction 
time, thereby demonstrating the fact 
that, as no one can act instantly, no one 
can stop a car instantly. Since the orig- 
inal model was built, several improve- 
ments have been made and at the present 
time a new automatic model is in process 
of construction which requires no opera- 
tor. 

A great deal of interest has been 
shown in the reactometer by motor vehi- 
cle departments as well as by large fleet 
operators. Furthermore, it is being used 
now at the Department of Vehicles and 
Traffic at Washington, D. C. to test ap- 
plicants for driving licenses. At least 
5,000 such tests will be made, the results 
will be carefully tabulated, and then 
checked against the future driving rec- 
ords of the persons tested. Should the 
findings compiled from such “before and 


after” records show a definite and signif- 
icant relation between reaction time and 
accident frequency the tests may become 
a permanent part of District of Colum- 
bia requirements for drivers’ permits. 

As an added feature to assist in con- 
ducting a driver’s reaction test, the Aetna 
has just prepared a slide film with ac- 
companying photograph record which 
explains the purpose of the test and the 
method of operating the reactometer. 
The well-known radio announcer, Alois 
Havrilla, made the record and the film 
shows various closeup views that am- 
plify the spoken explanation. 

A similar slide-film-talkie is also avail- 
able as a prologue to a showing of the 
Aetna’s highway safety sound picture, 
“Saving Seconds.” 

In a cooperative spirit the Aetna Casu- 
alty & Surety permits the borrowing of 
this material without cost or obligation, 
and advises that a slide film projection 
may be obtained through any Western 
Union office at a reasonable rental. 





The 4tna Reactometer as set up in the Washington (D. C.) Bureau of Vehicles 


and Traffic to test applicants for drivers’ permits. 


Traffic Director W. A. Van 


Duzer is shown standing before the machine. 





I T:., 
United States Fidelity & Guaranty ¢, 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 


—————— 
FACE $7,500,000 SUIT 











Insurance Securities Co. Officers, Direc. 
tors Sued by Former Partners jn 
Curtis & Sanger; Trial Soon 
Former officers and directors of the 
late Insurance Securities Co. and the 
Union Indemnity of New Orleans, which 
failed two years ago, face a $7,500.09 
damage suit being brought by Edward 
H. Baker, Duncan F. Thayer and John 
H. Thayer of Boston, Mass., and Daniel 
H. Reese of New York, as former part. 
ners of Curtis & Sanger, New York in- 
vestment firm, which suit is expected to 
go to trial soon. Due to large holdings 
of Insurance Securities Co. stock this 
firm was forced into involuntary bank. 
ruptcy back in October, 1931, although 
auditors for the New York Stock Fx. 
change found it solvent at the time by 
some $500,000. In the petition containing 
a long list of allegations more than thirty 

persons are listed as defendants, 

The partners allege, and ask reim- 
bursement by the defendants of $1,452. 
065.58 lost on Insurance Securities Co, 
stock held by the firm; $67,194 lost on 
collateral loans to customers for which 
the stock was furnished as collateral: 
$3,000,000 for the business as a going 
concern and losses incurred by forced 
liquidation; and $2,500,000 exemplary 
damages. The sums asked by other 
plaintiffs, customers of the firm, repre- 
sent losses alleged rising from. stock 
bought by them. 





Insurance on Loaned Car 


Held to Cover Its Driver 


A point of importance in connection 
with automobile insurance was decided 
by Justice Goddard in the King’s Bench 
Court, London, recently. 

Dr. George Tattersall, a Hull doctor, 
claimed in a declaration that Matthew 
Watt Drysdale, a Lloyd’s underwriter, 
should indemnify him against claims and 
costs incurred in connection with an 
automobile accident to the extent of Mr. 
Drysdale’s proportion of liability on an 
“Eclipse” car policy subscribed by Mr. 
Drysdale and other Lloyd’s underwriters. 

It was stated that, wishing to sell his 
car, Dr. Tattersall approached Gray 
Bros. & Kemp, dealers. Mr. Gilling, one 
of the directors of the firm, lent him 
another car until he decided what new 
model car he would select. While driv- 
ing the car he had borrowed the doctor 
was involved in an accident which re- 
sulted in a man being killed and a wo- 
man seriously injured. An action brought 
against Dr. Tattersall was settled on 
payment of £2,150 ($10,750) and _ costs. 
Dr. Tattersall then claimed to be in- 
demnified in respect of Mr. Gilling’s 
policy on the car, as he was driving with 
Mr. Gilling’s permission. 

Justice Goddard held that the doctor 
was driving with the permission of Mr. 
Gilling, and that he was not entitled to 
indemnity under any other policy. Judg- 
ment was accordingly given for Dr. Tat- 
tersall with costs. 





MORRIS ON AGENCY TRIP 

Frank G. Morris, president, Standard 
Surety & Casualty, has been on al 
agency field trip since the middle of June 
visiting branch offices and agencies o 
the company and building more g00 
will for the organization. He is making 
many friends in agency circles. 





OHIO CASUALTY IN NEWARK 

The Ohio Casualty of Hamilton, 0, 
has selected James A. Van Zandt, Inc, 
Essex Building, Newark, N. J., as 
general agent for casualty lines. 
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mier Showing of 
” Bureau’s Safety Film 


“DEATH TAKES NO HOLIDAY” 
f Accident Prevention Campaign; 
- “Tntoneified Activity by New 
York Police Dep’t 





“Death Takes No Holiday” is the title 
of a slide film talking picture just com- 
pleted by the National Bureau of Cas- 
yalty & Surety Underwriters as part 
of its traffic accident prevention pro- 
cram. The premier showing of the film 
is being staged today in 1 Park Avenue, 
New York, at a buffet luncheon for in- 
surance newspaper people. James A. 
Beha, general manager and counsel of 
the Bureau, is the host. The making of 
the film was directed by Robert H. 
Monaghan, the publicity director. 

Simultaneously with the showing of 
this film the New York Police Depart- 
ment intensified its efforts along acci- 
dent prevention lines with the distribu- 
tion of 5,000,000 paper match books, 
3,000,000 stickers for letterheads and 80,- 
(00 windshield stickers, all bearing safety 
slogans and illustrations warning of the 
dangers which beset automobile drivers 
and pedestrians. The match books, 
which will be distributed through tobac- 
co stores, are illustrated with two pic- 
tures which have been prominently dis- 
played on safety posters around New 
York City. Both of them were done by 
the well known artist, Hayden Hayden, 
and are captioned respectively “What 
Have I done” and “Stop This Killing! 
Drive Carefully.” 

Another safety poster was brought out 
a few days ago by Captain Hugo O. 
Wunsche of the New York Police De- 
partment entitled “A Price Greater Than 
War” which graphically contrasted the 
loss of life in automobile accidents with 
the losses of the A.E.F. in the World 
War. The artists were Herbert Johnson 
and Earl Freeman. The new poster is 
in blue, white and black. 

Captain Wunsche has directed, or par- 
ticipated in, safety campaigns for twen- 
ty years. The original painting will hang 
in his office, and 500 lithographed copies 
will be distributed through his precinct. 
Thousands of other copies are being 
made for distribution in the city. 


4,000 “Stop This Killing” Posters 


Incidentally, the “Stop This Killing!” 
poster is on display this summer at 45th 
Street and Broadway where thousands 
of daily passers-by can see it. The Stand- 
ard Oil of New Jersey has purchased 
4,000 of this poster, in 24-sheets, and 
will distribute them to eighteen motor 
vehicle departments in the Eastern 
states. The Outdoor Advertisers Asso- 
ciation of America will furnish 4,000 out- 
door billboards for their display. 

This activity is part of an extensive, 
highly geared street and highway safety 
campaign of the American Association 
of Motor Vehicle Administrators who 
are receiving the full cooperation of the 
street and highway safety division of the 
National Bureau. The radio, local and 
fational periodicals, moving pictures and 
local outlets of the motor, tire and oil 
industries are all being utilized. 


Silicosis Hearing Called by 
Sup’t. Pink for August 12 


Superintendent of Insurance Louis H. 
Pink of New York State has called a 
—_ hearing for next Monday, August 
«, in Room 500, State Office building, 
Centre Street, New York City, to con- 
“eg Premium charges to be collected 
a pottonen S compensation coverage 
of Be sis, one of the most troublesome 

¢ Pational diseases. 

ffective September . 


co ati i 
Mpensation law will embrace all occu- 
Pational diseases 


, including silicosis. Pre- 

m “ . b: . ’ oo *** 
= for insurance of this liability 
** De approved by the Superintendent. 
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Points to Remember 
about the FeD 


ee ee 


Recognized as the country’s leading 
. bonding company 
* * * 
Financial strength and leadership that 
command complete confidence 
* oS : 
Country-wide prestige built up over a 
period of 45 years 
* . * 
Unchallenged reputation for prompt 
and equitable claim settlements 


* * * 


Personal attention and authoritative 

counsel promptly available to all repre- 

sentatives through a nation-wide system | 
of underwriting offices 
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FIDELITY AND SURETY BONDS 
BURGLARY, FORGERY AND 
PLATE GLASS INSURANCE 
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Mich. Tightens Up On 
Use of “Stop Loss” Plan 


C. KETCHAM’S~ EDICT 


Deviations from Established Compensa- 
tion Rates Must Be Uniform, 
Commissioner Rules 








Following close on the heels of the 
Massachusetts new law clamping down 
on the use of the so-called “stop loss” 
plan in workmen’s compensation, Insur- 
ance Commissioner John C. Ketcham of 
Michigan has ruled that the law must be 
fully observed in connection with this 
class of business, the statute requiring 
the filing with the 
established 


Department of all 


deviations from classifica- 


tions and schedules and uniform treat- 
ment of affected risks. 

Under the contracts brought to the 
Department’s attention self-insurcrs have 
been sold policies to take care of excess 


losses. For 25% of the normal premium 
the carriers would assume all risk above 


the amount represented by the other 
75%. The Department, however, and the 
rating bureau established in Detroit as a 
branch of the National Council have not 
been notified in any of these cases so 
there has been no possibility of determ- 
ining whether proper rates were charged. 

The Department’s letter, addressed to 
W. F. Roeber, general manager of the 
National Council on Compensation In- 
surance, in New York, states in part: 

“It has been called to my attention that 
employers in this state have been solicited tor 
workmen’s compensation insurance on what is 
termed a ‘stop loss plan’ which involves the 
writing of compensation insurance on a_ per- 
centage of the normal premium to be paid by 
the employer who has qualified as a self-insurer, 
the company writing the risk assuming all losses 
in excess of fixed percentages of the normal 
premium. 

“The laws of this state require that any devia- 
tion from the classifications and schedules of 
premiums and percentages relating thereto, as 
filed with the commissioner of insurance, shall 
be uniform in its application to all the risks in 
‘he class for which the deviation is made, and 
no such uniform deviation shall be made unless 
notice thereof shall be filed with the commis 
sioner of insurance at least 15 days before such 
uniform deviation is in effect. 

“The law in this respect applies to all con 
tracts providing, in whole or in part, insurance 
to employers against the liabilities created by 
the Michigan workmen's compensation act, in 
cluding excess and/or stop loss policies or con 
tracts, or any other similar forms of workmen's 
compensation insurance by whatever name 
known. 

“The issuance of any such policies or con 
tracts in this state will be considered as con 
trary to the provisions of the laws of this state 
until the deviations permitted by law have been 
submitted to and accepted for filing by the 
commissioner of insurance.” 


House-Cleaning Time 

Leon S. Senior, general manager, 
Compensation Insurance Rating 
Board of New York, in a recent talk 
on the occupational disease situation, | 
advised employers to lose no time in 
surveying and correcting conditions 
in their plants. His recommendations 
are: 

1. Employers in industries subject to dust 
hazards should inform tnemselves as to the 
best means for dust control. ‘ , 

2. New employes should be examined for 
fitness and required to submit verified state 
ments as to previous employments 

3. Organize competent medical supervision 
of employes. 

4. Insist on observance of good housekeep 
ing rules. “ : ; 

Every social and humanitarian con- 
sideration, he said, requires employers 
to establish a safe environment for 
the industry and to provide compensa- 
tion for the injured. “Ultimately the 
preventive measures undertaken now 

‘ : ” 
will be reflected in reduced rates. 
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R. H. Longmaid Joins 
Bond & Mortgage 


RESIGNS SWISS RE. GROUP 





Has Acquired Specialized Training in 
Guaranteed Mortgage Field; One- 
Time Casualty Underwriter 





Richard H. Longmaid, who went into 
the guaranteed mortgage field in the 
summer of 1933 with the Swiss Reinsur- 
ance group after more than ten years as 
a casualty insurance underwriter, has re- 
cently resigned his post as manager of 
mortgage bureau in that 
group to join the Bond & Mortgage 
Guarantee Corp., which is one of the 
largest servicing and mortgage invest- 
ment companies in New York City. Mr. 
Longmaid has been assigned to the mas- 
ter review and advisory department 
where his experience of the past few 
years in connection with the investiga- 
tion of numerous mortgaged properties 
will be valuable. He leaves the Swiss 
Reinsurance group with the best wishes 
and endorsement of its member company 
officials. 

During his casualty insurance experi- 
ence, which began in 1922 with the Com- 
pensation Insurance Rating Board of 
New York, Mr. Longmaid had a wide 
range of experience in handling the un- 
derwriting problems of agents and brok- 
ers. He spent four years in the United 
States Casualty as a contact man in met- 
ropolitan territory and, as a result of his 
work, wrote a book called the “Adven- 
tures of Robert Ross—Insurance Solici- 
tor” which has had a wide circulation. 
His underwriting and rating experience 
was obtained with two companies—the 
United States Casualty and the Phoenix 
Indemnity. 

Mr. Longmaid is well known in both 
the insurance and mortgage company 
fields. 


the central 





ADVERTISING BROCHURE 





National Advertising Program of Stand- 
ard Accident Outlined by Vice-Presi- 
dent Charles C. Bowen 

The Standard Accident has just sent 
out a large twenty-four page brochure 
entitled “Building Confidence” which 
contains full sized reproductions of the 
current national advertisements of the 
company. 

The first several pages of the brochure 
are devoted to a story explaining the 
plan and theme behind the advertising 
effort for 1935 as well as a brief history 
of the company, together with the re- 
sults which are expected from the cam- 
paign. This story is signed by Charles 
C. Bowen, vice-president and secretary. 
There is also a full page devoted to 
complimentary comments from agents 
which have been received on Standard’s 
1934 advertising. 

Both the brochure and the ads con- 
tained therein were created by the Rick- 
erd Advertising Agency in Detroit. 





FORGERY SUIT DISMISSED 

Suit of Sanilac County against Thomas 
E. Roberts, former agent of the Fidelity 
& Deposit in Sandusky, Mich., for re- 
covery of a premium paid Roberts on an 
official bond later branded as a forgery, 
has been dismissed in Sandusky circuit 
court. The dismissal affects only the 
$997.50 premium on a bond ostensibly 
supplied James Curry, former county 
treasurer. Several other bonds, on which 
the premiums totaled $138.50, are not 
involved and it was held that the county 
might proceed with suit to recover pre- 
miums paid on them. 





GETS QUEBEC LICENSE 
The Mutual Benefit Health & Accident 
Association has been granted a license 
to transact the business of health and 
accident insurance in the Province of 


Quebec. 


No More Guest Rider 
Coverage in Bay State 


ELIMINATED BY NEW LAW 





Its Passage Expected to Keep Possible 
Increase in Compulsory Auto Rates 
For 1936 Down to 4% 





Quick to act following passage of the 
so-called guest rider bill in the Massa- 
chusetts legislature, Governor Curley af- 
fixed his signature to the measure late 
last week, and thus eliminated from the 
picture compulsory motor vehicle insur- 
ance for the benefit of guests of persons 
whose liability is covered thereby. The 
law became effective on August 1, and 
in Governor Curley’s opinion is the first 
step in a general reduction in coverage 
if the 1936 legislature will listen to his 
program for reducing compulsory liabil- 
ity insurance rates. The adoption of the 
provision, eliminating troublesome guest 
clauses, the Governor intimated, will 
bring about reasonable reductions in 
premium rates next year. 


Commissioner DeCelles’ Program 


In a public statement outlining his pro- 
gram Insurance Commissioner DeCelles 
said late last week: 

“The people of Massachusetts were 
faced with a 12% increase in rates. This 
bill cuts out two-thirds of that figure 
and keeps the possible increase at a low 
figure of 4%. The benefits of this legis- 
lation will be felt by all the citizens of 
the Commonwealth. 

“My next task is to find a fair and 
equitable system of zoning. In spite of 
reports to the contrary, I have made no 
decision in regard to zones, but I shali 
try to zone the State so that everyone 
will get a square deal and so that the 
load of insurance premiums may be dis- 
tributed equitably. I believe that the 
public has the right to know what we are 
doing and the reasons behind the rates 

“Before I promulgate the rates I in- 
tend to let every citizen in the Common- 
wealth know just how I arrived at the 
figures. Up to the present the people 
have been kept in the dark. 

“In the future the work of rate making 
will be: done in a ‘glass house’ so that 
everyone will know just what we are do- 
ing and how we are trying to be fair 
and just. 

“This year’s legislature is to be con- 
gratulated in following the Governor’s 
suggestion. This is the first step. The 
Governor is keenly interested in the ulti- 
mate reduction in rates. In next year’s 
legislature the Governor hopes to present 
legislation that will bring about further 
cuts.” 

Effect of New Law 


The new law amends section Ma of 
Chapter 90 of the General laws relating 
to definitions by defining “guest occu- 
pant” or “guest occupant of such motor 
vehicle” as any person, other than an 
employe of the owner or registrant of a 
motor vehicle or of a person responsible 
for its operation with the owner’s or 
1egistrant’s express or implied consent, 
being in or upon, entering or leaving the 
same, except a passenger for hire in the 
case of a motor vehicle registered as a 
taxicab or otherwise for carrying passen- 
gers for hire. 

It further amends said Section 4A by 
excepting guest occupants of motor vehi- 
cles from the persons for whose benefit 
motor vehicle liability bonds are condi- 
tioned and motor vehicle liability pol- 
icies drawn. It similarly amends section 
34D of said chapter, relating to the de- 
posit of cash or securities instead of such 
bonds or policies. 

In addition amendment is made in section 
113B of Chapter 175 of the General Laws, re- 
lating to the classification of risks and the estab- 
lishment of premium charges on motor vehicle 
liability licies, by providing that the commis- 
sioner of insurance shall annually on or before 
September 15 fix the premium charges on motor 
vehicle liability policies or bonds which provide 
indemnity against loss due to injury to guest 
occupants of such motor vehicles and arising out 


Gov. Hoffman of New Jersey, Author of Saner 
Driving Article In American Magazine 


Governor Harold G. Hoffman of New 
Jersey, who is well known to casualty 
insurance people for his constructive 
work along accident prevention lines es- 
pecially when state commissioner of 
motor vehicles for a five-year period, is 
the author of an article entitled “Mile-a- 
Minute Men” in the August issue of The 
American Magazine. Having as its theme 
the furtherance of safe and saner driv- 
ing on the streets and highways, Gov. 
Hoffman’s article has been favorably re- 
ceived and already has been quoted in 
insurance company magazines. The Ohio 
Casualty, for example, in its current 
“Pointers” says: 

“Gov. Hoffman’s article is interesting, 
highly informative, and is packed full of 
figures that should make all of us think 
twice before we surrender to that im- 
pulse to step on the gas. 

“Here are some of the highlights: 

“The article is directed to all experi- 


enced wiseacres who are responsible for 
85% of our accidents today. 

_ “At 60 miles per hour, a car is traye. 
ing 88 feet per second and, provide 
brakes are in perfect condition, it will 
take a distance of 226 feet before the 
car can be braked to a complete stop 

“At 60 miles an hour, a car will travel 
66 feet before the driver can make up 
his mind to put on the brake after he 
senses the necessity for it. 

“The impact of a car traveling 60 miles 
an hour would lift 40 cars 3 feet off the 
zround. 

“During the past three years, 75% of 
automobile accidents occurred on dry 
roads; 84% on clear days. ‘ 

“There are 100,000 accidents each year 
directly charged to drivers who are liter. 
ally asleep behind the wheel. 

“Passing another car going 60 miles 
an hour is equivalent to passing a line of 
standing cars 275 feet long.” 





Maryland Casualty 
Names Liell Agency 


CASUALTY BOROUGH AGENTS 





President of Agency Is Wm. J. Manning 
Who Heads Brooklyn Agents’ Ass’n; 
Regarded As Capable Underwriter 





The Liell Agency, Inc., 154 Montague 
St., Brooklyn, New York, was appointed 
borough agent of the Maryland Casualty 
this week for casualty lines. This agency 


Blank & Stoller 
WILLIAM J. MANNING 


is headed by William J. Manning, who is 
president of the Brooklyn Fire Agents 
Association and who is one of the best 
known producers in the borough having 
been for many years in business there. 
The Liell Agency, Inc., capably con- 
ducted by Mr. Manning, is the casualty 
affiliate of Albert B. Liell, Inc. of the 
same address, which is over thirty-five 
years old. Both agencies have a New 
York City affiliate, the Liell-Fuss 
Agency, Inc., 116 John Street. 

In making the appointment Charles S. 
Ashley, Jr., resident vice-president of the 
Maryland Casualty for Greater New 
York pointed to the record of the Liell 
Agency, Inc. under Mr. Manning’s lead- 





of the ownership, operation, maintenance, control 
or use upon the ways of the commonwealth of 
such motor vehicle. The parties to such policy 
or bond may contract for higher premium 
charges than those fixed as aforesaid. The pro- 
vision of said section applicable to motor vehi- 
cle liability policies or bonds, shall apply to 
said premium charges. 





ership, indicating his high regard for his 
knowledge of borough conditions. 


Greenfelder and Neavitt Associates 


Associated with Mr. Manning are 
Joseph F. Greenfelder, who is office man- 
ager in the Liell Agency, Inc., and who 
has been there for a number of years, 
and Harry C. Neavitt, the casualty un- 
derwriter, who has a background of both 
company and agency experience, thus 
giving him a seasoned viewpoint on un- 
derwriting matters. 

Mr. Manning himself has been in the 
business for twenty years, twelve of 
which have been spent in Brooklyn. Ac- 
tive in civic affairs, he is a member of 
the insurance council of the Brooklyn 
Chamber of Commerce. Golf is his chief 
interest outside of business. 


Nat’! Surety Makes Fine 
Showing at Half-Year Mark 


Increases in both total admitted assets 
and in surplus were made by the Nation- 
al Surety Corp. during the first half of 
1935. Enjoying a healthy growth under 
the leadership of President Vincent Cul- 
len the corporation produced $,837,30 
in net premiums during this period which 
is at the rate of a $10,000,000 clip for the 
year. Assets totaled $14,322,929 on June 
30 as compared with $13,113,333 at the 
end of 1934. Surplus at the half year 
mark stood at $3,824,956, nearly $800,000 
more than on December 31, 1934. | 

Bonds totaling $8,886,130, were carried 
on an amortized basis while stocks at 
$1,769,161 were carried at June 30, 193 
market quotations. It is indicated that 
on the basis of June 30, 1935 market 
quotations for both bonds and _ stocks, 
the corporation’s total admitted assets 
would be increased to $14,901,216 and the 
surplus to $4,403,243. 

On the liability side the National Sur- 
ety statement shows reserve for w!- 
earned premiums of $5,607,510, nearly 
$500,000 greater than on December Jl, 
1934, and reserve for claims of $2,604,823 
compared with $2,394,874 at the year 
end. 

On December 31, 1934, the corporation 
had 2,662 pending claims. During the s% 
months’ period of 1935 it received 11, 
claims. It disposed of 11,080 claims, 2; 
pending claims on June 30, 1935. 


EXPECT WALLACE FALVEY 


Wallace Falvey, vice-president, Mas 
sachusetts Bonding, is expected back ™ 
New York late this week after an & 
tended trip to the Pacific Coast during 
which he attended the Seattle conver: 
tion of the insurance commissioners, 4! 
visited San Francisco, Los Angeles afl 
San Diego. 
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ROM the very heart of Hart- 

ford’s most historic ground rises 
The Travelers Tower. Its shadow 
passes over the sites of the homes 
and the first meeting place of those 
pioneers of three centuries ago. 
The home office of The Travelers 
Insurance Company stands on the 
very spot once occupied by San- 
ford’s Tavern—to which came Sir 


Edmund Andros on the mission 





fo Sentin 


a 








of removing Connecticut’s valued 
charter. 

This charter hidden for a period 
in the famous Charter Oak, re- 
mained a symbol of Connecticut’s 
desire for freedom. 

Many thousands of policyhold- 
ers have found in Travelers Life 
Insurance a charter guaranteeing 
them the independence they wish. 

The Travelers Insurance Com- 


pany, Hartford, Connecticut. 






































The hnoe bas rendered to minis auceiak Maan! ploughing the ground, harvesting his food, carrying his burdens, 
Speeding his communications and facing death in his battles, dumbly begging in return. with gentle, pleading eyes, naught save a 
little care and the plainest of rations. 
Surely, if “patient endurance is Godlike,” there must be heaven with tender grass and gentle breeres to reward the 
long suffering patience and loyal endurance of our ancient the horse. es 
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LO YALTY GROUP 





Firemen’s Insurance Company of Newark, New Jersey, organized 1855 | Milwaukee Mechanics’ Insurance Company organized 1852 
The Girard Fire & Marine Insurance Company 1853 | National-Ben Franklin Fire Insurance Company 1866 
The Mechanics Insurance Company of Philadelphia 1854 | The Concordia Fire Insurance Company of Milwaukee 

Superior Fire Insurance Company 1871 | The Capital Fire Insurance Company 

The Metropolitan Casualty Insurance Company of New York 1874 | Commercial Casualty Insurance Company 








CANADIAN DEPARTMENT 80 Perk Place SOUTH.WESTERN DEPT 
461 Bay Street, Toronto, Canada Newark, New Jersey 912 Commerce Street, Dallas, Texas 
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